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getting the ax. 
* + * 


Latest estimates are that federal 
appropriations will be sliced by 
about $3,000,000,000. 

* * * 


Dealers doing business with 
farming communities can be 
cheered by predictions that rural 
prosperity generally will con- 
tinue for another two years. 

* * * 


| Maine Goes 
' Maine is the 15th state to bar 
the closed shop. As Maine goes, 
so is the nation going. 
* + * 


Shorn of Profit 
Dealers disregarding good pub- 
lic relations will find the Golden 
Fleece out of their reach—and that 
they are not pulling the wool over 
the public’s eyes. 
. na * 
Bad Company 
Now staggering slightly from 
punches from those disgusted with 
the antics of its less responsible 
leaders, labor can ill afford to 
align itself with lefties like Henry 
(“You know me, Josef’) Wallace. 
* od *~ 


Beyond Noses 

In all this talk about a reces- 
sounder economists — those 
who look beyond the length of 
their noses—are stressing that 
after the correction there will be 
a firmer basis for renewed pros- 


perity. 
* * * 


. 
_ Flag Display 
' Motorists find it virtually impos- 
sible to follow Congress’ regula- 
tions for proper display of the 
Kaiser- 
Frazer points out. Congress in 1942 
decreed that the flag should be dis- 
played from a staff which “shall 
' be fixed firmly to the chassis or 
| clamped to the radiator cap.” 
Radiator caps disappeared under 
the hood with car models of 1935. 
_ And the massive, wrap-around 
- bumpers of today’s models provide 
an equally impossible mounting 
problem, even if bumpers are to be 
considered a part of the chassis. A 
suggested solution is to display the 
flag from a right front fender staff 
' such as is used by U. S. military 
branches, K-F says. Fender clamps 
similar to standard auto accessory 
| fender guides can be used. 


Top Cars 
New car registrations for 48 
states for January, plus 48 states 
for February, 41 states in March 
and 25 states for April: 


1947 
Pos. 
1—140,633 
2—122,901 
8— 73,766 
4— 54,214 
5— 46,826 
6— 44,804 
I— 43,728 
8— 26,428 
9— 25,847 
10— 23,907 
1l— 28,876 
12— 21,204 
18— 15,522 
14— 11,882 
15— 9,918 
16— 8,827 
17— 56,417 
18— 4,704 
19— 4,598 Willys 
20— 3,192 Crosley 
Total All Makes 
711,961 1,068,755 

For further details see page 
25, today’s issue. 


1941 
Pos. 


264,595— 1 
179,345— 2 
128,288— 3 
91,024— 4 
85,087— 5 
56,367— 7 
68,909— 6 
23,512—10 
23,225—I11 
27,381— 9 
19,482—13 
37,732— 8 
21,448—12 
16,251—14 
14,969—15 


5,085—16 


Make 


Chev. 
Ford 
Plym. 
Buick 
Pontiac 
Dodge 
Olds. 
Mercury 
Nash 
Stude. 
Hudson 
Chrys. 
De Soto 
Cadillac 
Packard 
Kaiser 
Lincoln 
Frazer 
5,063—17 
105—18 








The Newspaper of the Industry 


Holiday Reduces 
Week’s Output 
To 76,338 


Daily Rate Increases; 
June’s Total May 
Top 400,000 Units 


DETROIT.—Because of the 
Memorial Day shutdown, mo- 
tor vehicle output in the U. S. 
dropped last week to 58,999 
cars and 17,339 trucks — a 
total of 76,338 units. 

The industry’s average daily rate, 
however, showed a slight increase 
over the previous week, when 71,- 
159 cars and 20,496 trucks were 
assembled by U. S. plants. 

Spokesmen for .the various 
manufacturers reported that the 
higher daily volume reflected a 
recovery from the steel bottle- 
neck that retarded production 
early in May. Ford’s success in 
maintaining operations despite 
the foremen’s strike also buoyed 
up last week’s completions. 

Estimated output for May fell 
substantially below that during the 
postwar record month of April. A 
total of 284,029 cars and 87,188 
trucks were built in the U. S. last 
month, compared to 315,197 cars 
and 112,808 trucks during April. 

The upswing in daily production 
rates last week led to predictions 
that June output will approach, if 
not surpass, the 428,005 April total. 
The 21 working days this month 
should set the stage for a new 
record, it is believed, if steel pro- 
duction remains at its current high 
level and no further strikes break 
out. 

Chances for a new record in June 
will also rest on the speed with 
which Chevrolet can resume truck 
output. The division has nearly 
completed its truck model change- 
over and may be able to roll into 
volume production by next week. 
Only 412 panel trucks were built by 
Chevrolet last week—mainly on car 
assembly lines. 

The labor front cast some 
clouds over the outlook last week 

with the emergence of UAW-CIO 
strike threats at Ford and Briggs 
Mfg. Union officials have filed 30- 
day strike notices against both 
concerns, but further negotia- 
tions were expected to be held 
this week. Briggs produces bodies 
for Packard and Chrysler Corp. 
divisions. 

Combined car and truck output 
in the U. S. and Canada is esti- 
mated at 81,590 for last week, com- 

(Continued on Page 30, Col. 1) 


Congress Urged 
By NADA to End 
Regulation W 


WASHINGTON.—Termination of 
Regulation W, under which the 
Federal Reserve Board compels 
time purchasers of low and me- 
dium priced cars to pay one-third 
of the entire cost down and two- 
thirds in 15 months, was urged last 
week by NADA. 

The appeal was made in a state- 
ment to the House Banking and 
Currency Committee now consid- 
ering all phases of government 
credit buying regulations. 

Earners of modest incomes, 
and especially returned veterans, 
will find it difficult to meet pres- 
ent high payments on new cars 
as soon as volume production is 
reached, the NADA statement in- 
sisted. 

“The day of normal production 

(See NADA, Page 29, Col. 1) 
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Automotive Newsreel 


ACTING MAYOR RUSSELL PAVEY of Long Beach, Calif., at left, often presents 
keys to the Harbor City to visiting notables. In this picture, taken at the fourth anni- 
versary dinner of Ed James, Long Beach Studebaker dealer, the mayor is on the receiv- 
ing end for a change—James (cegter) presents Pavey with the key to ‘‘Jamestown,’’ 
@ mythical city within the city. Chet K. Whittaker, president of Studebaker Pacific 
Corp. with headquarters at the West Coast assembly plant in Vernon, smiles approval. 


James is that colorful ex-buckaroo from rmear the badiands in South Dakota 


whose 


career as a Studebaker dealer dates back to 1924. In that year, James rode in off the 
cattle range to the little Indian-and-cowboy town of Rapid City, S. D., with just $65 in 
his cowpoke pants’ pocket. He pitched a tent, got his first Studebaker on pure nerve, 
and soon became one of the biggest little dealers in America. 


A CONNECTICUT state trooper stands beside an innocent-looking gadget that will 
put a crimp in the style of the automobile speeder on Connecticut roads. It is a radar 
device, known officially as the Electronic Speed Meter, and it can compute the speed 
of automobiles just as its wartime cousin computed the speed of approaching aircraft. 
The moving car refiects a microwave signal sent out by the device and the speed is 
computed as the car progresses.— (International Photo) 


Skinner Takes Doubtful View 
On Steel for Six Months 


By Pete Wemhoff 
Editor, Automotive News 

DETROIT. — Pessimistic over 
steel prospects for the next six 
months, S. E. Skinner, general 
manager of Olds- 
mobile, pointed 
out last week 
that General Mo- 
tors is now get- 
ting less sheet 
than in the last 
quarter of 1946 
and only 60 per- 
cent of its 1941 

quota. 
While he 
thought that the 
5. B. Gkianer auto industry 
should get a better percentage of 
the steel output, he admitted that 
the steel companies had a big prob- 
lem in allocation, in view of the 
huge demands from all business. 
Skinner told newsmen that 
Oldsmobile is now building cars 
at a rate of only 60 -percent of 


Production - 
Automotive News Estimates, 
U. S. Cars, Trucks 
91,655 


76,338 


Last Prev. 1946 
Week Week Week 


For complete production totals 
by makes, see table, page 30. 





1941 production, but hopes to 
reach a rate of 80 cars an hour 
on two shifts by next year. This 
would be at the rate of 350,000 
cars a year. 

However, the eventual goal is 
450,000 cars a year, compared with 
best prewar year of 270,000 units. 
He said facilities are available for 
the increased rate, materials being 
the only bottleneck. 

Skinner declared that the recent 
wage increases could be absorbed 
without price hikes, but declined 
to predict when prices could be 
cut. 

Contrary to an industry trend, 
worker productivity at Oldsmobile’s 
plants has never fallen below the 
prewar rate, Skinner asserted. The 


main reasons, he said, were the | 


(See OLDS, Page 27, Col. 1) 
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End of Light Car 
Seen as GM 


Drops Research 


Studies Fail to Show 
Need for New Vehicle; 
Ford Not Interested 


DETROIT.—The light car, 
which seemed such a sure 
thing two years ago, now ap- 
pears to be definitely shelved. 


Automotive News has learned 
that not only has General Motors 
passed up the Chevrolet light-car 
project again, but that all research 
and engineering work on the car 
has been halted. 


Ford, the other major auto 
maker to project a light car, 
had previously broken up its light 
car division, and assigned heads 
of the project to other duties. Re- 
search continues, however, on a 
small scale. 

Ford officials announced at that 
time that public opinion surveys 

showed that people were not anx- 
ious for a car when they. under- 
stood that they would have to fore- 
go some of the refinements of 
present models. 

General Motors had little to say 
about the shelving of the light car 
project. However, statements last 
week by Alfred P. Sloan jr., chair- 
man of the board, have a bearing 
on the project although it was not 
mentioned specifically. 

Sloan said that studies indicate 
that present models will com- 
mand “average demand” at cur- 
rent prices, barring influences 
which cannot be foreseen now. 
In addition, he cited the inabil- 
ity to secure essential raw ma- 
terials in sufficient quantity to 
reach capacity operations on 
present cars. 

Thus, from the statements of 
Ford and Sloan, it could be con- 
cluded that the auto makers be- 
lieve that the market does not 
exhibit any great need for the 
light car and that the public is 
not anxious for it. 

In addition, under present build- 
ing and tooling cost factors, it is 
doubtful if the light car could be 
produced cheaply enough to war- 
rant its existence. 

GM’s current action probably 
means it will be several years 
before the light car will be 
brought out, if ever. 

The only possibility for a revival 
of the light car projects was seen 
in a statement by Jack Davis, Ford 
sales chief, who declared that 
“only if inflationary tendencies con- 
tinue, and wages and prices get 
way out of balance, will we be 
forced to build a light car.” 


The Chevrolet light car, first an- 
(See LIGHT, Page 31, Col. 1) 


Triptane a Tipoff? 


Ket’s Engine Revelation Believed to Involve 
Powerful Fuel, High Compression 


By Bob Finlay 

Managing Editor 
EVELOPMENTS which eventu- 
ally will increase the gasoline 
engine’s efficiency as much as 33 
percent were to be revealed this 


week by Charles F.. Kettering, vice- | 
in | 


president of General Motors 


charge of research. 


Kettering was to describe the de- 
in a talk before the} 


SAE’s summer meeting in French | 


velopments 


Lick, Ind. Previously, he told the 
Inland Daily Press Assn. in Chi- 


cago last week that the develop- | 


ment will be the counterpart ‘in 
importance to Ethyl gasoline, which 


was developed under Kettering’s 
guidance. 

While copies of Kettering’s 
speech were not available at 
press time, it is known that Gen- 
eral Motors scientists have de- 
veloped a high-compression en- 


(Continued on Page 28, Col. 1) 


Early to Bed 
Due to the Memorial holiday, 
this issue of Automotive News 
went to press Wednesday, May 
28, instead of Thursday as cus- 
tomary. 
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Tightening of Credit Money Seen... 
Cut in Dealer Reserve 


Believed on 


By Bob Finlay 
Managing Editor 

HE auto dealer’s reserve on 

financing is expected to be re- 
duced soon by some finance com- 
panies. 

Credit men report that money is 
tightening up, that some finance 
firms are running at peak rates 
without touching the real time- 
sales market yet, and that they are 
beginning to wonder if there will 
be enough credit money available. 

Reports are that the dealer’s 
wholesale rate will jump from 
3 to 4 percent, but that the retail 
rate to the public will remain the 
same. 

However, one finance firm re- 
ported that there had been no dis- 
cussion of increasing rates. An- 
other declined to comment. 

Bank competition, which once 
worried the finance companies, is 
looming less large. Credit men say 
that the banks are filling up with 
consumer instalment loans. They 
add that banks are not allowed to 
have too many long-term loans in 


relation to their deposits. 
* *. aa 


al VIEW of. the tightening of 
credit money and the increase in 
instalment sales, credit men spec- 
ulate that the day of premium 
prices on new cars is nearly over. 
However, they say that the used- 
car market should remain strong 
for several years. 

Typical of the changed condi- 
tions for finance companies is the 
case of Commercial Credit Corp. 
Things were tough during the war 
years. To keep going, Commercial 
Credit had to go into the manufac- 
turing business, buying several 
plants. 

Now, says Vice-President H. P. 
Mathews, for the first time in 
years, the company sees more 
credit business ahead than it can 
handle. It is becoming more selec- 
tive in extending credit. 

Tt has passed its postwar peak 
with, emphasizes Mathews, the 
time-sales market still largely 
untouched. 

The instalment business in autos 
is still relatively low. Commercial 
Credit’s financing activities extend 
to several other fields. 

Mathews points out that stiff 
credit requirements of Regulation 
W have kept the great bulk of the 
people who make up the time sales 
market from entering it to any ex- 


tent. 
ea 


OWEVER, Regulation W is ex- 
pected to be eliminated soon. 


Buick Tops 100,000 


In ’47 Model Output 

MINNEAPOLIS.—Buick built 
its 100,000th 1947 model last 
week, Harlow H. Curtice, gen- 
eral manager, reported to more 
than 200 Minneapolis area Buick 
dealers at a meeting here. 

Buick’s 1947 production still 
is restricted by continuing short- 
ages of materials, especially 
sheet and strip steel, Curtice 
said. Ourtice and W. F. Huf- 
stader, Buick general sales man- 
ager, held their 19th meeting 
with dealers since they began 
a nationwide tour two months 
ago. 


the Way 


Requiring as it does a third down 
and 15 months to pay, it is held 
discriminatory against those who 
can’t make big payments. 

Pressure is growing in Congress 
to kill the regulation. Meanwhile, 
it is reported that the Federal Re- 
serve Board, which administers the 
regulation, may beat Congress by 
lifting the regulation of its own 
accord. : 

Once the regulation is elimin- 
ated, the maximum time on new 
cars is likely to be 24 months, 
with 18 months on used cars. 

Mathews said that if it is re- 
tained much langer it will seriously 
impede production in many lines. 
Already, he pointed out, washing 
machines and many other appli- 
ances are easy to get. Small radios 
are piling up. Ranges and refriger- 


ators are loosening. 
* & 

I OOKING at the credit picture, 
4 Mathews said that there is 
some doubt as to where all the 
credit money will come to meet 
the increased productive capacity 
of the country. This problem is in- 
creased because of high prices, 
which makes the amount to be fi- 
nanced larger on individual items. 
As a result, Mathews believes the 
wholesale interest rate to dealers 
will go up soon, from three to four 
percent. The retail figure to the 
public will remain at the present 
six percent, and thus the difference 
would come out of the dealer re- 
serve. However, he said, the dealer 
is entitled to some reserve and will 
keep a participation. 
* + * 


* 


Ford Appeal May Ease 


Financing Decree 

WASHINGTON. — A possibility 
that Ford and Chrysler may again 
offer overall financing plans for 
its dealers was seen last week on 
the basis of Ford’s appeal to the 
Supreme Court. 

Both Ford and Chrysler have 
been seeking modification of the 
consent decrees they signed in No- 
vember, 1938. 

However, there is no indication 
as to how soon the Supreme Court 
will act on Ford’s appeal. 

The decrees followed prosecution 
by the Justice Department’s anti- 
trust division of Ford, Chrysler and 
General Motors for allegedly forc- 
ing dealers to use the financing 
subsidiaries operated or controlled 
by the companies. 

General Motors resisted, and is 
still operating General Motors Ac- 
ceptance Corp., in spite of a convic- 
tion for anti-trust law violation by 
federal court in South Bend in 
1939. 

The Ford and Chrysler decrees 
were to become effective by Jan. 
1, 1940, or whenever a similar de- 
cree was obtained from General 
Motors. 

Although GM’s conviction was 
upheld by a U. S. Appeals court in 
1941, an anti-trust division suit for 
an injunction to restrain the com- 
pany from operating its financing 
subsidiary has not yet been tried. 

As a result, Ford and Chrysler 
contend that they are at a competi- 
tive disadvantage. 

As now written, the decrees not 
only restrict Ford and Chrysler 
(See CREDIT, Page 28, Col. 5) 


ROBERT 8. WILSON (right), vice-president and sales manager of Goodyear, receives 


the Charlies Coolidge Parlin memorial award from Walter D. 


Fuller, president, Curtis 


Publishing Co., at the dinner sponsored by the Philadefphia chapter of the American 
Marketing Assn. The award went to Wilson for outstanding contributions to marketing 


and market research practice. 


The presentation was made following Wlison’s Parlin 


memorial lecture on ‘‘Salesmanship as a Profession.’’ 





A Dealer... and His Community 


From swing and sway to slug and mug. 


Grosse Pointe Motors is becoming a landmark in the lives of the 
kids out on the border of Detroit and suburban Grosse Pointe, for it 
is there that they spend many happy hours. Every two weeks, Llwyd 
Ecclestone (De Soto-Plymouth) turns his showroom over to the teen- 
agers of the district for a dance and party. 


The Grosse Pointe Motors 


Teen-Agers Club was organized 


in 


November, 1946. It was the result of cooperation between Ecclestone 
and Rudy Rohn, a retired fire department captain, who has worked 
untiringly to provide free amusement and recreation for the teen- 
agers of Detroit’s East Side. At first music was provided through 
a loud speaker system from an automatic record changer. Now, a 
high-school orchestra and a band of 10 musicians from the Detroit 
Police orchestra are furnishing music. 

Fine behavior on the part of the youngsters was cited by Eccle- 
stone. Soft drinks are served at five cents a bottle through the coop- 


eration of a local merchant. There 
which start at 7:30 p. m. and end 


is no admission fee for the dances, 
at 11. A porter is kept on hand to 


replace the cars on the floor after the dance is over. 
In addition, the local Citizens’ Protective Assn. has arranged to use 


the 


showroom. Through these affairs, 


Grosse Pointe Motors is 


strengthening its ties with the people of the community. 


Latest Labor 


DETROIT. — A strike of 3,800 
foremen at three Ford plants here 
was dealt a crippling blow last 
week as AFL Teamsters, who had 
honored picket lines since 
walkout started May 21, were or- 
dered by their international board 
to “go through the lines.” 

Simultaneously, the foremen lost 
support in another camp when the 
UAW (CIO) 
order which had banned drivers 
from hauling supplies into Ford 
plants. 

Ford officials announced that 
production schedules had been 
met every day since the strike 
began and that the heavy traffic 
of trucks bringing supplies into 
the plants since midnight Tues- 
day would assure the company 
enough supplies to meet current 

schedules. 

Pat Mullin, president of the Ford 


chapter of the Foremen’s Assn. of | 
|America, said his group was not | 


discouraged by the withdrawals of 
support. 


“Crossing picket lines is hardly | 


in keeping with trade union prin- 


ciples,” said Mullin. “But we don’t | 
need the help of any other union | 


to win this strike.” 

Meanwhile, 
Ford’s Buffalo plant 
withdrew from the FAA. This plant 


had not been affected by the strike. | 
Early in the week the striking | 
in an attempt to hamper | 


FAA, 
company efforts to maintain pro- 
duction, had ordered 18 foremen 


the | 


withdrew an earlier | 
| of 


52 of 60 foremen in | 
reportedly | 


Developments 


|rector of industrial relations: 


“When we started our negotia- 
tions three weeks ago, our objec- 
tive was to arrive at a new con- 
tract by the time the old one ran 
out on May 30, 1947. We knew our 
employes would want to have, as of 


| May 31, the benefit of any wage 


increase the contract might pro- 
vide.” 


Pointing out that only two days 

negotiation were remaining, 
Bugas offered Leonard a choice of 
two proposals, either of which he 
said would be acceptable to the 
company. 

The first called for renewal of 
|the old contract for a minimum 
period of one year, amended to 
| provide a 15-cent per hour average 
| wage increase to become effective 
May 31. Three and a half cents 
|of the increase was earmarked for 
| payment of six holidays, in accord- 


(Continued on Page 27, Col. 1) 
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to leave their post in Ford’s Rouge | 


power plant. 

Along with that, a more poten- 
tial threat to all Ford production 
developed out of company nego- 
tiations with the UAW-CIO. 
Richard T. Leonard, UAW na- 
tional Ford director, last week 
filed a 30-day strike notice in be- 
half of 180,000 Ford workers. 

This action immediately promp- 


Caldwell Warns 
‘Used-Car Dealers 
‘On Wholesaling 


| PARIS, Tex.—The worst evil i 
| the used-car business today is the 
peddling of used cars from deale 
to dealer, according to J. B. Cald 
well, former manager of the Na 
tional Used Car Dealers Assn. 

Citing his many contacts wit 
used-car dealers throughout th 
country, Caldwell said that selling) 
| between retail dealers is inflating 
used car prices far beyond their 
value. 

“Wholesaling of used cars,” said 
Caldwell, “is a definite part of the 
used-car industry, but those deal- 
ers should clearly define their oper- 
ations, and should not retail from 
their wholesale lots.” 

Caldwell said that selling be- 


tinues until the car has changed 


NADA Plans to Hold 


Equipment Show 

WASHINGTON. — Making 
plans for NADA’s annual meet- 
ing next year, the organization’s 
convention committee has set- 
tled on the last week in Janu- 
ary as the time, although the 
exact days of the week have not 
yet been chosen. Chicago is the 
site, and headquarters will be at 
the Stevens Hotel. 

Convention committee hopes 
to hold an equipment show in 
connection with the meeting. 
Such a show would be one 
bringing together all the equip- 
ment dealers use in their busi- 
ness, both in their salesrooms 
and service stations, and in 
their office accounting depart- 
ments as well. If plans for the 
show are consummated, the ex- 
hibition will be staged in the 
Stevens Hotel auditorium. Con- 
vention meetings will be held in 
Medina Temple. 


hands several times, each dealer 
pasting on a little profit, and the 
ear is eventually offered for sale 
to the retail public at a greatly 
increased price. 

“Continuation of these inflation- 
ary tactics,” said Caldwell, “to- 
gether with the selling of new cars 
at far above list prices, is keeping 
the used-car’ industry in bad re- 
pute, and will undoubtedly tend 
toward another used-car price reg- 
ulation similar to OPA.” 

If there should be another de- 
pression, Caldwell added, dealers 
who have been overselling the mar- 
ket will be the first to suffer. 


Chevrolet Fills 


Service Posts 


DETROIT. Announcement of 
the appointment of eight regional 
service and mechanical managers 
was made last week by T. H. Keat- 
ing, general sales manager of 
Chevrolet. 

They are H. L. Fishtahler, Flint 
region; W. L. Tucker, Atlantic 
Coast region; J. B. Allison, East- 
ern region; R. M. Murphy, South- 
east region; J. H. Smith, Great 
Lakes region; C. C. Chase, Midwest 
region; H. R. Delleney, Southwest 
region, and D. L. James, Pacific 
Coast region. 





THE ‘“‘FOUR HORSEMEN” who took an active part in the formation of the Idaho 


| Auto Dealers Assn. on the ‘‘Aphrodite,”’ 


a twin screw cruiser owned by E. 


R. Elliot 


| of E. R. Elliot Motors (Ford), Coeur D’ Alene. This postwar reunion was held on Lake 
Pend Orielle. Left to right: E. R. Hopper (De Soto-Plymouth), past president of IADA, 


Boise; Roy C. 


Davidson (Ford), past president of IADA and past NADA director for 


| Idaho; Elliot, regional vice-president of IADA and NADA director for Idaho for five 


| years, and Ralph Fry of Fry-Blair Motor 


Co. (Dodge-Plymouth), Pocatello. Fry was 


ted the following statement in a NADA director when he resigned to take command of an Army air corps squadron 


letter to Leonard from John S. 
Bugas, Ford vice-president and di- 


| prior to the outbreak of the war. His outfit 


flew Gen. MacArthur to Australia. After this 


photo was taken, Clyde Bergen (Buick), Helena, Mont., and Ernie Anderson (Chevrolet), 


Deer Lodge, Mont., were Elliot’s guests on 


@ fishing trip. 


i 


tween retail dealers usually con-} 
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| Dealers tell me 


By John O. Munn 


Dealers’ or salesmen’s comments, questions or requests may be 
addressed to John O. Munn in care of Automotive News, Detroit, 
and the writer's name will be kept in confidence if requested. 


en have an important op- 
portunity to contribute to our 
industry, as well as the national 
economy, by lowering prices of 
used cars. They can do it, if I can 
believe what dealers have been 
telling me recently. 

Many new car dealers, they say, 
are taking in used cars on new 
car sales at a price that will al- 
low them to fix these used cars 
up and sell them at two or three 
hundred dollars under the going 
market, and still make a profit. 
Dealers have a chance to out-New- 
buryport the Newburyport plan. 

Instead, dealers tell me, many 
dealers are taking the easy way 
out and wholesaling used cars. 
When cars are wholesaled, one, 
two or three more profits are 
added before they reach the ulti- 
mate consumer, which accounts 
for the high price in most local 
markets. 

It is a paradox that there are 
fewer used cars than ever, yet 
more used car dealers are opening 
up every day. Auctions are break- 
ing out, not only in metropolitan 
areas, but in smaller towns. 

7 + + 


Dealer Can Influence 


His Community 

_— rush for setting up used car 
lots on every corner, and the 

increase in auctions is entirely due 

to the fact that more new car 

dealers are making used cars 

available to them. 

Both new car and established 
used car dealers are concerned. 
More used car dealers are enter- 
ing the field than can make a liv- 
ing when new car dealers start 
to retail their own used cars. 

Any effort that will elevate the 
tone of the business is to be 
encouraged. It’s a big business. 
Upwards of seven million used 
cars, when normal conditions re- 
turn, will have to be moved each 
year. It’s a serious business, a 
legitimate business, and an im- 
portant business. Used cars bring 
to buyers, in the low price field, 
all of the advantages that indi- 


vidual transportation bestows on | 


humanity. 

Influences that work against the 
orderly marketing of used cars 
need be combated with all the 
power the trade possesses. Correct- 
ing the condition should be an as- 
sociation activity. But the trade 
doesn’t need to wait for group 
action. Even one dealer’s influence 
in one town can be potent. A deal- 
er selling used cars at $200 under 
the market can make it a little 
bit more difficult for the auctions. 


Even one dealer’s influence in one | 


town, by selling cars under the 
market lowers the price of all and 


scares off individuals who other- | 
wise would enter the field as com- | 


petitors. 


” * € 
Contributes to Lowering 


Of Used Car Prices 


q DEALERS who are conditioning 
and selling their own tradeins 
at under the current market are 
furnishing critically needed trans- 
portation to their customers. Even 
though the selling price is high 
compared to new cars, the cus- 
tomer appreciates the dealer’s ef- 
fort to get him a car at less than 
the cost elsewhere. 

Such a dealer is keeping him- 


self in the used car business. By | 


this method he is contributing to 
the lowering of used car prices in| 
his local market. 

Many dealers justify wholesal- 


ing of used cars, or taking them | 


to auctions, because they can 
make a profit and avoid all trou- 
ble. They also say they have too 
few mechanics and their recon- 
ditioning equipment is busy on 
customer labor. This is a short- 
sighted attitude, according to my 
advisers. Later on when dealers 
are seeking new car sales, used 


_ cars will be the bottleneck. They 


Fa 


hegre id use this opportunity now 
to become known as a place in 





which good used cars are sold, at 
fair prices. 

After all, selling used cars 
but missionary work for new car 
sales which later on will-be needed 
so badly. Used car owners can 
constitute a large part of customer 
labor and parts volume later on. 
Dealers forget that successful used 
car operations have always been, 
and always will be, the best guar- 
antee of profits on new car sales. 

. . - 


No One Can Take 
Business Away 


HY should a new car dealer 

toss out the used car depart- 
ment simply because it will save 
him a little trouble right now? 
It is the one department in the 
business that challenges a dealer's 
ingenuity. It is a department that 
requires careful, constant manage- 
ment. It is the departinent that 
affords more opportunity to cash 
in on real ability. If it is handled 
right, it is the dealer’s business 
forever. No franchise can be can- 
celled. 

A dealer is a business man, not 
a speculator. He can’t afford to 
have anything to do with prac- 
tices that raise the customer cost 
of his product, and likewise he 
will benefit by doing whatever pos- 
sible to lower prices, particularly 
on such an important item in his 
business as used cars. 

New car dealers who have dis- 
continued the used car depart- 
ment during the war will do well 
to reinstate it without delay. 
They are at least taking in some 
used cars on new cars. There are 
many new techniques, developed 
since the war, to recondition 
used cars at minimum expense. 
All of them should be carefully 
investigated. 

A dealer with vision sees his 
job as furnishing transportation to 
his community. It can’t be done 
without getting into the used car 
business in a big way, with plans 
for selling eventually at least twice 
as Many used cars as new cars. 


is | 





Safety inepedtlon Test 


Required in Utah Sales 

SALT LAKE CITY.—A new 
law requiring the seller of a 
motor vehicle to have it pass a 
safety inspection test before 
title can be transferred was one 
of 118 bills passed by the Utah 
legislature which have now be- 
come effective. 

Employers with stable em- 
ployment records will get a re- 
duction in their unemployment 
insurance tax rates under an- 
other new measure, which will 
reduce the 2.7 percent rate to a 
variable rate of 1.1 percent to 
16 percent, beginning July 1, 
for eligible employers. 


Romney to Speak 
At Chicago Trade 


Dinner June 10 


CHICAGO.—An election of five 
directors and a report on the past 
year’s activities will constitute the 
business phase of the Chicago Au- 
tomobile Trade Assn. annual din- 
ner meeting set for June 10 at the 
Lake Shore Club, it was announced 
last week. 

Directors whose terms expire are 
Steve J. Barrett, Logan Square 
Buick Co.; S. B. Herbison, Broad- 
way Buick Co.; James F. Goodwin 
(Dodge-Plymouth); Roy H. Keel- 
ing, Studebaker Sales Co. of Chi- 
cago, and Fred W. Patterson sr., 
Ajax Auto Co. (Oldsmobile). 

George Romney, managing direc- 
tor of the Automobile Manufac- 
turers Assn., the featured speaker 
of the evening, will discuss “Road 
Blocks Ahead.” Ralph W. Carney, 
vice-president of the Coleman Co., 
Inc., Wichita, Kan., will deliver 
one of his inspirational talks on 
the subject of “The Man Who 
Sells.” 

Nearly 200 reservations have al- 
ready been received and a new at- 
tendance record may be set, Ed- 
ward L. Cleary, CATA general 
manager, reported last week. The 
meeting will be conducted by 
James F. MacManus jr., president. 


Russell Open House 


Ivy Russell Motor Co. (Ford), 
2201 S. Main St., Houston, Tex., 
held open house recently. Show- 
rooms were open till 9 p. m. and 
cars of both six and eight-cylinder 
engine type were shown. 


Dealer Activities 


RUDY REINHOLD, left (Nash), 


president of Cincinnati Auto Dealers Assn., 


and 


right Gus Kirsten (Chrysler-Plymouth), vice-president, in a radio conference on the 
automotive industry with, center, Don Webb, of WSAI, moderator for the discussion. 
The program will be presented over WSAI as a regular weekly public interest feature 
for an indefinite period. The association is cooperating with WSAI in obtaining and 
preparing material for the broadcasts and selects two of its members as guest speakers 


for each conference. Titled ‘‘What About Autos’’’, the program is designed to meet a | 
| definite public desire for factual information on the manufacture and sale of new cars. 


Such phases of the industry as sales policies and production problems arising from 
present day shortages of materials are topics of discussion. 


EACH OF THE 28 areas of Alleghany county, Pa., have a chairman and co-chairman 
for their official inspection station committee which includes in each case about 30 sta- 
tions. Also in each area is an appointed local publicity man, a finance man and a local 
police enforcement educational man. These area men work with the member of the 
executive committee in charge of these various divisions. The purpose of the advisory 
committee is to raise the standard of inspection work performed and to have each com- 
munity realize its responsibility in highway safety. This county group is a part of the 
Pennsylvania automotive highway safety committee of Harrisburg, and is working with 


the other county advisory committees throughout Pennsylvania. Left to right: 
general chairman; 


Parker, Parker Chevrolet, Bellevue, 


Ss. H. 


Charles Nutter, Pittsburgh 


Chrysler Co., Pittsburgh, charge of cooperating industries; Hugh Walsh, Pittsburgh Auto 
Dealers Assn., secretary for board; Howard P. Grove, Howard P. Grove Inc. (Hudson), 
Pittsburgh, charge of local police education; Robert Gunn, Boulevard Motor Co., Pitts- 
burgh, charge of publicity; Fred Haller, Mt. Lebanon Garage Co., Mt. Lebanon, charge 


of finance. 





Price Ads Planned 


Akron Judge Upholds Delivery Suit 


By Sanford Markey 


Staff Correspondent 


| Cleveland Dealers to Act on Moran’s Advice; 


CLEVELAND.—In an effort to)! 
maintain public confidence in the | 


new-car market, Cleveland dealers 
are planning to advertise prices 
both in newspapers and in their 
showrooms. 

“Too many people are being mis- 
led on authorized prices and there- 
fore are easy prey when they are 
offered used 1947 cars allegedly at 
or near list prices,” declared R. 
Earl Burrows, secretary-manager 
of the Cleveland Automobile Deal- 
ers Assn. 


Burrows maintained that 
“many people are assuming, be- 
cause of exorbitant prices at 
which many individuals and 
some irresponsible used-car lots 
are advertising and selling new 
cars that new automobiles cost 
much more than they really do. 

“The actual prices at which cars 
are being sold through legitimate 
new-car dealers will be a surprise 
to a large proportion of the auto- 


N. Y. City Dealers 
Will Require 
Resale Pledges 


NEW YORK.—In a move to 
curb the resale of new cars by 
individual owners, many New York 
area automobile dealers are plan- 
ning to obtain pre-delivery agree- 
ments guaranteeing them the sole 
right of repurchase, it was an- 
nounced by Verne Murray, first 
vice-president of the Automobile 
Merchants Assn. of New York. 

He explained that the prices paid 
would be based upon legitimate 
market worth of the vehicles and 
the second resale then would be 
in accordance with these terms. 

“Inquiries have shown,” he said, 
“that about 98 percent of the new 
units offered at exorbitant prices 
in used car lots and by ‘mush- 
room’ traders were bought from 
individuals and there is no legal 
recourse that I know of to stop 
these deals. 

“Many individual buyers placed 
orders over a period of several 
years with perhaps half a dozen 
dealers and in the course of time 
received these vehicles under the 
rotation system. Each retained the 
car he or she desired, then turned 
the others over for resale. The 
reputable dealer has no part in 
the second transaction, except to 
get blamed wrongfully for a sit- 
uation over which he has no con- 
trol.” 

Citing an estimated new car 
shortage in the New York metro- 
politan area of 500,000 units, Mur- 
ray predicted there will be no 
buyer’s market until the end of 
1948. He said orders on hand are 
sufficient to absorb the allotments 
of units for this year. 

“Dealers who are making every 
effort to supply customers on the 
honest basis of ‘first come, first 
served’ with cars at list prices are 
intensely irritated at being excori- 
ated for the profiteering tactics 
of motorists that have been dealt 
with fairly. Now they have de- 
cided to act in self protection.” 

He said the proposed new pro- 
cedure, on resale clauses in sales 
contracts, would prevent owners 
from placing their cars in the 
hands of profiteers. 

“The dealer then would be re- 
sponsible for the turnover and it 
is evident that no reputable auto- 
mobile merchant would care to risk 
his reputation by accepting any 
sum above the list price for these 
vehicles,” Murray declared. 


| Shawano Dealers Mark 


Birthday; Elect Keyes 
SHAWANO, Wis.—The Shawano 
County Dealers Assn. celebrated 
its first anniversary here May 12. 
Officers elected for the coming 
year were: president, Gordon 
Keyes, Shawano Motor Car Co. 
(Ford); vice-president, Ervin 
Goers, Goers Bros. (Packard-In- 
ternational); secretary, Orville 
Meyers, Cecil Garage (Oldsmobile) ; 
treasurer, Louis Born, Born Buick 
Sales, and sergeant-at-arms, Ed 
Dahlke, Dahlke Motors (Pontiac). 





| mobile-hungry public,” 








he declared. 

He pointed out that dealer asso- 
ciation officers agree with Lee 
Moran, executive vice-president of 
NADA, who urged all dealers to 
advertise delivered prices. 

In another move to combat car 
resales for quick profits, dealers 
are again receiving weekly lists of 
resales from Burrows’ office. 

“We started compiling such 
lists last fall but discontinued 
them a few months ago when 
we thought supply finally was 
catching up with demand,” de- 
clared the _ secretary-treasurer, 
who added: 

“We resumed such lists because 
we found the situation has not 
materially improved.” 

Meanwhile, new-car dealers here 
are facing court action by would- 
be buyers who are protesting long 
delays for their cars. 

Two such suits have been filed 
in Common Pleas court, and the 
plaintiffs are using a Summit 
county (Akron) judge’s decree to 
bolster their case. 

The decree, in the case of Carl 
J. De Moss v. Conart Motor Sales 
Co., stated that “an automobile 
dealer who takes an order for the 
sale of a new automobile to be 
delivered ‘as soon as possible’ is 
entitled within reason to give pref- 
erence to doctors, returned vet- 
erans, and old customers before 
being duty bound to fill such an 
order. Under such order, reason- 
able time is implied, but such rea- 
sonable time has elapsed where 
more than a year has intervened 
after order was taken and pros- 
pective purchaser is entitled to 
‘specific performance’ of the sales 
contract.” 

After making this decision, the 
Summit county judge decreed 
that Conart Motor Sales must 
sell DeMoss a car at current 
published list price within 30 
days or be in contempt of court. 

That case is expected to play a 


Baltimore Judge OK’s 


Writs in List Juggling 

BALTIMORE.—Judge John T. 
Tucker of Baltimore Circuit 
Court ruled last week that new 
cars must be sold in strict com- 
pliance with an automobile deal- 
er’s waiting list. 

Judge Tucker also ruled that 
a customer is entitled to an in- 
junction if he can show that 
the dealer juggled his waiting 
list or played favorite to the 
disadvantage of others with a 
legitimate place in line. Three 
other Baltimore judges have 
issued rulings agreeing with 
Tucker. 


prominent role in two cases filed 
here within the past few days. One 
suit is against Markad Inc. 
(Ford), the other against B. W. 
Blaushild Motors Ine. (Dodge- 
Plymouth). 

John S. Emm charged he placed 
his order with Markad on Dec. 6, 
1945. Alex Baron, an army vet- 
eran, says he placed his order with 
Blaushild in | in February, 1946. 


Low Bidder 


Ford Noses Out Chevrolet 


In Cleveland Deal 


CLEVELAND.—A _ $75,000 con- 
tract has been signed with Leo 
Grabski Co. by the city of Cleve- 
land for 50 eight-cylinder Ford cars 
for the safety department, it was 
announced last week. 

The sale was protested by Ar- 
thur Haas of Downtown Chevrolet, 
Inc., who claimed General Motors 


| was the low bidder. However, Ford 
| deals with the city as a fleet op- 


erator and offered a 3 percent dis- 
count which Chevrolet did not of- 
fer, thus making Ford the low 
bidder. 


Shearer Promotes 2 


Franklin W. Shearer, president 
of Shearer Chevrolet, Inc., Maple- 
wood, Mo., has announced the pro- 
motion of H. B. Pelke, formerly 
manager of the truck department, 
to the post of sales manager. Ray 
Keller, Pelke’s assistant in the 
truck department, has been moved 
up to truck manager. 
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wages. If the stock market is nerv- 
ous, the general population is not. 
Domestically, we are getting over 
the worst effects of war. The trou- 
ble is that we are in the midst of 
a world which is not getting over 
the war. 

Under-Secretary of State Ache- 
son summarized, the situation in 
a recent speech. We are producing 
at an annual rate of about $210,- 
000,000,000. We are exporting at an 
annual rate of $16,000,000,000. We 
are importing at an annual rate 
of $8,000,000,000. There is no other 
great nation with great surpluses. 
Most nations, large and small, out- 
side this hemisphere have deficits 
—of food, of farming equipment 
and supplies, of industrial equip- 
ment, of the basic necessities of 
life. In most of them, and espe- 
cially in those ravaged by war, re- 
covery and reconstruction are not 
taking place. 


WE HAVE attacked this vast 
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WE STAND FOR: 

11. Fair and equitable contracts between manufac- 
turers and dealers in motor vehicles, parts and ac- 
cessories. 12. A fair profit to the dealer on every 
used vehicle accepted in partial payment for a new 
car or truck. 13. Every dollar of gasoline taz col- 
lected by state or federal governments applied to 
the building and maintenance of highways. 14. The 
elimination of governmental and bureaucratic con- 
trols over this industry. 15. A return to the pre- 
cepts of independence and the rewards of applied 

citizens 


crisis with a relief grant of $350,- 
000,000; loans, part relief and part 
military, to Greece and Turkey; 
aid to occupied territories in Aus- 
tria, Germany, Japan and Korea. 
But neither relief nor loans can 
bridge the gap between exports of 
$16,000.000,000 and imports.of $8,- 
000,000,000. Secretary of State Mar- 
shall has made it clear that no 
more relief authorizations will be 
asked from this session of Con- 
gress. His advisers are trying to 
work out a long-range internation- 
al economic policy. 

The Truman Doctrine, as stated 
on March 12, has not been altered. 
What has happened is that we now 
see it against a vast background 
of human need. We are no more 
inclined than we were then to let 
Communism rush into areas where 
distress and despair have created 
vacuums. But most of us—more of 
us, at any rate—have come to real- 
ize that if the vacuums can be 
filled, Communism cannot spread. 

Since we cannot go on giving or 
lending $8,000,000,000 a year, and 
since to do so would merely post- 
pone the inevitable crisis, it now 
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energy and ability, which made America and gave more of her 
more of the better things of life than anywhere else in the world. 





Changing Finance Picture 


LSEWHERE in this issue, AUTOMOTIVE NEws reports 

that credit men believe the wholesale interest rate to 
dealers on credit money will go up soon. As a result, the 
dealer’s reserve will be narrowed. 


Just how the dealer is going to take this is something 
that we can’t say at the moment. But there are a number of 
factors that should be considered. Among them is the fact 
that in the days not too far ahead, the dealer will need a 
source of credit on which he can depend. 
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Tax us the same as you tax everyone else and you'll never 
hear us protest. 

The co-ops are in business. They should be treated as 
other businesses are treated. 


neva dispatch to this newspaper 
called it, is preventing “any real 
progress” in the trade negotiations. 
It involves not merely one com- 
modity. It is an ominous indication 


HANDS ACROSS TRE SEA 
—AUTOMOBILICALLY SPEAKING! 





Letterbox 


‘It’s Doubtful 





Cord Comeback? 


I have been told that the Cord 
automobile is to come back on the 
market in 1949. Such an announce- 
ment is supposed to have been 
published in a recent magazine, 


profit by such policies when this 
was a debtor nation. Now the bal- 
ance has turned. Our own pros- 
perity as well as that of other 
countries is at stake. 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 
used, if you so request. Address Editor, Automotive News, Detroit 26, Mich. 
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hands of the dealers. It might be 
possible to show these by states or 
regions. 

As you know, each dealer makes 
a report to his zone every 10 days 
showing the total number of orders 
on hand for each model and I 





SEPTEMBER 
Sept. 1-4—Salt Lake City (Hotel Utah). 
Fall meeting of the Society of Mechan- 


ont 13-18—Milwaukee (Hotel Schroeder). 
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Just about everybody knows me—Ford 
Aluminum Piston, a flyweight champ for 
endurance, economy and fast performance. 
Like all Genuine Ford Parts, I’m specially 
made to fit right and work right in your Ford. 
Maybe you’d like to know about how I get 
that way. Here’s the highlight story: 





Now the toughest part is over, and I get to 
relax a little. I’m prettied up with a special 
“break-in” treatment that leaves me looking 
as bright as I feel. Now, when I get on the 
job, I'll be able to work myself smoothly 
into the cylinder for an even fit. 
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I’m a rough aluminum casting when the Ford 
people go to work on me. I get the machine 
treatment. Piston pin holes are machined to 
-0003 of an inch. And they can’t vary more 


’ than .001 inch from a 90 degree angle with 


the side. Then they balance me and my mates 
to within 3 grams on a special scale. 


eote 





All along, every operation has been checked 
with precision instruments. As the last step, 
I’m placed in a very intricate machine that 
automatically checks all my measurements in 
a single operation. When the bell rings I 
know I’ve passed—ready for action. 
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I’m getting along now, and becoming more 
accurate all the time. Comes the grinding 
operation on my sides and here I really get 
the works. Three times I’m ground down— 
not just once as is the usual practice. In the 
grinding, Ford engineers give me a contour 
that allows for expansion when I get hot. 


HAT’S why, folks, I’m such a 

lively character... lightweight 
for performance, accurate for econ- 
omy and long-life. If you ever need 
me, be sure to get me—a Genuine 
Ford Part that’s made right, to fit 
right and work longer... one of 
the family that’s best for your Ford. 
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Cites 11 Reasons for Prosperity iss 


U.S. Rubber’s Smith Sees 


Balance in Economy 


SAN FRANCISCO.—Eleven rea- 
sons why the economy of our coun- 
try is now approaching a state of 
balance that re- 
flects the high- 
est degree of 
prosperity we 
have ever en- 
joyed and fore- 
casts many good 
years of living 
for the great 
mass of our peo- 
ple were cited 
last week by 
Herbert E. Smith, 
president of U. 
S. Rubber Co. 

Smith voiced his optimism at a 
press conference here. His 11 rea- 
sons are as toilows: 

“National income is high: One 
measure of the nation’s prosperity 
is national income. it is estimated 
that presentiy we gre running at 
an anual rate of $184 billion. ven 
though the final haif of this year 
shoud be a lower ‘rate, it is im- 
probabie that tor the year as a 
whoie it wul be less than $175 
bison, 

“visposable income of individ- 
uals is increasing: The ability of 
the country to pay for goods pro- 
duced, as measured by the dispos- 
abie income of individuais, is es- 
timated at $155 billion for this year. 
Thus, we have doubled the dispos- 
abie income of our average citizen. 
A doubling of disposabie income 
means that so long as prices are 
not more than double prewar, the 
average citizen is better off. On 
the average, goods he has to buy 
have not increased by this amount. 

“Moreover, a downward revision 
of personal income taxes would 
bring about a further increase in 
the amount of disposable income 
available to consumers. 

“Savings of individuals are huge: 
Individual savings during the war 
years amounted to about $190 bil- 
lion. With consumer goods be- 
coming more plentiful, these sav- 
ings will be converted into con- 
sumer purchases. When consumer 
credit is again available on the 
same terms as existed before the 
war, individual consumers will en- 
joy a further increase in their pur- 
chasing power, all tending to sus- 
tain the level of business. 

“Present high incomes are wide- 
ly distributed: 55,390,000 persons 
were employed in January, 1947, 
as compared with an average of 
46,500,000 in the year 1940. Unem- 
ployment is now only 2,400,000 as 
against 7,500,000 in 1940. The aver- 
age weekly take home pay of the 
worker is $46.94, as compared with 
$24.56 in 1940 and, where current 
wage increases are absorbed in the 
statistics, the weekly rate will ex- 
ceed $50, or more than double the 
1940 figure. Since the greatest in- 
crease has occurred in the lower 
groups of earning power, the bene- 
fits in increasing standards of liv- 
ing have been correspondingly 
treater. 

“Farmers are enjoying unprece- 
dented prosperity: Gross farm in- 
come was $24.7 billion in 1946 and 
is officially estimated at $25 billion 


Packard-Chicago 
Starts Erecting 
$2 Million Plant 


CHICAGO.—A huge project com- 
prising three buildings to house 
the activities of the Packard Mo- 
tor Co. of Chicago is underway on 
the north side here. 

The buildings will occupy the 
area bounded by Eugenie, Wells 
and LaSalle Sts. The firm’s vice- 
president and general manager, W. 
R. Bellows, estimated cost at $2,- 
000,000. 

Packard’s project will be only 
a mile distant from Cadillac’s re- 
cently opened five-story adminis- 
trative and service headquarters. 

All of the buildings will be of 
steel, concrete and brick construc- 
tion. 

“We have outgrown our present 
facilities,” said Bellows. “The only 
way to meet expanding business is 
to erect new and larger quarters.” 





Herbert &. Smith 


this year as compared with $9.1 
billion in 1940. Of this, farmers will 
net more than $15 billion this year. 


Some decline in prices of agricul- | 


tural commodities has already oc- 
curred and some further adjust- 
ments are probable. 

“The farmers’ debts are extreme- 
ly low and he has set aside a sur- 
plus of about $30 billion in the last 
few years which will be devoted 


| 





to the improvement of property | 
and purchase of farm machinery | 


and equipment which will help to 
sustain the industries serving the 
farm for a long period to come. 

“Consumer durable goods market 
is stiit unsatistied: During the war 
period it was impossible for con- 
sumers to buy durable goods, 
whereas consumer purchases ol 
non-durabies were reiatively Wels 
sustuuned. Keriods of reduced buy- 
sang of durabie products are nor- 
suauty touowed by periods of high 
vusimess activity. 

“ine shortages of raw materials 
in lv4t, tne tame needed to re- 
convert piants, and iabor dillicul- 
ues siOWed Lne Low ol heavy goods 
wo consuniers. We are now in a 
position to deliver the goods to 
wie puvoluc and we aiso have the 
cash and credit to keep them tlow- 
sng. 4 
“ssuilding construction will con- 
tinue wt mugh sevess ‘he need tor 
wew Noules and laciilies generateu 
over tne pust 15 yeurs indicates 
a@ igh rate of building conoetruc- 
won .or tne next several yeurs. 

“itven if residential buuding 
continues to hesitate in the neur 
tuture because of high prices, there 
is still @ tremendous amount ol 
essential construction which must 
pe undertaken, regardless of price, 
py tne utiities aud railroads, in 
order to meet the needs of the na- 
tion. ‘hese needs, in the aggregate, 
ilar exceed construction programs 
which we usually reter to as pliant 
expansions, 

“rroducers’ durable goods are in 
heavy demand: New orders for in- 
austriah machinery are increasing. 
Atter tive years of wartime opera- 
tion, extensive replacement is nec- 
essary. ‘his backiog contributes its 
share to maintaining the need for 
peak output of iron and steel as 
well as heavy machinery. Steel pro- 
ducers seem assured of the need 
tor capacity operations through- 
out 1947. 

“Automobile production is headed 
upward?’ The automobile industry 
wil contribute more in 1947 to 
maintaining high industry activ- 
ity. This industry had a large re- 
conversion job to do and was 
plagued by production problems 
throughout 1946. There are now 
indications that automobile produc- 
tion will exceed the prewar level 
of 400,000 passenger cars per 
month some time this year. 

“Export market will continue to 
absorb American goods: During 
the past year, we have been faced 
with the task of providing for in- 
creased consumption at home 
while at the same time attempt- 
ing to fill an insistent demand for 
our goods by foreign countries 
which have been deprived of them 
for the past five years. Exports are 
currently running at better than 
a billion dollars monthly. 

“Even while domestic demand is 
still receiving prior consideration, 
this unsatistied foreign market 
forms a cushion under business 
conditions in this country. 

“Banking structure is sound: 
The banking structure is sound 
and capable of handling increased 
credit requirements. ‘Total bank 
loans at the end of 1946 were $26.7 
billion, or roughly 21 percent of 
total bank assets. With total as- 
sets of $127.2 billion, the banks 
appear capable of meeting all re- 
quirements for continued business 
expansion. 

“Since the government is faced 
with a national budget exceeding 
$30 billion, there is an ever present 
necessity for government financ- 
ing, and it follows that fiscal pol- 
icy will be directed to maintaining 
low interest rates. As a result, in- 
dustry. financing will continue to 
benefit by correspondingly low in- 
terest charges.” 






















New Dealer Buildings . . . 





LINK ANDERSON, Santa Monica (Calif.) Pontiac and GMC truck dealer plans new 
building which will offer many innovations in automotive merchandising facilities, in- 
cluding an auditorium for motion picture projection and use by civic groups and organ- 
izations—an activity coming under the head of public relations. 





SOMETHING NEW has been added to the recently opened salesroom of Burkhalter 
Motor Sales (De Soto-Plymouth), 1415 Broadway, East Chicago, Ind., giving the firm 
9,000 square feet of floor space as against 6,000 at its old headquarters on the same 
street. Impressive is the use of quarry tile, cinnamon in color. The liberal usage of 
this material is indicated by the fact that approximately 4,000 square feet of it is em- 
ployed. The entire tloor, the exterior except for windows and the entrance, and the in- 
terior walls are all finished in tile. John Burkhalter, head of the firm, said, ‘‘We decided 
on tite beeause of its durability, the elimination of need for painting and varnishing, 
and the case with which it can be kept clean.’’ 





FORMAL OPENING of McFaydens (Ford), Omaha, was held in its new building at 
20th and Howard Sts. for two days. A white porcelain, island type lubratorium has 
more than doubled lubrication volume, and a radiator testing apparatus that measures 
the radiator flow capacity in gallons per minute has substantially increased radiator re- 
pair volume, according to Jack R. Anderson, business manager. J. H. MacFayden is 
president, E. F. Nygaard, manager, and Gertrude L. Volkman, secretary-treasurer. 





A REHABILITATION PROJECT that included sandblasting the exterior and a re- 
decorated interior has been completed for Armacost Automobile Co. (Studebaker), 
Kansas City. The building at Baltimore and Fourteenth Sts. was recently purchased for 
$160,000 by Robert S. Armacost and his two sons, Donald and Robert jr. 





NEW HOME of the Givan Motor Co. (Chevrolet) in Bountiful, Utah, was constructed 
at a cost of $32.000 by E. K. Givan, the owner, who has been in the automobile busi- 
ness 30 years. The service department contains 4,620 square feet, allowing ample space 
for 11 mechanics’ stalls. 


Bexar (Tex.) Dealers Sell 


921 Vehicles in April 

SAN ANTONIO, Tex.—Total 
sales during April by Bexar county 
automobile dealers totaled 921 ve- 


were passenger cars and 190 were 
commercial vehicles. 


Messer Motor Co. 
Messer Motor Co., Madison, Fla., 





hicles, compared with 420 for the 
same month last year. 


Of the April (1947) total, 731 


entertained the Madison county 
school board and county school bus 
drivers recently at a fish fry. 


| Shearer Pleads 


Guilty on Tax 


Evasion Charges 


ST. LOUIS. — Franklin Wells 
Shearer, president of Shearer Chev 
rolet Co. here, will be sentenced 
on July 10 on charges of evading 
$139,366 federal taxes during 1940 
and 1941. Last week Shearer plead- 
ed guilty to the charges before 
United States District Judge 
George H. Moore after a plea of 
“no contest” was not acceptable to 
the court. 

Judge Moore took the action 
after Rudolph C. Hartmann, agent 
in charge of the government’s in- 
telligence office in St. Louis, told 
the court Shearer kept a false set 
of records on which to submit re- 
ports to General Motors, and had 
given those records to accountants 
for purposes of income tax returns. 
He contended the blame could not, 
therefore, be shifted to the ac- 
countants, as Shearer’s attorneys 
claimed. 

After making his statement Hart- 
mann turned to Shearer and asked, 
“Is that not true, Mr. Shearer?” 
The latter looked at the floor and 
then replied, “I do not remember.” 


Judge Moore, in denying the no 
contest plea, said, “At the time 
those returns were made this coun- 
try was at war; when men were 
taken from their jobs and busi- 
nesses to go out and give their lives 
for their country. This court has 
very little sympathy with this man 
who was making a great deal of 
money while others were making 
great sacrifices. 

“It is very easy to make an 
honest return; it only becomes diffi- 
cult when efforts are made to cover 
up evasions.” 

Arthur J. Beyer, formerly Shear- 
er’s personal accountant, who was 
personally indicted with him, has 
not been arraigned on the indict- 
ment but has entered motions to 
dismiss the charges and to sepa- 
rate his case from Shearer’s. 

The federal attorney told Judge 
Moore that Shearer listed his 1940 
income as $34,872, when in fact it 
was $80,375, and had listed his 1941 
income as $25,882, when he actually 
made $199,750. Shearer, on his 1941 
income, made an amended return, 
his attorney pointed out, and had 
paid an additional $45,000 in taxes. 
The government attorney asserted 
he should have paid an additional 
$121,000 in the amended return. 

Maximum penalty on the charges 
to which Shearer pleaded guilty is 
a $10,000 fine and one to five years’ 
imprisonment on each of two 
counts. 

Hartmann was prominent in in- 
vestigations that led to the con- 
viction of the late Tom Pendergast, 
Kansas City political boss, and was 
a key figure in the conviction of 
Al Capone, Chicago gangster, both 
on income tax evasion charges. 


Pittsburgh Plate 
Acquires Forbes 


CLEVELAND.—Pittsburgh Plate 
Glass Co. has acquired the busi- 
ness of Forbes Varnish Co. here, 
according to Harry B. Higgins, 
president of the Pittsburgh firm. 
The new unit will continue opera- 
tion as the Forbes Finishes divi- 
sion of Pittsburgh Plate Glass. 


Charles H. Reed, president of 
Forbes during the past 11 years, 
has been appointed divisional di- 
rector for the Forbes Finishes di- 
vision. Lyman J. Lamb will con- 
tinue in charge of sales and Wil- 
lard G. Loesch in charge of pro- 
duction. 


Bradshaw Made 
Buick Zone Chief 


FLINT. — Appointment of James 
L. Bradshaw as Buick zone man 
ager at Pittsburgh was announced 
last week by W. F.. Hufstader, gen- 
eral sales manager. Bradshaw, for- 
mer district manager and service 
representative in the Cleveland 
zone, succeeds Fred L. Barnes, who 
has resigned to accept a Buick 
dealership. 

Hufstader said Bradshaw has 
had extensive experience in both 
wholesale and retail operations of 
the automobile business during the 
last 20 years. 
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average—68 per 100 compared with 47 per 100 for 
the market-as-a-whole. 


Watch the plates on New York's cars. You'll observe a With readership like this the Herald Tribune is a natural 
preponderance of suburban markings.” And registra- as number one newspaper for new car advertising. And 
tion figures will confirm that two out of every three cars it is—with the largest volume of New Passenger Car 
in the New York market are in the suburbs. That's Advertising and Gasoline and Oil Advertising among 
where most new cars are bought. That's the great all New York newspapers in 1946 (Media Records). As 
market you're hitting with your advertising in the full production and competition approach, these facts 


New York Herald Tribune. = are a dependable guide to allocation of your 


Herald Tribune circulation comes closest to a parallel of = New York advertising dollars. The more you advertise 
families and retail sales in New York's city and sub- to Herald Tribune readers, the more you'll sell in 
urbs. Herald Tribune families have more cars than the New York. 








Tribune 





*New York State employs key letters on auto 
tags to indicate counties. For example: **W" 
or “V" for Westchester; ‘'B"’, ‘K"’ or “L"’ for 
Brooklyn; **Q"’ for Queens; “'R" for Nassau; 


“G" for Suffolk; "N" or “Y" for Manhattan. fee European Edition Is Published Daily and Sunday in Paris 
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THE 21 CITY MANAGERS, who represent Chevrolet in the nation’s 25 major metropolitan centers, were in Detroit last week 
for their first national conference since the establishment of Chevrolet’s new Metropolitan City department. The two-day parley was 
opened by T. H. Keating, general sales manager, shown here with the entire group. A banquet and reception were features of the 


conference. The new organization is under the direction of W. G. 


Two MainHighways Suggested 
Through Canadian Rockies 


By Roy Carmichael 
Staff Correspondent 

MONTREAL.—A brief has been 
submitted to the dominion govern- 
ment by the Trans-Canada High- 
way Assn. calling for the early de- 
velopment of two main highways 
through the Canadian Rockies and 
to the sea, rather than a single 
road. 

The association has recommend- 
ed one northern route through the 
more densely populated areas of 
Saskatchewan, Edmonton and the 
Yellowhead Pass to the coast at 
Prince Rupert. The other route 
suggested would go via Medicine 
Hat to Calgary, and via Medicine 
Hat to the Crow’s Nest Pass and 
on to the coast at Vancouver. 

In effect, the brief suggests 


Couple Robs U. C. Dealer; 


Big Loot Missed 

ST. LOUIS.—Police held a man 
and woman here last week on 
charges of beating and robbing 
Fred G. Raymer, local used-car 
dealer, of $260 after they lured 
him to take a trip into St. Louis 
county on the pretense that they 
wanted to sell him a 1946 model 
car. 

Offering the car for sale at his 
used-car lot, the couple insisted on 
cash and said the title was at a 
relative’s home. En_ route, he 
stopped to cash a $1,500 check and 
was slugged after he returned to 
the car, Raymer said. However, 
Raymer hid the $1,500 proceeds of 
the check in his watch-pocket and 
the couple couldn’t find it, he 
added. 





making use of four main passes 
in traversing the Rockies by 
road, thus serving all economic- 
ally important areas. 

Although it is not mentioned in 
the brief, one of the more telling 
arguments in favor of the proposal 
for two highways is the certain 
widespread opposition which would 
be engendered by a plan for only 
one main road through the 
Rockies. 

The original plan, although 
never officially announced, was 
that a Trans-Canada highway 
should follow the Big Bend line. 
But Canada’s need of strategic 
arteries through northern and 
central Alberta and British Co- 
lumbia in order to develop impor- 
tant resources has tended to sub- 
stantially alter opinion on what 
road system should be built. 

The northern, or Yellowhead 
route, is said to offer the advan- 
tage of leading directly to both of 
Canada’s established seaports, 
while the Big Bend route would 
go only to Vancouver. 

In view of the possibilities for 
easier grading and closer proxim- 
ity to economically important 
areas around Edmonton and 
northern Saskatchewan, observ- 
ers feel that the suggested addi- 
tional route or alternate route 
seems to offer the advantages cited 
in the brief. 

A further point cited in favor 
of the northerly route is the di- 
rect tie-in and connection it 
could afford with the Alaska 
highway system which begins at 
Edmonton, and which it is said 


must serve to an _increasing ex- 


Power, newly-named manager of the department. 








|route to 


tent in the development ‘and ex- 
ploitation of mineral and fuel 
resources in northern Alberta. 
The association is engaged not 
only in sponsoring the Yellowhead 
Vancouver and Prince 
Rupert, but has also lent its sup- 
port to other groups interested in 
a highway through Kicking Horse 
and Crow’s Nest Pass. The asso- 


|ciation feels that Canada’s eco- 


nomic development, along with 
consideration of shipping costs 
makes it necessary to consider at 
least two main highways through 
the Rockies and to the sea. 

The brief presented to the do- 
minion government was signed and 
sponsored by the cities of Edmon- 
ton, Saskatoon and Prince Rupert, 
and various boards of trade and 
civic organizations. 


Commerce Dept. 
Issues Report 


On Oil Output 


WASHINGTON. 
1946 petroleum production in for- 
eign countries has been prepared 
by the fuels and lubricants section 
of the Office of International 
Trade, it was announced last week 
by the Department of Commerce. 

In Canada; the report shows, pro- 
duction of crude petroleum last 
year was 7,612,520 barrels during 
1946, compared with 8,569,197 bar- 
rels during 1945. According to the 
Dominion Bureau of Statistics, the 
number of productive wells in op- 
eration last year dropped 51 wells 
and of the 139 wells drilled during 
1945, 78 were productive. 

In France, reconstruction of the 
war - damaged facilities in the 
Pechelbronn oil fields has _ pro- 
gressed to the point where produc- 
tion last year was 70 percent of 
the prewar level. 





Che New Improved “WEATHER PROOF” 


ALUMINUM SUN VISOR 


SUN PROTECTION PLUS BEAUTY 





No Holes to Drill— 


New Features 


New Curved Washer to Fit 
in Drain Trough for Easier 





and Firmer Installation 





Chrome Center Strip 


PRICE SCHEDULE 


Won't Rip or Tear 


@ Adjustable to any angle. 


@ Conforms to contour of car. 


@ Chrome plated brackets. 
@ 5 sizes fit all cars. 


LIST PRICE 


$2995 


CAR DEALER’S REDUCED COST 


$15.95 Each 


(Unpainted) 


Sold in Carton Lots Only—6 to a Carton—W. 48 Ibn. 
Terms—C.0.D. 


@ Comes unpainted. Paint to match car. 


DISTRIBUTORS 


Immediate Delivery 
F.0.B. Milwaukee 


CHARLES DISTRIBUTING CORPORATION 


2788 W. WISCONSIN AV@. 


MILWAUKEE 8, WIS. 





— A report on | 





Sloan Reports to Stockholders... . 





New-Car Demand Seen 
Lasting Five Years 


WILMINGTON, Del. — Average 
demand for cars at current prices 
~_barring unforeseen | influences— 

“can be expect- 
ed” to stay in a 
reasonable bal- 
ance with exist- 
ing capacity for 
the next five 
years, Alfred P. 
Sloan, chairman 
of the board, told 
the annual meet- 
ing of General 
Motors _stock- 
holders here last 
week. 

Sloan said that automobile prices 
have been increased less than 
prices in general when compared 
with prices of January, 1941, and 
that demand for all GM products 
continues “unabated” at very high 
levels. 

“Firm orders are being placed 
for automotive products with pros- 
pective delivery more than a year 
hence,” said Sloan. “Incoming or- 
ders in most cases are in excess 
of outgoing deliveries, and all 
component parts of the business 
show evidences of expanded de- 
mand.” 

Although Sloan said that GM 
would rather have decreased 
prices to consumers, he revealed 
that the corporation granted 
overall wage increases of 15 
cents an hour to hourly-rated em- 
ployes because “it was most con- 
sequential that production be 
maintained at the highest pos- 
sible level.” 

Serious interference with pro- 
duction throughout the economy 
as in 1946, if continued, Sloan said, 
might well have resulted disas- 
trously. 

Sloan blamed governmental in- 
terference with the economic pro- 
cess of transition of the economy 
from war to peace for GM’s poor 
profit results in 1946, saying that 
1946 had been a year of “great 
potentialities” for high volume, 
high payrolls and good profits. 

Sloan said that current pas- 
senger car and truck output in 
the U. S. was running on a daily 
basis of about 60 percent of ca- 
pacity. He cited scarcity of sheet 
and strip steel as the most limit- 
ing factor in current production 
schedules. 

“Although expansion in capacity 
for flat-rolled steel has been in 
process for some time past, it ap- 
pears,” he said, “that relief will 
not be available in substantial 
measure until well into the first 
half of 1948, due to the strikes of 
last vear and other limiting fac- 
tors.” 

When sufficient materials are 
available, Sloan said, GM will be 
able to produce within normal op- 
erating hours and a normal num- 
ber of days per year, about the 
same number of cars and trucks 
it actually produced in the model 
year 1940-1941 when plants were 
operating at capacity with consid- 
erable overtime, some three-shift 





Alfred P. Sloan jr. 


operations in bottleneck situations, 
and under other handicaps, which 
he said would not be acceptable 
under normal conditions. 

“There seems to be a reasonable 
unless 


expectancy, some radical 





change shoukd take place in the 
economic picture, that General Mo- 
tors can operate at capacity levels, 
or to the degree that materials are 
available, for a considerable period 
—certainly well into 1948,” Sloan 
declared. 

Sloan said his forecast reflect- 
ed three factors: a strong de- 
ferred or shortage demand due 
to the war; a normal current 
demand, and “after the short- 
ages have been satisfied and 
after the accumulated savings of 
the war have been liquidated and 
we must live on our current pro- 
ductivity, an expectancy of rea- 
sonable volume at existing 
prices.” 

He called the third factor an 
“uncertainty.” 

Sloan presented the stockholders 
with a brief summary of the or- 
ganizational changes which had 
taken place in General Motors dur- 
ing the past year. 

Since 1937, he said, the board of 
directors had delegated broad pow- 
ers, when they themselves were 
not in session, to the policy com- 
mittee. The policy committee, he 
went on, comprised general oper- 
ating officers of the corporation 
and certain directors without ad- 
ministrative responsibilities. 

In June, 1946, the responsibilities 
of the policy committee, Sloan ex- 
plained, were divided into two 
parts, one dealing with operations 
and the other with financial af- 
fairs. 


At present, he said, the opera- 
tions committee consists of the 
general officers of the corporation 
and a limited number of operating 
executives, while the financial pol- 
icy committee includes the chair- 
man of the board, the president, 
two executive officers dealing with 
financial affairs, the general coun- 


|sel and certain directors not with- 


in the operating organization. 

Sloan said the organizational 
changes had been planned for some 
years but were delayed by the 
length of the war. 


Sales, Output Soar 
At Morse Chain 


DETROIT.—Peacetime peaks in 
sales, employment and production 
were reached by Morse Chain Co. 
in the first quarter of 1947, F. M. 
Hawley, president of this division 
of Borg-Warner Corp., stated last 
week. 


Sales in April were double those 
of the biggest prewar month in 
the company’s history, he said, and 
sales for the first four months of 
1947 showed a 170 percent increase 
over the first four months of 1940. 
Another alltime high was reached 
in April when more than 300,000 
automotive timing chains were 
produced. 


Cunningham Expands 
Cunningham Motor Car Co. 
(Oldsmobile), Niagara Falls, N. Y., 
has announced opening of a new 
service building at Portage Road 
and Haeberle Ave. Seymour Shaffer 
is service manager. 





SMITH UTTERBACK, INC., 


Richmond, Va., 


Dodge and Plymouth parts wholesaler, 


is planning to take advantage of an active but competitive market in the near future. 
according to Tom Utterback, vice-president and general manager. At a recent meeting 
of solicitors and key personnel held in Richmond, W. 8. Smith, director of wholesaling 
for Chrysler Motors Parts Corp., presented an analysis of the market, while the district 
perforMances were covered by ©. L. Carver, manager of Smith Utterback’s parts whole- 
saling. In addition to Smith, guests included Ed Storch, regional manager, Chrysler 


Moter Parts Corp., Charlotte, 


N. C., and James Thaxton, district manager, 


Dodge. 


Those attending from Smith Utterback were: T. ©. Utterback, R. R. Reynolds, comp- 


troller; Walter Hagen jr., fleet contract; Harry DeMuth, assistant manager, parts — 


saling; O. L. Carver, 


manager, parts wholesale, 
» Nick Nicholas, Marshall Nuckols and ©. F. Ramsey. 


and the following Bill 















r an 





Iders 
2 or- 
had 
dur- 


rd of 
pow- 
were 
com- 
>», he 
oper- 
ation 
; ad- 


lities 
n eX- 

two 
tions 
| af- 


pera- 
the 
ation 
ating 
pol- 
hair- 
dent, 
with 
oun- 
with- 


ional 
some 
the 


ar 


‘s in 
ction 
1 Co. 
a 
ision 
last 


hose 
h in 

and 
is of 
‘ease 
1940. 
ched 
0,000 
were 


a 
new 
toad 
affer 


aler, 
ture. 
eting 
aling 
strict 
hole- 
ysler 
odge. 


wie 


the keller Homes Fiat 























Husbands and wives get together on the choice of 
a car. 


And husbands and wives get together on Better 
Homes & Gardens. 


Because BH&G is all about home and it takes a 
husband and a wife to make a home. So that we 
write to them together. Articles on heating systems 
and car care run next to strawberry shortcake 
and draperies. 


But it’s which husbands and wives we write to 
that’s important for you. 


When the automotive industry gave peo- 
ple a chance to live in spread-out sub- 
urban homes, we saw a chance for a 
magazine that would be devoted entirely 
to this new suburban kind of living. 
Better Homes & Gardens is the magazine 


Sell - 


through - 


we created for exactly the new way of 
living that your cars made possible. 


Actually, we go to your own market. We go to men 
and women together, in your market. 


We go to the families with good incomes (among 
the highest for all magazines). 


We go to the families who depend on cars, and 
demand new cars often (2.8 years was the average 


age in 1940). 


We go to the families who can give you prestige 
now, and who are your normal repeat market for 
the future. 


Does any other magazine funnel your story more 
directly to your own market? Can any other maga- 
zine do it more economically, when our 3,000,000 
families could take 6 out of 7 of all the cars the 
industry will make this year? 


HOUMA CIN be =< 


PUR eee 207 Savi Magacine 


CIRCULATION OVER 3,000,000 



































10 


Timken Bearing 
Opens New Plant 
In St. Thomas 


ST. THOMAS, Ont.—A new 
branch plant of Timken Roller 
Bearing was formally opened here 
last week. 

Although construction on _ the 
project began May 15, 1945, im- 
mediately after the end of the Eu- 
ropean war, a shortage of building 
materials held up completion of 
the plant until recently. 

The plant now has a roster of 
225 employes, of which some 30 
are supervisory personnel who were 
in the Canton bearing factory for 
several months learning operating 
methods and policies. John Jolly 
is general manager of the new 
plant. 

The plant is located on an in- 
dustrial building site of 70 acres. 
It is a rectangular tract with a 
frontage of 1,500 feet on Kings 
Highway No. 3 (Talbot St., the 
main east-west traffic artery 
through the city) and a depth of 
2,000 feet. 


To feel the pulse of the industry, con- 
sistent reading of Automotive News is a 
necessity. 
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VIRELING KERSEY, left, superintendent of Los Angeles public schools and a mem- 
ber of the national advisory board of the Fisher Body Craftsman’s Guild, is shown a 
typical model automobile by W. S. McLean, Detroit, secretary of the guild. In his offi- 
cial capacity Kersey is interested in the guild’s 1947 automobile body design contest. 
It offers school pupils throughout the country an opportunity to share in the award of 


college scholarships valued at $85,000. 


Milwaukee Dealers View 


Movie on Trico Lift 

MILWAUKEE.—About 175 auto- 
mobile dealers last week witnessed 
a sound film here which showed 
and described a new touch-button 
control vacuum lift for car win- 
dows, recently offered on the mar- 
ket by Trico Products Corp., of 
Buffalo. 

The dealers were told that the 


AUTO UT 


wires cable 


OCU ee ee 


Tune in the Auto-Lite Radio Show Starring 
Dick Haymes—Thursday Nights, 9:00 P.M. 
—E.T. on Columbia Broadcasting System 


SPARK PLUGS 
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BATTERIES 


GENERATORS 


new window lift is likely to be- 
come original equipment on new 
cars soon, and perhaps on 1948 
models. 


To Take Tucker Deal 


R. D. Allsbaugh, owner of the 
Allsbaugh Trucking Co., Wabash, 
Ind., has announced plans for 
establishing a Tucker automobile 
dealership in Wabash and Peru, 
Ind. 


e It is natural that the or 


builds complete electrical sys 
of America’s finest cars would in 
outstanding advancements in wire a 
cable. Typical are such products as th 
famous Auto-Lite Steelductor spark 
plug wire and Auto-Lite full gauge batte 
cable with anti-corrode terminals. No 
wonder so many industrial, marine and 
automotive manufacturers specify Auto-Lite 





FOB FACTORY 








Probers Working 
Cold Steel Trail 


By A. H. Allen 


SOME OF THE SORDID shenanigans going on in connec- 
tion with the so-called “gray market” in flat-rolled steel 
throughout various sections of the country are now begin- 
ning to come out in print from Washington where a Senate 
committee is investigating the matter. The many types of 

> 


special deals outlined and the 
fantastic prices asked were 
no news to the automotive 
industry where they have been 
discussed for the past year or so. 

In fact, opinion around Detroit 
is that these under-the-counter 
steel boys have given up trying 
to find any suckers there, particu- 
larly in view of the likelihood of 
steel supplies easing considerably 
after July 1, and have decided to 
ply their trade elsewhere, or in 
some other commodity. 

As with many other investiga- 









ae 


wire and cable as original equipment 
for the products they build. 


THE ELECTRIC AUTO-LITE COMPANY 


Toronto, Ontario 





Toledo 1, Ohiof 
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LIGHTS & LENSES 








tions of this sort, 
the fire engines 
pull up just 
about as the fire 
is to go out. The 
details make 
good reading in 
the newspapers, 
but they are old 
5 stuff to the per- 
if sons involved. It 
a. is extremely 
doubtful if any 
A. H. Allen tonnage of steel 
to amount to anything was ped- 
dled to any important manufac- 
turer in the automotive trade at 
the premium prices being asked. 
In most cases the companies ap- 
proached showed interest in offers 
mainly in the effort to track them 
down and find out where the ma- 
terial actually was coming from. 
Nearly always they ran up against 
a blank wall—there were too many 
fingers in the pie to tell whether 
there was really a pie, let alone 
where it was baked. 





Some Juicy Stories 
On Steel Offers 


That there are some really juicy 
stories this observer knows for 
sure. Some involve tonnage sup- 
posedly sold to foreign accounts 
at fabulous prices, with the selling 
syndicate’s commission alone run- 
ning to something like $900,000. 
The money later disappeared from 
the safety vault of the head guy, 
who then conveniently had a heart 
attack and could not even be seen, 


| according to his doctor’s orders. 


Or the case of a Detroit broker 
who in all seriousness listed to 
prospective buyers a number of 
lots of steel sheets he could ob- 
tain, running into the hundreds 
of thousands of tons, for deliv- 
ery over a three-year period, 
price guaranteed against any in- 
crease OR decrease, regardless of 
what happened to mill prices. 

Many of the steel offers, carry- 
ing prices two, three and four 
times the established mill or ware- 
house price, were so fantastic they 
could never have been made by 
anyone who had the remotest fa- 
miliarity with the steel business. 
They must have amused many a 
hard-pressed purchasing agent 
who these days has much more to , 
do than to listen to such screwy 
deals. 

” € * 


Where’s the Speedup? 
The Wives Ask 


On a recent visit to a large auto- 
mobile manufacturing plant, where 
a number of the reporting frater- 
nity were accompanied by their 
wives, many of the latter seeing 


|for the first time what goes on 


inside a manufacturing plant, the 


uniform question asked by each 
| feminine 


guest as she walked 
along production lines was: 

“Well, why isn’t anyone work- 
ing hard? I thought automobile 
plants required all workers to 
keep moving at high speed and 
without interruptions.” 

Gently, each woman was told 
about rest periods, how the ma- 
chine had lifted the burden from 
the worker’s back, about modern 
healthful working conditions, and 
all that. But the only reaction from 
the women was a sort of snorting 
“hmmph.” It was all very discour- 


aging. 


Looter Gets 5 Years 


ST. LOUIS.—Harvey Miller, no- 
torious safecracker, was sentenced 
to five years following his arrest 
for the $5,000 burglary of the 
Smith Motor Co., 222 S. Florissant 
Rd., Ferguson, Mo. Miller admitted 
stealing tires, batteries and other 
automobile equipment from. the 
company’s quarters. 
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Never Underestimate the Power of a Woman! 











NOR THE POWER OF THE MAGAZINE WOMEN BELIEVE IN! 
This belief of women—aend advertisers —in the Journal enables it to go on 
breaking publishing records, month efter month. The June issue gives more 
teeders more editorial and sdvertising content then any corresponding 


dave to Soumel bisteny. ve" JOURNAL 






' S 
+ nN ‘- eC it is the woman who usually handles 


the family budget, and is most conscious of style and comfort, it is my opinion that 
no aggressive automobile dealer will lose the opportunity to sell the 


lady of the house on these important features of his product." 


DAVID B. SPIELMAN, PRESIDENT 


Spielman Chevrolet Corporation 


oe JOURNAL 
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Nash Appoints 
Limb, Howard 


Zone Managers 


DETROIT.—Earl R. Limb has 
been appointed zone manager of 
Nash Motors for the Dallas zone, 
it was announced by H. C. Doss, 
vice-president and general sales 
manager. At the same time, Byron 
J. Howard was named zone man- 
ager at Kansas City. 


Formerly Nash zone manager at 
Kansas City, Limb succeeds R. L. 
Davies at Dallas. Associated with 


. 


B. J. Howard 





* 


Earl R. Limb 





AS SCHOEN BROS., 68 Genesee St., Rochester, N. Y., received Nash 10-Point Select 
Dealer Plaque. Left to right, Atwood V. Powers, Syracuse district manager; Edward C. 
Schoen, Charies F. Schoen, Herman J. Schoen; Robert E. Carlin, Buffalo zone manager. 





he has held various positions with 
Packard, General Motors Holding, 
Pontiac and Nash. 


A native of Iow&, Howard «in 
1928 joined the Hupmobile distribu- 
tor for Kansas City. In 1936 he 
became wholesale manager for the 
Chrysler distributor at Wichita 
and a year later resigned to be- 


Nash since 1940, Limb’s experience | come a district manager with Pon- 
in the automobile industry dates|tiac at Kansas City. He joined 
back to 1922. In 25 years since then, | Nash in 1938. 


IH Plans $500,000 


Montreal Branch 


MONTREAL.—Plans for imme- 
diate construction of a $500,000 
branch at Western Ave. and Mon- 
treal-Ste. Anne de Bellevue Blvd. 
were announced last week by In- 





Optimistic 


NEW YORK.—A noticeable de- 
gree of optimism is reflected in 
purchasing agents’ reports, the Na- 
tional Assn. of Purchasing Agents 
said last week. 

A majority of the reports, it 
was added, tend to confirm sta- 
tistics on continued high produc- 
tion and sales. 

The association’s business sur- 
vey committee said some increases 
in seasonal production were offset 
by declines in soft goods, luxury 
items, cosmetics, some household 
goods and a few machine tool cut- 
backs. 

“While a buyer’s market is not 
here, it seems indicated for the 
near future; but the fact that more 
sellers are refiguring costs and 
showing a desire to negotiate busi- 
ness on a realistic selling basis is 
hailed as a most healthy sign,” 
the report stated. “Companies fail- 
ing to adjust sales policies may 
find their competitive position 


ternational Harvester Co. of Can-| challenged.” 


ada, Ltd. 


The survey committee said that 
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These bumper-mounted units 
greatly reduce the scattered 
light which is a common haz- 
ard in bad weather driving. 
Metal filament shield inter- 
cepts stray upward rays and 
concentrates light low on the 
road. Sturdy sealed beam construction keeps 
dirt and moisture out of lamp. Reflector stays 
bright. Lamp has easy-to-wire plastic base, 
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1. G-E“ALL-GLASS’ TRACT 
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30-watt filament. Clear or amber lens. 


Full wide-angle visibility (150°) 
for after-dark work. That’s what 
farmers get when they mount 
two G-E tractor lamps for illu- 
mination ahead and one for rear 
lighting. Rugged, all-glass 
sealed beam construction makes 
these lamps ideal for farm work. 
Vibration resistant — filament 1s 





held in a vise-like grip. Weather-proof — hermet- 


ically sealed 
dulling reflect 
easy to keep clean. 
fixtures equipped 
tractor lamps. 


bulb keeps dust and moisture from 
or. Smooth outer surface of lens 1s 
Ask your distributor about 
with the new G-E all-glass 


3. G-E”ALL-GLASS” SPOT LAMPS 


In dozens of ways, these sealed 
beam spot lamps add safety and 
convenience to night driving. The 
powerful, narrow (5°) beam stabs 
into the dark to pick up road signs, 
land marks, driving hazards, house 





numbers. Reflector is permanently bright, 
because the lamp is hermetically sealed to 
exclude dirt and moisture. Spot lamp can be 
mounted in either fixed or portable housings. 
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on Outlook 


Purchasers See Continued High Output and Sales, 
‘Buyer’s Market 


in Near Future’ 


recent price-cut publicity, mostly at 
the retail level, has had no prac- 
tical effect on basic industrial com- 
modities “unless it has put a brake 
on advancing prices to reflect the 
current wave of wage increases.’ 


The committee said that purchas- 
ing agents look for adjustments 
“as prices find their level through 
rapidly increasing competition,” 
rather than _ straight-across-the- 
board reductions in industrial ma- 
terial prices. 

More and more companies, the 
report said, are reaching the goal 
of lower inventories and “there is 
every indication they will continue 
downward to the lowest possible 
working level.” 

Remarking that price stabiliza- 
tion is being encouraged by regu- 
lating purchases to immediate 
needs, the survey committee said 
that hand-to-mouth to 60-day com- 
mitments seem to be the general 
policy, with 90 days the maximum. 


On employment, the committee 
said there was not much change 
from April when reports indicated 
that an upward trend had stopped. 

“More competent help is avail- 
able, and a surplus of common la- 
bor is noted in some districts,” it 
was said. 


Truck Strike 
Notices Show 


April Decline 


WASHINGTON. — Union notices 
of intention to strike, filed during 
April with the Labor department, 
increased slightly over the num- 
ber filed in March, but those in- 
volving the trucking industry 
showed a slight decrease, dropping 
from 15.1 to 14.2 percent of the 
total, it was disclosed last week. 

An analysis by the American 
Trucking Associations, Inc., show- 
ed a total of 892 notices were filed 
in April against all industries, 
compared with 861 in March. Of 
the total, 127 were directed at the 
trucking industry, compared with 
130 in March. 

The April notices involved 526 
trucking companies and 17 em- 
ployer associations. Of the total, 
108 notices were filed by the Inter- 
national Brotherhood of Team- 
sters-AFL. 

The notices involved seven for- 
hire carrier associations and 111 
for-hire companies; 10 private car- 
rier associations and 346 com- 
panies. Fifty-six of the notices in- 
volved more than one trucking 
company. 

Illinois led all the states with 19 
notices. Indiana was second with 
16 and Pennsylvania third with 13. 





To feel the pulse of the industry, con- 
sistent reading of Automotive News is a 
necessity. 


i A. A A Me, Mi 4 
Motor Memories... 


Hin: A story of the 
Motor - 
Memories” 


* automobile and 
truck business 
by an_ author 
who lived and 
was actively in 
the business 
from its very 
inception — filled 
with many an- 
ecdotes and side 
line pictures 
that only a 
man who was a 
|sales manager for a top-line bear- 
ling and axle manufacturer could 
| possibly know. Eugene W. Lewis 
tells of the hey-day of the auto- 
mobile business from a personal 
angle and from his intimate asso- 
ciation with the men who made 
the business what it is today. Re- 
|live the building of the great Gen- 
eral Motors, Ford and Chrysler 
Corporations with this man who 
lived the “first fifty” years as @ 
key figure in the industry’s growth. 
Motor Memories, a Saga of Whirl- 
ing Gears, $3.50, Automotive News 
Book Department. 
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AUTOMOTIVE WASHINGTON 


U.S. Competition Threat 
Set for House Probe 


By William Ullman 
Washington Correspondent 
SOON, THE House Small Business Committee intends to 
begin a comprehensive investigation of the problems of di- 
rect government competition with, and government financial 
assistance to, private industry. According to Rep. Ploeser of 
Missouri, chairman of the committee, the probe will include 


studies and investigation of 
such key governmental agen- 
cies as the Reconstruction 
Finance Corp., certain phases of 
the Tennessee Valley Authority, 
Home Owners Loan Corp., U. S. 
Housing Authority, Rubber Devel- 
opment Corp., Federal Surplus 
Commodities Corp. and many 
others. Also included prominently 
in the investigation is the Central 
Bank for Cooperatives. 

The investigation, it was said, 
will be conducted by the subcom- 







maintained, government competi- 
tion with business and unnecessary 
finantial assistance to business 
must be “sharply curtailed.” 

. * * 


Case of Britain 


Is Cited 


WITH THE doleful picture of 
British socialism in world news as 
a warning, committee members 
have expressed themselves as de- 
siring to place before the Ameri- 








mittee on government in business,|can public full information of the 
composed of Reps. Evan Howell, 
of Illinois, chairman; William S. 
Hill of Colorado and Eugene J. 
Keogh of New York, other mem- 
bers, and M. W. 
Rowell, executive 
director. 

Rep. Ploeser 
said the com- 
mittee hopes to 
investigate and 
study govern- 
ment competi- 
tion with busi- 
ness that is in- | 
. jurious, partic- 

. ularly to small 

William Ullman business, and to 
investigate government financial | 
assistance to private business | 
which is either inadequate or — 
harmful to the interests of com- 
petitive small business. 

In this second category definitely | 
falls the extent to which consumer 
cooperatives have enjoyed large 
financial assistance through direct 
loans of federal funds and tax ex- 
emption at the expense of the small 
independent retailers. 

* - * 


Small Businesses 


Make Complaints 


THE INVESTIGATION is the 
result of numerous complaints re- 
ceived by the House Small Busi- 
ness Committee that small business 
is being injured by government 
competition with it and by financial 
assistance which is either inade- 
quate or directly harmful to small 
business. 


One of the most important 
phases of the investigation will be 
an inquiry into the tax exemption 
privileges of cooperatives and foun- 
dations, the special advantages con- 
ferred on cooperatives through the | 
Central Bank for Cooperatives and 
the monopolistic features of cer- | 
tain giant cooperatives. 


The RFC will be analyzed from | 
the standpoint of the desirability 
and effectiveness of direct gov- 
ernment loans to small business. 
Many other points of contact be- 
tween business and government 
will also be looked into, Rep. 
Ploeser disclosed. 

Heading the studies will be Willis 
J. Ballinger, noted economist, who 
has been retained as a special eco- 
nomic counsel to the committee. 
Ballinger was for 10 years eco- 
nomic adviser to the Federal Trade 
Commission and a key figure in 
many important government in- 
vestigations. One of the nation’s 
top flight economists, Ballinger is 
also particularly regarded as an 
authority on the problems of in- 
dependent business. 

Rep. Ploeser said that the com- 
mittee has been impressed with the 
“alarming” fact that, in the last 20 
years, there has been an enormous 
extension of the operations of gov- 
ernment into the sphere of private 
enterprise. He said he felt that if 














DEALER BUSINESS COUNSEL BOOK 
For Guidance of Automobile Dealers 
Send Check for $2 to 


J. B. VAN TASSEL 
Dealer Business Consultant 
332 S. Michigan Ave. Chicago 4, Ill. 





“alarming growth of government 
in business in the United States.” 
(The House Small Business Com- 
mittee was especially created to 
report to Congress on measures 
which should be taken to keep 


private business free and private- | 


ly operated.) 

“For nearly a quarter of a 
century there has been develop- 
ing in America a dangerous phil- 
osophy that the ills of capital- 
ism in the United States must be 
cured either by permanent gov- 
ernment subsidies of distressed 
groups or government operation 
of businesses which compete di- 
rectly with private business,” 
Rep. Ploeser said. 


“It is my belief that the only| 
sound cure for ills of capitalism is | 


for government to devote its en- 
ergies to keeping markets free by 
breaking up all attempts of private 
groups to restrain trade. If the 
laws of supply and demand are 
maintained, private enterprise can 
and will produce abundantly with- 
out having to ask government 
bureaucracy for assistance. Gov- 
ernment competition with business 
or permanent government financial 
assistance to business is the cor- 
nerstone of socialism.” 


mittee plans extensive hearings | ber of the Senate Finance Com- 
which will be held in many parts| mittee, has introduced legislation 
of the country. Chairman Ploeser | proposing to expand the authority 
said that he believed that this in-| of the U. S. Tariff Commission and 
vestigation by the committee would | to change its name to “the United 
open the eyes of the American | States Foreign Trade Board.” 

people to socialistic trends in; The bill is intended to give the 
America. |new agency authority to enable 
this country to (1) maintain a high 
m pia level of employment in industry 
Tariff Policies Seen Issue | and agriculture; (2) formulate poli- 
In 1948 Elections |cies with respect to the foreign 


; | commercial activities of the United 
REPUBLICANS in Congress are| states which will conform to and 


getting set to meet the question of supplement national defense poli- 
future tariffs—seen now as an issue} ies: (3) attain a better balance 
in the 1948 national elections. between exports and imports, in- 

Already, the two tariff-making| cluding the export of capital and 
committees—the House Ways and| capital goods under appropriate 
Means and the Senate Finance—/ conditions, thus reducing the ne- 
have concluded inquiries into the/ cessity for foreign loans; (4) avoid 
operations of the reciprocal trade| the purchase of abnormal amounts 
|treaty program which expires next | of gold; and (5) provide for more 
| year. efficient administration of the gov- 

Chairman Knutson of the |ernment agencies having regula- 
House group is contemplating in- | tory and promotional responsibili- 
troduction of a resolution which | ties directly or indirectly related 


* * * 


would place the House on record 
as warning European countries 
negotiating trade pacts with the 
United States that Congress may 
upset them if they are harmful 
to American industry or agricul- 


| ture. 





to foreign commerce and travel. 
Sen. Brewster said the new 
agency would not usurp functions 
now invested in other government 
departments. 
It costs you about a penny-a-day to 
keep abreast of the automotive news—het- 





Beginning in the fall, the com- 


Sen. Brewster of Maine, a mem-| ter renew NOW! 


Topcoats in August... 


In the official archives at Madrid are still 
kept the yellowed, brittle parchments 
which record the colonial fortunes of 
Imperial Spain. In these ancient pages are 
to be found wondering and incredulous 
references to the unchanging seasons, the 
cool nights and warm days, the kindly 
climate that seemed near-miraculous to 
the travel-worn mis$ioners, s6ldiers and 
legates who came to the mission of St. 
Francis in the crown colony of California. 

Currently, summer vacationists in San 
Francisco never fail to remark the natives 
wearing topcoats in August... 


Miereorovoaists attribute the cool 
summers to the warmer trade winds 
passing over the cooler coastal waters... 
become mist-laden, form the fogs that 
protect the region from afternoon sun, 
bring on topcoat evenings. 

Only recently, has the phenomenon of 
San Francisco climate been correctly 
termed—natural air conditioning. 

Yearly average maximum temperature 
in SF is 62.6 degrees Fahrenheit. Between 
the warmest and coldest month, mean 
maximum variation is only 13 degrees. 

Despite the reputation for fog, San 
Francisco has 164 clear days per year, 
while Washington, D. C. has 128, Chicago 
117. Percentage of possible sunshine is 66 
—nine percent better than Boston. Wind 
velocity averages only 9.1 miles per hour, 
against New York’s 14.9... 

Much touted as tourist bait, the effect 
of the climate on residents is generally 
overlooked by economists and advertisers. 

The human organism is not compelled 
to adjust itself to temperature extremes, 
expends less energy in cold resistance, 
loses less to heat depletion ... has a more 


constant flow of effort. Summer does not 


San Francisco Chronicle 


slump activity, production or business... 
Specifically, the salesman loses inclination 
and excuse to hug the radiator when it’s 
cold, or find cover in a cool spot if it isn’t. 

Health is improved. Children escape 
winter illnesses, thrive on the all-year 
outdoor activities, grow faster and taller. 

Housing and heat costs are lower. Food 
habits, consumption and purchasing show 
less change. Two weights and kinds of 
clothing are unnecessary. The family 
budget, free of winter’s demands, includes 
more semi-luxuries and non-essentials. 
Cars are used more, gasoline consumption 


AVERAGE MONTHLY TEMPERATURE IN SAN FRANCISCO 





goes up. Recreation, sports and travel find 
wider markets, more customers. 

Climate constitutes a definite plus in 
the San Francisco market . . . and so does 
The Chronicle. 

Few cities have a medium as good as 
The Chronicle ... with high circulation in 
the hilltop districts, home influence in all 
income brackets, high readership among 
both men and women... 

The automotive advertiser finds inThe 
Chronicle a medium which sells cars in 
all price ranges. In 1946, it carried 120 
of the 185 national and local automobile 
advertisers, far more than any other paper 
... led the entire field in non-supplement 
space, had a greater gain in automotive 
linage than all other papers combined. 

With the climate and The Chronicle 
working with your advertising, you'll go 
farther faster in San Francisco! Any 
Chronicle representative can give you 


data and details. 





SAWYER-FERGUSON-WALKER Co., National Representatives. 
New York, Chicago, Detroit, Atlanta, San Francisco, Los Angeles 
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Rebound From Low 


Heartens Brokers 


By George Deery 
Staff Writer 

LTHOUGH the Dow-Jones in- 
+4 dustrial stock average has| 
edged away from the previous bear | 
market low of 163.12 for the sixth | 
time, caution is recommended un- 
til more conclusive signs of a con- 
tinued trend are evident. 

Some brokers are encouraged 
by the ability of the index to | 
skirt so close to the low point | 
established last October and 
bound upwards. Others see pos- | 





sible somber foreboding in the 
latest compilation of short hold- 
ings issued by the New York 
Stock Exchange. 
The increase from April 15 to! 
May 15 of 1,018,631 shares to 1,314,- | 
391 was the largest gain since the | 
month ended Jan. 31, 1934. These | 
totals do not include the short po- | 
sitions in odd-lot accounts of all | 
odd-lot dealers. In this classifica- 





| tion 


there were 64,007 
against 53,866 April 15. 

Changes in the short side in- 
cluded the following: Chrysler, 


with 31,229 shares in the short po- | 


sition on May 15, against 17,011 
April 15; General Motors, 34,858 
against 26,638; B. F. Goodrich, 4,842 


against 2,750; Goodyear, 3,960 
against 1,938; Graham-Paige, 10,015 
against 10,265; Hudson, 8,560 
against 5,120; Nash, 8,395 against 
6,010; Standard Oil (N. J.), 4,954 
against 1,687; Studebaker, 8,865 
against 4,635; Sunray Oil, 4,910 
against 900; U. S. Rubber, 9,162 


against 4,999; Willys, 17,360 against 
11,145; Continental, 7,700 against 
2,765. 

Aside from which way the mar- 
ket may turn, an_ increasing 
number of analysts like the pros- 
pects for General Motors and 
Chrysler from both the stand- 





In another 


DU PONT 


“LUC 


On 15 different makes of the new 
cars there are 58 separate parts 
made of Du Pont “‘Lucite.’’ 


The parts shown here are now on one of 
these new cars. Such widespread usage means 
that ‘‘ Lucite” isthe choice of leading carmanu- 
facturers. For‘‘ Lucite” adds distinctive beauty 
. .. and beauty always helps to increase sales. 


Also, ‘“‘Lucite’”’ acrylic resin has excellent 
strength and shatter resistance; it retains its 
beauty, undimmed, through months and 
years of hard service... through moisture, 


sunlight, weathering. 
Du Pont “Lucite” 
choice of colors or in 


Write for booklet, Heat Resistant ‘‘Lucite.”’ 
E. I. du Pont de Nemours & Co. (Inc.), 


Plastics Dept., Room 
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Auto Stocks 

May 26 May 19 
Chrysler ........ 97% 94% 
Crosley ......... 9% 9 
General Motors.. 53% 53% 
Hudson ......... 14% 13% 
Kaiser-Frazer ... 6 5% 
DO Rise e548 00h 14% 14% 
RD 65s vowed 5% 5% 
Studebaker ..... 17% 17% 
ae 1% 1% 





points of appreciation and return. 
The thoughts of General Motors 
officials as expressed in the annual 
report provide a clue, no doubt. 
to reasons for the popularity of 
the corporation’s stock. Under the 
heading ‘Lower Prices Benefit All,” 
the report states: 
* * * 
“THE policy of General Motors 
and of the automobile industry 
generally has always been one of 
vigorous competition and aggres- 
sive application of technical im- 
provements, with the result that 
prices have been reduced or qual- 


| ity improved or both. The war and 


its aftermath have temporarily in- 
terrupted this trend. 

“If more and better things are 
to be made available to more peo- 
ple, an important share of the 


Hood Ornament 


W. H. WELCH (left), staff manager of 






Chysler Export, Detroit, talks with Gaston 


Azcarraga, president of Fabricas ‘‘Auto-Mex’’ 8S.A., at the opening of the modernized 


Chrysler assembly plant in Mexico City. 


benefits coming from improved 
methods and technical advance- 
ments must be passed along to 
customers. Greater values must be 
provided for the same money or 
the same values for less money. 
Workers and stockholders are also 
customers and therefore benefit 
from these greater values. When 
prices are reduced, the benefits of 
industrial efficiency are made 
available to all. Higher levels of 
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BETTER THINGS FOR BETTER LIVING 
THROUGH CHEMISTRY 








production can be established and 
all can have more. 

“Increases in productivity which 
make lower prices or improved 
values possible do not come auto- 
matically. In the main they result 
from improved tools, new processes 
and new inventions, and_ these 
come about because someone is 
willing to put up money for their 
development. Such_ technological 
progress is slow, but the long-term 
results are highly important. 

“General Motors over the years 
has built up a substantial invest- 
ment in plant and equipment and 
is currently expanding and im- 
portantly improving its facilities. 
Part of the funds being used 
come from profits already earn- 
ed, and part represent capital 
furnished by investors. 

“That this investment should be 
profitable is important not only 
to investors but to consumers and 
workers as well. The incentive in 
our business system is the hope of 
profit. If reasonable profits are not 
generally realized, investment 
ceases and progress stops. The 
realization of profit provides a 
continuing incentive to save and 
invest. That makes possible the 
growth of business with more and 
better opportunities for workers 
and improved values for consum- 
ers.” 
| * * * 

HE case for manufacturers in 

the midst of all the government 
and otherwise inspired propaganda 
for lower prices has not generally 
been as well presented or as con- 


clusive as the blasts charging 
“profiteering.” 

| Many businesses still have to 
|} learn that their “side” must be 


written for consumption by mil- 
lions, who have not attended the 
courses in business administration 
at Harvard or studied corporation 
law. Better public relations will 
come when facts and figures are 
presented by public relations ex- 
perts who know the lingo and psy- 
chology of the average citizen. 

As an example of sound proce- 
dure in telling actual conditions. 
the comments of James S. Knowl- 
son, Stewart-Warner chairman, 
are outstanding. 

He told stockholders: “As you 
all have observed in the daily 
press, industry is apparently 
again being forced to take its 
classical position as the whip- 
ping boy for all economic ills. 

“We all agree that the cost of 

| living is too high. Yet it seems 
rather unfair to many of us that 
industry as such should bear the 
brunt of the attack on prices in 
a field so largely affected by wages 
|and agricultural products. 

“Of course, it may be that some 
manufacturers and some retailers 

|may have been able, possibly 
| through the scarcity of products. 
| to boost prices unreasonably. But 
I am inclined to believe that in 
the mechanical lines at least our 
own experience is rather typical. 

“Let us look at the record. In 
| the years of 1937 and 1940 when 
| our sales were approximately 30 
| million dollars per year, our 
| profit rate on sales was 6 per- 
| cent and 5 percent respectively. 
| One would naturally expect that 
with increased sales the profit 
rate would increase, but in 1946 
on 59 million dollars of sales (al- 
most twice as much as in 1937 
and 1940) our profit rate was 
only 3.6 percent. Certainly this is 
not profiteering. 

“But suppose we look at the rec 
ord of the years 1938 and 1939. In 
those years our sales averaged 24 
million dollars—a decrease of only 
20 percent, but from the profit 
(See FINANCE, Page 15, Col. 1) 
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OW THEN, SO YOU WANT ME 


To Buy 45000.2 WORTH OF 
NEW EQUIPMENT - PU/LD A 
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Motor Tax Revenues 


Set Alltime Records 


WASHINGTON. — New Statistics 
showing that special state highway 
user taxes paid for highway pur- 
poses ‘in 1946 reached an all-time 
high of nearly $1,616,000,000 “dem- 
onstrate conclusively that the high- 
way user is paying his way and 
more,” according to Director Ar- 
thur C. Butler of the National 
Highway Users Conference. 

These revenues were up 29.1 per- 
cent over 1945 and 11.2 percent over 
1941, the previous high year, NHUC 
reported. 

Data of the Public Roads Ad- 
ministration show that motor fuel 
tax revenues paid to the states also 
were at an all-time peak, passing 
the billion-dollar mark. Receipts 
for 1946 of $1,064,681,000 were 35.9 
percent above 1945 figures and 11.2 
percent above 1941 figures. 

State motor vehicle registration 
and license fees totaled $520,780,000 
in 1946 against $440,341,000 in 1945 
and $490,666,000 in 1941, despite the 
fact that motor vehicle registra- 
tions have not yet gained their pre- 
war peak. 

Taxes and fees on motor carriers 


Engineers’ Parley 
Opens; Kettering 


Slated to Speak 


FRENCH LICK, Ind.— Second 
postwar summer meeting of the 
Society of Automotive Engineers 
opened here today (June 2) in 
French Lick Springs Hotel, with 
nearly a thousand of the society’s 
members arriving by road, rail, 
and air. 

The five-day program calls for 
morning, afternoon, and evening 
discussion sessions on engineering 
subjects. The procession of nearly 
40 speakers will be interrupted 
only on Wednesday afternoon for 
the traditional SAE field day. 

A session is scheduled for Wed- 
nesday evening, with SAE past- 
president C. F. Kettering, of Gen- 
eral Motors, speaking on ‘Fuels 
and Engines for Higher Efficiency.” 

Members of the society brought 
not only their families to the 
meeting, but also new cars, planes, 
and various gadgets for demon- 
stration to friends and discussion 
of merits. 

Opening sessions today brought 
reports of tests with air-brakes on 
commercial truck-trailer combina- 
tions and presentation of recom- 
mendations designed to contribute 
to highway safety. 


. 
Finance 
(Continued from Page 14) 

standpoint, 1938 resulted in a loss 
and 1939 in a profit of only 2.1 
percent, a decrease in average 
profit of more than 90 percent. 

“What does all this mean? As I 
see it, our profit has simply been 
the result of a much higher level 
of sales, not the result of an in- 
creased pricing formula. Of course, 
our prices have increased mate- 
rially over the 1937-1940 level, but 
nowhere approaching’ increased 
costs. Hourly wage rates are al- 
most double those of 1939,” he as- 
serted. 


To feel the pulse of the industry, con- 
sistent reading of Automotive News is a 
necessity. 





totaled $30,538,000, against $27,248,- 
000 the previous year and $20,576,- 
000 in 1941. Thus, these tax collec- 


tions were up 48.4 percent over 
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1941 and 12.1 percent over 1945. 


UNRRA t U ments, will be sent to the farm 
These tax collections are exclu- | oO se | schools of Nanking university and 


sive of federal automotive excise | ° the National Peking university. 
levies, which were enacted as! Graham Farm Aids | The beet thinners will be used for 
demonstration purposes in Greece, 


aay Ue an be repeated. | aq ew RUN.—Graham-Paige | Czechoslovakia and other central 
, otors Corp. has signed contracts| Byropean countries. 
Total tax figures above compare | to deliver Rototillers and beet thin- | 

with recent PRA _ estimates of| ners to UNRRA for shipment to| 
$1,603,000,000 total expenditures for| China and Europe, Joseph W.| 
construction, maintenance and ad-| Frazer, president of the company,; Talbott Motor Co. (Ford), Balti- 
ministration on all roads andj| announced last week. more, Foster W. Talbott, presi- 
streets by all levels of government Forty Rototillers, each equipped| dent, has reopened its used car 
in 1946. with bulldozer and planter attach-! division at 3339 Greenmount Ave. 


Talbott Reopens Lot 








KNOW-HOW CUTS COSTS MANY WAYS: 


Saves tires 5 ways fo increase mileage 20% to 50%... 
Full width 5° tapered bead seats, under both tire beads, prevent 
rocking or pinching. Full 70% rim-to-tire ratio makes sidewalls 
stay straighter and stronger to prevent weakening by bulging. é y 


Treads make full, 


Increases a 


Reduces temperature of running tires as much as 60° below average. q 


These and many other advantages for lowering operating costs as well as 


making installation 


Saves installation and servicing time. (1) Because the removable, one 
piece side flange ring and split, reversible retaining ring make assembly 
easier, and prevent water and dirt seepage into tire beads. . 
drop-rim base requires release of only the inner-tire bead from base rim 
for easier inner-tube servicing and insertion of valve stem.. 
rim flange deflection, by less tire pressure, reduces blowouts... (4) Elimi- 
nates tire bead and rim flange movement... (5) Lighter weight. 





Kersey. Hnrves WHEEL CO. 


Makes tire installation 
and servicing easier by a 
reversible, split retaining 
ring...a solid, removable 
side flange ring. ..anda 
semi-drop-base rim. . . 
Increases tire mileage 5 
ways, 
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even road contact to improve stability and safety. 


ir volume under the load to stand shocks better. 





easier, are worth your inquiry. 
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Another & Superior Product 


. (2) Semi- 
. (3) Less 


(Inquiries from Manufacturers and Automotive Distributors, for full information and 
recommendations, being handled at Kelsey-Hayes, 3600 Military Avenue, Detroit.) 
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7 Auto Executives Named 


Detroit Chest Directors 


Seven executives of the automo- 
tive industry have been named to 
the board of directors of the Com- 
munity Chest of Metropolitan De- 
troit, George D. Bailey, president 
of the Chest, announces. 

Reelected vice-president of the 
board was Frank R. Pierce, presi- 
dent of Dearborn Motors Corp. M. 
E. Coyle, Paul Garrett and Bayard 
Kunkle, General Motors executives, 
were elected to fill vacancies on 
the board, as were Richard W. 
Jackson, of Hudson, Fred M. Zeder 
of Chrysler Corp. and John R. 
Davis of Ford. 

On the executive committee of 
the board are George T. Christo- 
pher, president of Packard, and 
George Romney, general manager 
of the Automobile Manufacturers 


Assn. 
* +o + 


Ford Shifts Gubelman, 
Ups Campbell in East 

Robert E. Gubelman has been ap- 
pointed parts and service man- 
ager of the northeastern region of 
Ford Motor Co., C. J. Seyffer, re- 
gional manager, announces. Gubel- 
man was previously parts and serv- 
ice manager of the Edgewater (N. 
J.) district of the company. 

James Edmund Campbell has 
been named parts and service man- 
ager of the Edgewater district to 
succeed Gubelman. He was for- 
merly service supervisor for the 
sales department. 

Gubelman joined Ford in 1929. 
Campbell joined the company in 
1928. 


* * 


Sullivan Heads Up Personnel 
Of Goodrich Plastic Plant 


Jack Sullivan, a member of the 
B. F. Goodrich Co. production su- 
pervisory staff since 1941, has been 
named personnel manager of the 
company’s new plastics division 
plant in Marietta, O., it is an- 
nounced by Bert S. Taylor, factory 
manager, plastics division. 

The new plastics plant, expected 
to begin operations early this sum- 
mer, will be staffed almost en- 
tirely with men and women from 
the Marietta district, Taylor an- 
nounced. 

> 7 + 
Six Sales Representatives 
Appointed by Auto-Lite 

Six district representatives of 
Electric Auto-Lite have been ap- 
pointed to the sales staff, accord- 
ing to W. E. Blank, replacement 
sales manager. 

They are: John J. Clark, Hart- 
ford, Conn.; Mark J. Kimball, 
Memphis, Tenn.; Howard H. Fow- 
ler, Richmond, Va.; Waid W. Kelly, 
Grand Rapids, Mich.; Donald F. 
Tracey, Columbus, O., and Albin 
A. Tissen, Chicago. 


* x * 
Gen. Minton Joins Koppers 


As Production Manager 

Brig. Gen. Hugh C. Minton, who 
was awarded the distinguished ser- 
Vice medal for his direction of the 
Army Service Forces’ production 
division during World War II, will 
become production manager of 
Koppers Co., Inc., July 1, it was 
announced recently. 

In his new position, Gen. Min- 
ton will report directly to Gen. 
Brehon Somervell, president of 
Koppers, thereby re-establishing in 
civilian life a relationship set up in 
wartime when Gen. Somervell was 
commanding general of the Army 
Service Forces. 

o - “ 


Executive Realignment 


Made by New Departure 


General Manager Milton Goring 
has announced the following ap- 
pointments to divisional posts in 
the New Departure division of 
General Motors: 

General manufacturing manager, 
George A. Smith, formerly assis- 
tant plant manager to Goring at 
Meriden; general production man- 
ager, Edward E. McGill, formerly 
assistant manager at Bristol; act- 
ing chief engineer, Seth H. Stoner, 
who will act in this capacity dur- 
ing the illness of Chief Engineer 
T. C. D. Crow. 

General sales manager, Lester 


Auto Personne! 
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D. George Sigourney; comptroller, 
Charles R. Anderson; director of 
purchases, Joseph A. Ashwell; di- 
rector of personnel, Robert T. Col- 
lins, and director of inspection, 
Robert E. Young, chief inspector 
at Meriden since 1933. 


Holler Succeeds Baker 


As United Aircraft Head 

Frederick W. Holler of Newark, 
N. J., has been elected president of 
United Aircraft Products, Inc., Day- 
ton, O. He succeeds Samuel F. 
Baker. Holler resigned as president 
of two subsidiaries of Sears Roe- 
buck & Co., Port of Newark Lum- 
ber and Material Co. and Norwood 
Mfg. Co., to accept the position 
with United. 


* * * 
Guy Named Assistant Head 


Of Fisk Sales Division 


A. N. Guy has been appointed 
assistant sales manager of the Fisk 
Tires division of United States 
Rubber Co., it is announced by J. 
Chester Ray, Fisk sales manager. 
Guy, formerly Fisk merchandising 





manager, has been in the tire | 
business for more than 20 years. 

The appointment of J. L. Dun- 
leavey as manager of the Fisk tire 
and tube department was an- 
nounced simultaneously by Ray. 
Dunleavey joined Fisk in 1918. 

* + * 


Ross Returns to Field 


With Own Insurance Firm 


Harry Ross has announced his 
return to the field of automobile 
insurance as president of the new- 
ly organized H. T. Ross & Co., Inc., 
261 Broadway, New York 7. 

Ross was formerly’ executive 
vice-president of W. S. Mays and 
Co., for 25 years an agency in 
the automobile fire, theft and col- 
lision field. 

+ * + 


Johnson Sent to Cincinnati 
By Fisk Tires Division 

M. M. Johnson has been appoint- 
ed Cincinnati district manager for 
Fisk tires, it is announced by J. 
Chester Ray, sales manager of 
Fisk Tires division of United 
States Rubber Co. 

Johnson, assistant district man- 
ager in Chicago for the past year, 
has been in the tire business since 
1935. He has held a number of 


sales positions, including whole- 





RECENTLY TOP EXECUTIVES from Oldsmobile met with dealers in Buffalo. With 


8s. E. 
N. Y., and Lee Joyce, Holland, N. Y. 


sale salesman, 
ager and merchandising represen- 
tative. Since joining Fisk in 1941, 
he has covered many midwestern 
states from the Chicago branch. 

* * a 


Moss Retires at Goodrich; 
Stevens New Buying Chief 


Amos D. Moss, director of pur- 
chases for B. F. Goodrich Co. since 
1920 and a member of the organ- 
ization since 1899, will retire on 
July 1, it is announced by John L. 
Collyer, company president. 





Skinner, general manager of Oldsmobile and vice-president of General Motors, 


are (left to right) H. S. Nielsen and S. W. Miner, Buffalo; Charles Michel, E. Aurora, 





retail store man-| Stevens, assistant to the director 


of purchases since April, 1942, and 
with the company since 1928. 
* + + 


Linxweiler Promoted 


Carl J. Linxweiler has been ap- 
pointed sales manager of Thread- 
well Tap & Die Co., Greenfield, 
Mass., according to Paul W. Polk, 
vice-president and manager. Linx- 
weiler was formerly sales man- 
ager of the machine tool division 
of Sheffield Corp., Dayton, O., of 
which the Threadwell Tap & Die 


He will be succeeded by E. A.!Co. is a wholly owned subsidiary. 





What makes 
magazine GROW? 





When a brand new magazine (like Science 
Illustrated) gathers for itself an audience 
of more than 400,000 loyal people in less 
than 14 months, you don’t have to look far 
for the reason. No farther than its nearest 


editorial page! 


The new June Issue of Science Illustrated is 
loaded with examples. Page by page, it is a 
bright array of the latest news of science... 
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presented in sharp, dramatic pictures and 
clear, fast-moving text . . . reaching an alert 
audience of eagerly inquisitive people. 


Successful magazines grow on ideas... the 


kind editors put in, the kind readers get out. 


Good idea for you: Take another look at 
Science Illustrated! You’ll find ample reason 
for including it in your schedules! 


Typical features from the June Science Illustrated 
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EYE OPENS 


Complete story of Mt. Palomar Telescope ...Its History and Future 


Typical of the many features of science appearing month 
after month in Science IIlustrated is the stirring story of 
the Palomar Cyclops. Nineteen years in the making, the 
huge 200-inch telescope will soon take its first look at the 
heavens. It has power to pick up the gleam of a candle 
5,000 miles away. Its potentialities are enough to set 
your imagination winging far beyond the stars. A fact- 
filled article—the kind of material that is attracting more 
and more readers and keeps them coming back. 
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Highways and Safety . . . 


Official Indifference 


Called Accident Cause 


= day the public is going to 
“demand that inefficient traffic 
engineers and indifferent munici- 
pal and state officers shall be fined 
and imprisoned as the ones really 
responsible for the increasing vol- 
ume of traffic accidents,” according 
to Allen B. Crow, president of the 
Economic Club of Detroit. 


This and other charges against 
officialdom were included in his 
address, “The Public Talks 
Back,” before the Michigan Safe- 
ty Conference in Detroit. He 
listed the following complaints 
under “What does the public 
say?”: 

1. These United States are not 
united in traffic laws and in their 
enforcement. 

2. You have not been telling the 
public the facts about traffic acci- 
dent prevention loudly enough. 

3. The public is tired of your 
enforcing traffic laws just to get 
a better job for yourself. 





4. The public resents your en- 
forcing traffic laws just to provide 
revenue for more government bu- 
reaucrats. 

5. The public will not respect 
traffic laws unless you men who 
enforce them are respectable. 

6. The public does not really have 
“its day in court.” 

7. The public is not convinced 
that you are enforcing traffic laws 
to punish criminals and to reim- 
burse traffic victims, instead of 
protecting the violators and their 
insurance companies. 

8. It is no accident that Man- 
slaughter on the Highways is in- 
creasing—consequently the public 
is in no mood to accept any fur- 
ther alibis, and it is going to hold 
you enforcement officers respon- 
sible. 

© * + 
eo financing of the 
general costs of government is 
not confined to Detroit. It is com- 


Frog with the Golden Eyes 


by William Beebe 








HUMAN ICE BREAKER 


Navy tests in the Antarctic 





SLICK GOODLIN 


manner. 





A picture record of ex- 
periments made by 
hardy demolition teams 
in frigid Antarctic wa- 
ters. Science Illustrated 
reports the world-wide 
progress of science for 
an alert, eager audience. 


Supersonic Test Pilot 


Slick Goodlin pilots the 
Bell XS-1, a rocket pow- 
ered craft designed to 
carry humans twice as 
fast (1,700 m.p.h.) and 
twice as high (80,000 
feet) as they have ever 
travelled before. This is 
a typical monthly per- 
sonality feature han- 
dled in the informative 
Science Illustrated 


World-famous explorer- 
naturalist tells one of 
the most fascinating ex- 
periences in the June 
Science Illustrated. Mr. 
Beebe’s startling ac- 
count of the golden- 
eyed frog of the Andes 
is representative of the 
interesting articles pre- 
pared by top scientists 
for Science Illustrated. 


mon practice in other areas 
throughout the state of Michigan, 
so that the public wants to know 
if enforcement is for any other 
reason than revenue, to pay larger 
salaries to more governmental bu- 
reaucrats,” Crow said. 

For a moment, he added, look 
at Detroit’s picture. “In 1937 the 
city collected from the motorist 
by way of fines $939,369. In 1946, 
these collections amounted to $2,- 
053,196 and in the first three 
months of 1947 there was an in- 
crease over the last three months 
of 1946 of $77,249. 

“By itself, this matter is not so 
startling in relation to the rev- 
enue question but let’s look fur- 
ther. In 1937 the estimated an- 
ticipated revenue set up by the 
budget department of the City of 
Detroit from fines was $473,823. 
In 1946 it was $1,734,812 and the 
city collected only $68.49 short of 
that goal. 

“Out of this the recorder’s and 
traffic court salaries were paid, the 
traffic court police detail and other 
miscellaneous matters, leaving a 
total of about $600,000 to go into 
the general fund of the city of 
Detroit. 

“Insofar as the revenue derived 
from traffic fines is used to reduce 


TOTAL NET PAID CIRCULATION 


traffic accidents, the public will 
support you. When you apply funds 
derived from traffic fines to defray 
the general costs of government, 
however, this is using blood money 
to support bureaucrats, and both 
you and the public know that there 
is no defense for such misappro- 
priations, either in law or in your 
conscience.” 

Eprror’s Norse: Detroit police are 
reported to have been issuing less 
than half as many pedestrian vio- 
lation tickets since the protest of a 
woman, former assistant prosecu- 
tor, resulted in the demotion of a 
sergeant of the Accident Preven- 
tion Bureau. She charged rough 
treatment by a policeman. 

A police executive’s explanation 
of the decline was that officers 
were using greater care in issuing 
the tickets. They added that they 
were not worried about reports of 
an unofficial strike in protest 
against the sergeant’s demotion. 

+ * * 


Carelessness Costs License 
Of 2N. J. Truck Drivers 


N IMPRESSIVE and forceful 
precedent has been established 
by Motor Vehicle Commissioner 
Arthur W. Magee of New Jersey 
which may well set a pattern for 


IMPORTANT FACTS ABOUT 
SCIENCE ILLUSTRATED 


Science Illustrated is moving up! Today, over 
400,000 people* are making this magazine a 
monthly reading habit and its audience is grow- 
ing month by month. 


In the new June issue you'll find ample reason 
for Science Illustrated’s steady growth. A typi- 
cal issue, it presents timely, vital subjects with 
dramatic pictures and fast-moving text. 
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Science Illustrated is moving up! 


This is an audience of unusually alert, receptive 
people. These readers are deeply interested in 
new developments and in the products of science 
and industry. They are eager to know what im- 
pact these new things will have on their daily 
life. And they combine this eagerness-to-know 
with an equal ability-to-buy. 


Intensive reader surveys made by Science Illus- 
trated support these facts. 


For the full story of its market research and 
advertising results, call in your Science IIlus- 
trated representative. He has convincing evi- 
dence that Science Illustrated is moving up! 


*More than 1,000,000 family-readers. 











Disabled Veterans Win 


Accident Battle 

Disabled veterans are the saf- 
est drivers on the road, the 
Massachusetts motor vehicle 

registrar reports. In the first 
two years that driving licenses 
were issued by the Bay State 
to paraplegic and amputee vet- 
erans “there was not one acci- 
dent resulting in personal in- 
jury in which any of these men 
were involved,” he said. 

Safety experts of the National 
Conservation Bureau point out 
that these veterans, knowing 
their limitations, are more alert 
while at the wheel and drive at 
safe speeds. Many physically 
normal drivers who operate un- 
der the mistaken illusion that 
they are “safe drivers” would do 
well to copy the attitudes of 
ae disabled companions of the 





other states in cutting down their 
annual toll of traffic deaths. 

The Garden State commissioner 
has revoked the driving privileges 
of two truck operators whose il- 
legal parking of their vehicles con- 
tributed to accidents which re- 
sulted in the deaths of two per- 
sons—one a child, the other an 
aged woman. 

Although neither of the defen- 
dants was directly involved in 
the accidents, Commissioner Ma- 
gee contended that if their trucks 
had been properly parked, both 
the accident drivers and their 
pedestrian victims would have 
had a clear and unobstructed 
view of the street and the acci- 
dents might not have happened. 

The first defendant double park- 
ed an ice truck on a street in 
Trenton, N. J., resulting in the 
driver of the accident vehicle hav- 
ing to swing to the left side of the 
street in order to pass. She struck 
mere fatally injured a 17-year-old 


y. 

The second defendant likewise 
was charged with double parking 
in Passaic, but his offense was 
doubly hazardous because it was 
at a point within a few feet of a 
crosswalk. Rounding his truck on 
the left side of the street, the ac- 
cident vehicle struck and killed a 
74-year-old woman. It was testified 
at the hearing that the driver of 
the parked truck was in a lunch 
room when the accident occurred. 

* * 


At Least $35,000,000 Seen 
For Okla. Road Fund 


Oklahoma will have state and 
federal funds available for a $35,- 
000,000 highway construction pro- 
gram between now and Dec. 31, 
1948, it was announced last week 
by Gov. Roy J. Turner after re- 
ceiving a detailed analysis of esti- 
mated revenue from State High- 
way Director H. E. Bailey. 

This estimate, it was pointed out, 
does not include a possible sur- 
plus from the general revenue fund 
which will be transferred to the 
highway department at the end of 
this and the next fiscal year. Since 
any such surplus would be matched 
by federal funds, a $5,000,000 trans- 
fer would add $10,000,000 for con- 
struction. 

* +* * 


Better Road System Aim 


Of Kansas Study Group 


Gov. Frank Carlson has appoint- 
ed a bi-partisan committee of 22 
business and professional men to 
conduct a long-range study in an 
attempt to formulate an orderly 
plan for improving the patchwork 
system of highways in Kansas. 
Created by the 1947 Kansas legis- 
lature, the committee is empow- 
ered to examine and make recom- 
mendations on all phases of high- 
way construction and financing. 

The governor said he would ask 
the committee to consider the pos- 
sibility of Kansas offering a big 


| bond issue sufficient to finance a 


comprehensive program of primary 
and secondary road construction 
throughout the state. 





Livingston Motors 


A remodeling program has been 
completed in the sales and service 
building of Livingston Motors (Lin- 
coln-Mercury), 820 S. Sixth St., 
Tucson, Ariz., according to James 
W. Livingston, owner of the deal- 
ership. Gardner Stevens is man- 
ager and James Wallace is service 
manager. 
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YOU'RE LUCKY BOB HAWK 
ISN’T SELLING YOUR CARS! 
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Maybe you were listening to the radio on the night of March 12, 
1945. That was the night Bob Hawk, quizmaster extraordinary, 
took 94 seconds to tell CBS listeners to send him their spare 
decks of cards for the wounded in G.I. hospitals. Within a week 
Hawk had 228,000 packs; within five weeks: 900,000. 

As an automobile dealer today you're not having any trou- 
ble getting customers. You're just having trouble getting them 
cars. And if you think that’s headache enough, just imagine 
what your showroom would be like if Bob Hawk told people 
to take a look at your cars. It would be a shambles. " 

or is the persuasion of a fine voice like Hawk's always ( 
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started selling baby chicks—after eight radio announcements, 
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hard-selling days, if you couldn't have talked to your customers? 

adio is the power of the spoken word magnified to the nth 
degree. The day will come when there will be more cars than 
customers, and when it comes, it will be shrewd to have the 
power of radio behind you. 
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Before you have more cars than customers — call CBS 
The Columbia Broadcasting System 


Mc 
sell 


a 
OLS PPS 


ey es 
UD 
HE 


BZ SS. 
heed 





aE LI he SEEK Je 


Use the quick-reference Property Lists 
available at any of the WAA Customer 
Service Centers or Regional Offices con- 
veniently located throughout the coun- 
try. Check your requirements against 
available stocks. Information includes 
manufacturer's code number, manufac- 
turer’s catalogue part number, manufac- 
turer’s list price. 


HERES HOW YOU ORDER TRUCK PARTS 


Go to your nearest WAA Customer Service Center or Regional Office. 
Ask for the Automotive Parts Section. 

Examine (a) the Critical Property List; (b) the Normal Property List 
Make up your own list by manufacturer's part number. 

Place your order. 

That’s how simple it is! 


All the information you need for order- 
ing truck parts at huge discounts is 
«compiled in one volume—which is kept 
up-to-date by means of a revised inven- 
tory every six weeks. Supplements on 
critical items, for priority ‘claimants 
only, are issued every three weeks. You 
can tell at a glance what we have, how 
much is available, and the manufac- 
turer’s list price. 

This easy-to-use reference covering 
millions of surplus truck parts is for 
your convenience in ordering. The parts 
listed were manufactured for all makes 


and models used by the armed forces. 
This information is available at the 
Automotive Parts Section in each 
WAA office, but is centrally compiled 
in Detroit. 


Make full use of this up-to-date in- 
ventory to solve your parts require- 
ments problem. You can place your 
order on the spot for prepaid ship- 
ment. Visit or write the Automotive 
Parts Section of your nearest WAA 
Customer Service Center or Regional 
Office at your earliest opportunity. 
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WAR ASSETS ADMINISTRATION 


TRADE DISCOUNTS 
(Minimum sale—$500 net) 


Discount off manufacturer's list price 
as shown in Property List: 
Fleet Owner (5 or more vehicles) 
45% 
Service Garage 50%—Vehicle 
Dealer 55% 
Manufacturer, Distributor, 
Exporter 75% 


WAA POLICY 


For parts in limited supply: When 
orders for such parts are received, 
the parts are allocated equitably as 
follows: 30% of parts in short supply 
will be held to fill orders from Fed- 
eral agencies. Orders from other 
buyers will be filled in the following 
sequence: 

(1) Certified Veterans of World 

War Il 


(2) Subsequent priority groups 
(3) Non-priority 


For parts in normal supply: A reserve 
of 10% of parts in normal supply 
will be held to fulfill the needs of 
priority groups. Veterans of World 
War Il should apply to their nearest 
WAA Office for certification; the 
actual certificate must be attached to 
a Veteran's offer fo purchase. 


’ All orders are subject to existing 


priority regulations and to prior sale. 


EXPORTERS: 


Your business is solicited. Much ma- 
terial which is surplus in the United 
States is urgently needed or is readily 
salable in other countries. Watch 
for offerings which may be of in- 
terest to your clients; if prices are 
established for different trade levels, 
you are entitled to buy as a whole- 
saler. 


Offices located at: Atlanta + Birmingham + Boston + Charlotte - Chicago + Cincinnati « Cleveland 

Denver « Detroit + Grand Prairie, Tex. - Helena + Houston + Jacksonville + Kansas City, Mo. 

fos Angeles » Lowisville +» Minneapolis + Nashville »- New Orleans +» New York. « Omaha - Philadelphia 
Portland, Ore. + Richmond «+ St. Louis - Salt Lake City + San Antonio + San Francisco + Seattle « Spokane + Tulsa 
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—Auto Advertising — 


Come, Come, Finlay 


By 


A high-toned reference in this 
column to a dearth of radio shows 
suitable for auto makers brought 
an interesting comment from Joe 
Spadea, head man of the Detroit 
office of Columbia Broadcasting 
System: 

“Nuts.” 

We also mentioned the word 
“dignity” in connection with auto 
shows. That, says Spadea, is a 
lot of malarkey. 

In radio, as in other media, what 
the advertiser buys is circulation, 
Spadea pointed out. The advertiser 
wants to get into people’s homes 
with a sales message and, says 
Spadea, there are plenty of shows 
available to make that possible. 

Most of the auto companies are 
known in the radio trade as “in 
and outers.” They don’t stay long 
enough to build up a show. In 
contrast, the most successful radio 
advertisers have built up radio 
identification through the same 
show for years. 

Part of the difficulty, Spadea 
believes, is that auto men are 
oversensitive to ratings, and per- 
haps confused by them. Spadea 
looks on the Top 15 as a popu- 
larity contest among show peo- 
ple, without much significance to 
the real advertising job radio 
does. 

For instance, he says, the shows 
that provide the most circulation 
for the money are not in the top 
15 at all. 

They keep plugging along with 
average ratings of 9 or 10, bring- 
ing a spoken sales message to 
millions of people. Yet many an 
auto advertiser gets discouraged 
if his show doesn’t get in the top 
10 or 15 after a few whirls. 

Another popular fallacy, Spadea 
says, is the fear of buying time 
opposite a show with a high radio , 
rating. Spadea asserts that many 
shows have those high ratings be- 
cause they are on at a good time 
with no competition against them. 
In addition, some of the best shows 
are opposite each other. 

Oh, and that word “dignity.” 
Does that mean some fancy sym- 
phony? If it does, says Spadea, the 
audience is limited. But if it means 
just good, clean interesting shows, 
there are lots of them. 





How to Stay Alive 

Yankee Metal Products Corp. is 
starting a new advertising cam- 
paign, the theme of which is “How 
to Drive and Stay Alive.” A _ se- 
ries of advertisements have been 
planned, to be used extensively in 
national trade magazines, in which 
the complete line of Yankee lamps, 
mirrors, reflectors and other safety 
devices are featured along with 
human interest and humorous il- 
lustrations depicting scenes which 
give important lessons in safety 
on the highways. Furman Co. is 
the agency. 


Circulations 


World Report reports that it is | 
entering its second year with a | 
guaranteed circulation in excess of 
100,000. This is said to be an all- 
time record for a first year in the 
field of news weekly publishing. 

Its older brother, United States 
News, enters its 15th year an- 
nouncing a guaranteed circulation 
of 300,000 effective with its issue 
of Jan. 2, 1948. This represents an 
increase of 50 percent since V-J 
day. 


Dealer Spots 


Capital Hill Motors has signed 
with WEAN, Yankee Network out- 
let in Providence, for a new series 
of one minute announcements. 
Agency is Bo Bernstein & Co. 

Weir Motors Co. (Chrysler-Plym- 
outh), Louisville, has appointed M. 
R. Kopmeyer Co. as its advertising 
agency. Current plans for Weir 
Motors contemplate aggressive use 
of erin, newspaper and direct 
mail. 


Conversational Piece 
Nash-Greenwich of Greenwich, 


Bob Finlay 


Conn., recently distributed a novel 
folder using a human interest ap- 
proach to tell prospective custom- 
ers a complete automobile service 
story in quotes by Pete Kerrigan, 
service manager. The folder asks, 
“Have You Visited Us Yet?”, and 
then takes off in a coloquial vein 
thus, “My name is Kerrigan, Pete 
Kerrigan—and I'd like to tell you 
something about the place where 
we work, Nash-Greenwich.” 


Men Available 


Hear that the ax is swinging 
hard at New York agencies and 
magazines. One public relations 
firm let out nine, including two 
vice-presidents, the other day. 


Oldsmobile News 


Oldsmobile has revived its em-|vertising and merchandising, 


Me 





ploye newspaper, Oldsmobile News, 
with R. E. Gifford as editor. 


Radio Reports 

Carl Hirschfeld, of Radio Re- 
ports, Inc., Detroit, sends in a 
sample digest of automotive news 
that hits the airwaves. The auto 
industry made news on eight pro- 
grams that day. 


Tide of Tomorrow 

Tide has printed in booklet form 
Publisher Ed Thayer’s views on 
how advertising can help the U. 8S. 
economy work right. 


Nash Poster 


Nash is distributing to dealers 
a strikingly illustrated four-color 
showroom poster of its entire 1947 
line. 


Names 


Appointment of E. B. Spoona- 
more as advertising manager of 
Seiberling Rubber Co. was an- 
nounced last week by L. M. Sei- 
berling, sales manager. Spoona- 
more replaces Earl H. Cook, who 
left the company to accept an- 
other assignment. G. F. Weisen- 
bach continues as director of ad- 
in 
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charge of the two departments. 
John Paul Kelley, formerly in the 
Seiberling advertising department, 
moves into the merchandising- 
sales promotion position vacated 
by Spoonamore. 


Believed to hold the longest con- 
tinuous service record of any au- 
tomobile advertising executive, B. 

B. (Cap) Kim- 
ball, assistant ad- 
vertising mana- 
ger of Pontiac, 
celebrated his 
30th anniversary 
with Pontiac last 
week. Several 
hundred newspa- 
per, advertising 
and automotive 
friends gathered 
Wednesday at 
Bloomfield Hills 
Country Club to celebrate the 
event. Just out of West Point, Cap 
went to work for Pontiac’s prede- 
cessor, Oakland, on May 27, 1917. 
He started as a timekeeper in the 
payroll department, but shortly 
shifted to advertising and has re- 
mained there ever since. 


Howard K. (Ken) Jones has been 
appointed director of research and 
chairman of the plans board of 


21 


the Detroit division of Brooke, 
Smith, French and Dorrance, Inc. 
In his new research post, Jones 
will direct all product and market- 
ing studies for clients of BSF&D 
in the Midwest area. His appoint- 
ment is a step in the rapid expan- 
sion of the agency’s research and 
merchandising department. 


Jay E. Miller has been appointed 
advertising and sales promotion 
manager of the Associated Tire 
and Accessory Lines division of B. 
F. Goodrich Co., it is announced 
by Frank T. Tucker, director of ad- 
vertising. This division merchan- 
dises the Brunswick, Diamond, 
Hood and Miller brands of the 
company. 


L. Grant Hamilton, vice-presi- 
dent of Brooke, Smith, French & 
Dorrance, was scheduled to leave 
the hospital last week with a shiny 
new metal hip socket. The socket 
straightens out an old hip injury 
that had been giving Hamilton 
trouble. 


‘“‘We were very gratified by the results 
achieved through the insertion of our small 
ad in your newspaper. The parts we had 
for sale were quickly disposed of, to a 
purchaser we would not have reached 
otherwise. You may rest assured that we 
will avail ourselves of your Want Ad ser- 
vices as future requirements necessitate.’’ 
—Meyer Motor Sales Corp., Richmond, Va. 


Mailer 


REAR 


SEAT SPEAKER 


with the NEW 
individual volume 
controls for both front 
and rear speakers 


Applications for Distributorships 
will now be considered for the fol- 
lowing territories: 


Philadelphia Zone Area 
Cincinnati Zone Area 
Detroit Zone Area 
Milwaukee Zone Area 
Oakland Zone Area 


Write to Box AN-5 
c/o AUTOMOTIVE NEWS 
Detroit 26, Michigan 
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CHEVROLET 














'47—-4 door, $2,240; SM 2 door, $2,075;| .,. OLDSMOBILE 
coupe, $2,085; FL 3 door, $2,300; one- | 46 2 door, $2,270. 
r uc ion rices con iva, Ganon, 41—66 4 door, $860. 
’46—Pickup, $1,410; coupe, $1,825; 4| ‘40-4 door, $810. 
5 ‘ door, $1,535; 2 door, $1,535. ‘37—Club coupe, $510. 
CONCORD, MASS. ae PONTIAC | ‘422 door, $1,065. be “412° door, $660; Saearele: $1,350;| , PACKARD 
(Concord Auto Auction Sales. E. a md 41—2 door, $1,085. P = aw $900; 2 door, $1,085; | 2 door, $1,580. ‘ 42 4 door, a. 
Cox, manager. Auctions held every Mon- door, $1,155. CHRYSLER ‘41—120 4 door, $825. 
day. Prices are for May 19.) or VALDOSTA, on. le DODGE | °47—4 door, $2,460. ’39—4 door, $500. 
"41—S 1, $1, wb tions every Friday “The prices quoted below a | i" "42-4 d : = $975 
Specia . . . FORD j 46 4 door, $1,850. | 2 Saeed UU ; coupe, PIED 5 con 
'42-61-S 2 dow $1,500" May 81.) be representative of sellings for! +462 door, $1,705; 4 door, $1,610 | soa Teet ns | a x mag oy = felon 4 d 
h ‘42-2 door. 1.065. ag door, IO. | an 2 door, 2); 2 door, + : oor 
'41—Club ‘sedan, " $1,950. ‘4 oe, Ra | a8 ‘dont, Sees a DODGE | $750. nan 
40—-60-S sedan. $1,850. = or, CADILLAC | LINCOLN < iar $1,560; one-ton truck, $1,830. | 37—4 door, Oe rtac 
'46—Station wagon, $1,850; 2 door,| ‘41—61-S 4 door, $1,700. ‘47-4 door, $2,400. ek cee ee TL; Then) 14 score, GAM. 
$1,650. 3 : CHEVROLET '29—Zephyr 4 door, $610. 42° Coupe, $925; coupe, $925; pick '46—4 door, $2,200; 2 door, $2,360. 
42-4 door, $1,200; 4 door, $1,150. ‘47—FM 4 door, $2,050. ee MERCURY __ | $700. fae TO ee oe een 2 
'41—2 door, $1,075; club coupe, $1,000; 46 FM 4 door, $1,750. 46 Convertible, $2,360; coupe, $1,850; '40—Panel, $600; pickup, $675. '40-——2 door, $960. 
2 door, $1,150. ‘ae 2 _ oo” 4 door, $1,850. ASH FORD STUDEBAKER 
HRYSL 2 door, N "'47-—C . 2 140: : ’47—4 door, 915; door, $2,010; 2 
"46 Windsor 4 door, $2,200. "40- re pai 4 door, $1,210 *46—Ambassador 4 door, $1,700. 2 300 | an ton track, $a: + ‘door, $1,915 7 
’41—Royal club coupe, $1,000. ‘—Coavertibhe — DGE 47-—Clab —_ "46-4 door, $1,065; 4 door, $1,600; 2- oe S dose, — 
'42—-Sedan, $825. '46—Pickup, $1,400. '46—Convertible, $2,000; 4 door, $1,550 Oral 4 door, $1,180 2 door, $1,250; one- oman WILLYS 
2 DODGE FORD a 42 4 door, $985. ton pickup, $1,140; 2 door, $1,080. ” ’47—Station wagon, $1,800. 
41-—-1%-ton, $850. 4 = ys see $1,925; 1%-ton, $1,630; 39-2 door, $560. ’40—2 door, $865; half-ton pickup, $760; 
oe eS el” ae ‘Toor $1,800 46--(8) 4 door, $2,125. coupe, ONG, eR RMATIONA "hes Sande oo) 
, oe — ‘ ; ‘ a ee J. L (Ken Schaefer Co.) 
: c Hs pore ., he ae 41—(8) C STG SEOAKER '47-—Two-ton, $2,500 (Auctions held Thursday. Prices for 
$1 a. pte odo eg coupe, ‘ * MERCURY ‘47—Commander coupe, $2,550 a aoe -qué oo <a May 22.) 
500; , 200. i 1 alf-ton pickup ’ BUICK 
'42-“Club coupe, $925. 46—4 door, $1,840. '40—D 600. onvertible, $3,575; convertible 
41 Club ewes hase. ia—Chb ovum, 1.225, OKLAHOMA CITY | ump, LINCOLN st = Convertible, $38,575: convertible, 
"40 2 door, $750. 4716) 4 done saate. _ (A. L. POLLOCK) , ‘42 Convertible, $1,600. ‘46 —Convertible, $3,025; RM 2 = door 
39 oo wenn, re ’ 0d. (Auction held on Wednesdays. Prices ‘41 4 door, $1,025. $2,450; super 2 door, $2,350 
‘as Picken E IONAL LANSING, MICH for May 21.) BUICK 40-4 door, Stecuny a Super 4 door, $1,410; super 2 door, 
oy , $600. . ° Hs " $1,300. 
, _MERCURY (Capitol City Pontiac Co., G. H. Row- '47-—Super 4 door, $2,875. | °47—4 door, $2,125; convertible, $2,275: 41—Special 2 door, $1,490; special 4 
41—Convertible, $1,050. ley, ee Auctions held on Wednes- 46—4 door, $2,350. 4 door, $2,130. door, $1,080; super 2 door, $980. 
‘ OLDSMOBILE ays. ices are for May 21.) ’42—4 door, $1,460. *41—4 door, $1,090; 4 door, $1,120. | °89—Convertible, $1.000; special 4 door 
41 (98) 2 door, $1,800. ; p BUICK *41—-2 door, $855. *40—2 door, $1,040. | $950; 4 door, $825. 
: PLYMOUTH 39—-Special 4 door, $700 '40--2 door, $930. *39—Convertible, $1,000. | CADILLAC 
41—4 door, $975; 2 door, $975; 2 door, ‘ CADILLAC é : CADILLAC NASH ’46—61-S 4 door, $3,260. 
$800. 46 —$3,025. 46-62 Sedanette, $3,900. *46—4 door, $1,500. ’41—61-S 2 door, $1,580. 
40--4 door, $725. ee ’41—4 door, $1,365. "42—2 d $1,150. 
*0C os $825; 2 d 600. “46—S) « : 2 door, 150. CHEVROLET 
39-— Convertible, oor, $ f 4 door, $1,605 38- 60-S 4 door, $690. 41—Club coupe, $775; 4 door, $875. "47—FL 2 door, $2,240; FL 4 door, 








SEATTLE PEOPLE pay Attention 
to SEATTLE TIMES Events 


































Picture shows just a few of the thousands who packed Seattle's big Civic Auditorium for The Times Outdoor Show. Thousands had to be turned away each evening. 


E VERY SEAT in Seattle's Civic Auditorium was filled and thousands stood 
around the huge tank opening night of the Seattle Times’ Outdoor Show, 
April 12. During the 9 days of the show—April 12 to 20—it was the same 
story. Seattleites turned out en masse to see this spectacular sports exhibit 
conducted by The Times, breaking all previous attendance records in 
Seattle's huge Civic Auditorium. Sponsored by, and advertised exclusively 
in The Times, this record is proof again that ONE MEDIUM SELLS SEATTLE! 


Dee Mediuw Sells SEATTLE 


me SEATTLE TIMES 


FIRST in Circulation @ FIRST in Advertising @ FIRST in Results in Seattle 


Represented by O’MARA G&G ORMSBEE, Inc. * New York * Chicago * Detroit * Los Angeles ¢ San Francisco 
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$2,170; FM 2 door, $2,070; FM 4 door, 
$2,030; FM 4 doer, $2,025; FM 4 door, 
$1,960. 
’46—Club coupe, $1,975. 
’42—4 door, $1,025; 2 door, $990. 
’41—Club coupe, $1,180; 2 door, $960 
’40—-2 door, $910; club coupe, $840. 
"88—2 door, $815; 2 door, $400. 













CHRYSLER 
*41—4 door, $990. 
| CROSLEY 
| ‘°'47—2 door, $800. 
DE SOTO 


*46-—Convertible, $2,360. 

‘41—4 door, $975; 4 door, $950. 
DODGE 

*46—4 door, $2,080. 

‘41—4 door, $1,000. 

*39—2 door, $610. 


"37—4 door, 


‘47 Sportsman, $2,380; 2 door, $2,000 
’46—-Station wagon, nee convertible, 
$1 £960 ; 2 door, $1,27( 
2 door, $1,100. 
"41—2 door, $1,010; 2 door, $925; 2 door, 
















’40-—(60) 2 door, $745. 
'88—4 door, $600; club coupe, $485; 


2 door, $420. 
HUDSON 
°46—4 door, $1,540. 
’41—4 door, $875. 











LINCOLN 
'40—Zephyr 4 door, $875; Zephyr 4 
door, $800. 
MERCURY 






’47-——Club coupe, $2,210; 2 door, $2,075 

’46--Club coupe, $1,819. 

’41——-Station wagon, $1,100; station wa 

gon, $1,060. 

*40-—-Convertible, $1,190; 2 door, $620 
H 









’47—-Ambassador 2 door, $2,400. 
OLDSMOBILE 
‘42-2 door, $1,215; 2 door, $1,160; 2 
door, $990; 2 door, $975. 
’41—4 door, $1,010. 
39-4 door, $730. 
PACKARD 
’36—Convertible, $800. 
PLYMOUTH 
’47—4 door, $2,060; 2 door, $1,955. 
’46-——2 door, $1,700. 
*41—Coupe, $1,010; 4 door, $975; 2 door, 
$970; 2 door, $950. 
*40--2 door, $930. 
"B9—4 door, $710. 
‘B7—4 door, $350. 
PONTIAC 
‘47—-Station wagon, $2,800. 
°46-—4 door, $2,210; 4 door, $2,125; 2 
door, $2,110. 
‘41—4 door, $1,180; 2 door, $1,000. 
‘87— 2 door, $400; 2 door, $365. 
STUDEBAKER 
’47—Commander, 2 door, $2,450; Com 
mander 2 door, $2,360; Champion 2 door, 
$2,180; Commander 4 door, $1,975 
’42--2 door, $1,085; Champion 2 door 
| $760. 
’41.-2 door, $1,030; 4 door, $700. 
TRUCKS 
Chevrolet: ’41—-1%-ton stake, $710; ‘40 
|} dump, $500. « 
Crosley: ‘47—pickup, $740. 
Diamond T: ’47——2-ton tractor, $2,500. 
Dodge: °42—-Wrecker, $690. 
Ford: °45—--1%-ton C&C, $975; °40 
panel, $420. 
| Hudson: °46——-%-ton pickup. $1,220. 
International: 1%-ton C&B; °*40—1% 
ton C&B, $375. 
Studebaker: ‘47—1%-ton C&C, $1,725 


TOLEDO, OHIO 


(Doc Griener) 
| (Auctions held Thursday. Prices are for 





































May 22. Colonel Carl Marker, auctioneer.) 
BUICK 
*47—-Convertible, $3,475. 
"46 Roadmaster 4 door, $2,350; super 
4 door, $2,465; super 4 door, $2,285 
"41 4 door, $1, 125. 


CHRYSLER 
’47--Town/Country, $3,400. 
DE sOTO 
‘47-—Suburban, $2,950. 
DODGE 
’41—-Coupe, $930; 4 door, $860 
CHEVROLET 


"47--FL 2 door, $2,250. 
| "'46—SM 2 door, $1,705; FM 4 door, 
| $1,800; SM 4 door, $1,750; FL 2 door, 
| $1,790. 
| '42—Coupe, $1,160. 
| 





’41—-Panel, $700; 4 door, $1,120; 2 door, 
$935; 2 door, $1,035. 
’40—Station wagon, $600; 2 door, $800 | 
FORD 
"47—2 door, $1,830; 2 door, $1,710. 
| °46—-2 door, $1,650; 4 door, $1,525 
*42—-2 door, $1,100. 
*41—4 door, $1,060; 2 door, $935. 
’40—Coupe, $995; 2 door, $965. 
(Continued on Page 23, Col. 1) 
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tik A . » = on on $650; coupe, $700. | ons 
Used Car uction Prices 46 Convertiic $2. 1000 4 door, $2,100. 


“41 -Royal 4 door, $1,025; 4 door, $1,- | 
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(Continued from Page 22) vz: 4 door, $1,220. 
| ‘40--Convertible, $1,075; convertible, 
'37-—-Station wagon, $590; 4 door, $340.| °'41-—-(6) 4 door, $780. S950 
NASH | STUDEBAKER | DODGE | 
‘41 2 door, $795. ‘47 Commander coupe, $2,200; 4 door,| ‘47 4 door, $2,350. 
OLDSMOBILE $2,400) | “46— Panel, $1,635; 4 door, $1,925. 
‘'37—(8) 4 door, $350. ‘46 Champion 4 door, $1,650. ‘42-4 door, $1,000. ee 
PLYMOUTH *41—-Pickup, $950. | wen “ 
‘47--Five pass. coupe, $1,955. HOLLYWOOD ; f DE soTO | , - 
‘46-2 door, $1,700. (Al Herd) 47—-Suburban, $2,800. ' 
‘42-2 door, $995. (Auctions held on Tuesday. W. R. Stone, ‘46-2 door, $2,160; business coupe, sd 
'89—2 door, $495; 4 door, $805. auctioneer. Prices for May 20.) $2,100, vy 
‘38 Coupe, $460. BUICK ‘38 of door, $650. | 
'47—Estate wagon, $3,005; RM 4 door, FORD ee 
46-——(6) 4 done Skanes 2 door, $2,050 $3,150; super 4 door, $38,050; RM 4 door, "47. —Convertible, $2,400; convertible, $2,- 
U. S. GOV'T. 85.035; convertible, $3,510 100; club coupe, $2,130. 
2,225; 4 door, $2,550 ‘46-—Convertible, $2,100; 1%-ton chassis, 


Truck/ Boat—-$675. ‘46—4 door, § 


*41—Convertible, $1,360; convertible, $1,- | $1,875; 4 door, $1,785; convertible, $2,085. | THE HOME OF Williams Motor Co. (Hudson), Newport, Ore., is described as a good 

















STUDEBAKER : ennee : Onn « n" 449 ’C . OF 
‘47--Chaampion 4 door, $2,057; Com a ores Sa! 31 oe os “a Comes eae GL G0) a dear BLOGS: example of what Hudson dealers in smaller towns and cities throughout the United 
mander 4 door, $2,435. $1950." : = , [—— ona as. 7 = Goor, O1,Ve0; | States are doing to prepare for the competitive market ahead, Owner W. H. Williams 
40 Convertible, $1,285: sedanette, $1 40 Couvertible. $1,115; station wagon, began construction of his building one year ago, investing $60,000. It covers 6,000 square 
NEW ALBANY, IND. 250: 4 door, $800. * *'* | 91.900: 2 door, $780. feet and has a showroom 25 by 35 feet. The service department covers 2,100 square feet 
(Schaefer-Connell Co., Inc., 108 W. Main; ‘384 door, $600; convertible, $700. '39— Convertible, $1,050. and is equipped with the latest time-saver tools designed to speed customer serv ee. 
St, Col. R. V. Martin, auctioneer. Auc- | CADILLAC | '88—Coupe, $475. to — ee ee a ee ee a ae ee 
a oy every Monday. Prices are for | ag ¢ 4 dose, $3,700; 62 4 door, $4,500. ‘ HUDSON | NASH coupe, $1,200 
a -) | ’42—61-S, 2,125 ; oor, 2.4 . "46— oor, $1,600; 4 door, ThO0; - oA 4 an aa ; 
BUICK song, $200: O82 door, Sah | door, SLAB | ae dor: Sse 30-2 dons. S018: ee, 9005 
‘41—2 door, $970. | ‘41-—Convertible, $2,425; convertible, $2,- *42—4 door, $850. "40-4 dour, $900. '37—2 door, $455. ’ 7 
40-2 door, $930. IMM); sedanette, $1,800; 61-S 4 door, $1,600; | ,20—4 door, $550. | a z ia ’ “PONTIAC 
"39—4 door, $980. | #2 sedanette, $2,025; 62 sedanette, $2,000. "39—2 door, $485. se OLDSMOBILE ’46—Convertible, $2,830; 2 door, $2,250. 
CHEVROLET | "38—60-S 4 door, $1,200. LA SALLE 46—4 door, $2,250. ‘ '42—4 door, $1,825. Ce 
'47--FM 4 door, $2,055; FM 4 door, CHEVROLET '40- Convertible, $1,425. ‘41—4 door, $950; 4 door, $1,200. '41— (6) 4 door, $1,650; 4 door, $1,150; 
$2,000; FM 2 door, $2,000; FM 2 door,|. "47—Club coupe, $2,200; FL 2 door, LINCOLN os oo, club coupe, $1,150; convertible, $1,425. 
$1.99. $2.285; club coupe, $2,160. '46-—Club coupe, $2,300. PACKARD "40-—Station ‘wagon $900; 4 door, $750 
‘46 -FL 2 door, $1,955; SM 4 door,|. “46-—-Club coupe, $1,980; panel, $1,725; ‘42—Zephyr 4 door, $1,300. | ‘47-—-Coach, $38,675. 7 STUDEBAKER : ‘ 
$1.635. | 4 door, $1,825. | ‘41—Zephyr convertible, $1,150; convert- *41—4 door, $875. '47—2 door, $1.975. 
*42—-FL 2 door, $1,375. '42—Club coupe, $1,825; 4 door, $985; | ible, $1,050. | ‘40—4 door, $575. '41—4 door, $985. 
‘41-2 door, $880. 1 door, $1,050; 4 door, $1,225; club coupe,| °39—Zephyr, 4 door, $550. | "89—4 door, $825; sedan, $650. 40—Coupe, $625. 
'29--4 door, $900; 2 door, $630 $1,275. si MERCURY PLYMOUTH WILLYS 
CHRYSLER 41-—Club coupe, $1,350; 4 door, $1,250; '46—Convertible, $2,125; 4 door, $1,960. "47—Club coupe, $2,120; 2 door, $1,875. "424 door, $700. 
'41—4 door, $900. \4 door, $1,190 ; convertible, $1,335. 41—Convertible, $1,270; club coupe, $1,- "46-4 door, $1,830. *41—4 door, $485. 
DODGE 10—Coupe, $800. 100. *41—Convertible, $1,085; 4 door, $1,000; "40-4 door, $180. 





*42-—Coupe, $1,000. 
‘39-2 door, $775. 


"47-—Convertible, $2,235. 
“42--2 door, $1,110. 
“41. Station wagon, $810. 
"40 Convertible, $1,080; convertible, 
$1,060. 
‘'39—2 door, $660. 
36. 2 door, $450. 
HUDSON 

*46—2 door, $1,675. 

MERCURY 
‘41---Station wagon, $805. 
*40—Convertible, $900; convertible, S800 





OLDSMOBILE 
*41-—2 door, $1,160. 

PLYMOUTH 
"47 Convertible, $2,275; convertible, 
‘F1—4 door, $1,100. 


PONTIAC 
“47 (6) 2 door, $2,400. 
46-4 door, $2,175. 
‘36--Convertible, $380. 
STUDEBAKER 
‘47--Commander 2 door, $2,200 
TRUCKS 
Chevrolet: ‘46 half-ton pickup, $1,380 
Ford: °40-—-half-ton pickup, $375. 
I.H.C.: °46-—34-ton pickup, $1,425; ™%- 
ton pickup, $1,415; ’39—1%-ton stake, 
S380. 
Studebaker: ‘47--'4-ton pickup, $1,395. 


DURHAM, N. C. 
(Durham Auto Auction, Homestead Sales 
& Service. J. B. Leathers, manager, and 
. W. Mills, auctioneer. Auctions every 
Thursday. Prices are for May 22.) 
BUIC 


—~s 


*46-—-Super 4 door, $2,200 
‘42 —Super 4 door, $1,400. 
‘41--Century 4 door, $1,195; Special 4 | 
door, $1,225. 
’39—Century 4 door, $900. 
CHEVROLET 
'47-——-FIL. 4 door, $1,900; FM_ coupe, | 
$2,000. | 
"46—-FL 4 door, $1,900; FL 2 door, | 
$1.800; FL 4 door, $1,705; pickup, $1,275. | 
’41—-Pickup, $600; 2 door, $1,175. | 
CHRYSLER 
*47—New Yorker 4 door, $2,775. 
*39—Royal 4 door, $750. 
DODGE 
’41—4 door, $1,250. | 
"40-2 door, $675. 
FORD 
"47—-2 door, $1,975. | 
*46—Pickup, $1,350; 4 door, $1,700; 2) 
door, $1,675; 2 door, $1,475; coupe, $1,650. | 
’41—Pickup, $750; 2 door, $855. | 
*40—Coupe, $595; 2 door, $740. | 
"292 door, $650. | 
HUDSON 
'40—(6) 4 door, $775. 
*B9—-(6) 4 door. $400. 


OLDSMOBILE 
*47—-(76) 2 door, $2,205; (6) coupe, 
$2,325. 
PACKARD 
’46—-Clipper 2 door, $2,000 
PLYMOUTH 


"46—4 door. $1,800: 2 door, $1,650 

"39 -2 door. $650; 2 door, $600; coupe, 

sa A MOTORCYCLE AND SIDECAR 
PONTIAC 

"47—(8) 4 door, $2,380; (6) 4 door, 


"46--(8) 4 door, $2,175; 2 door. $1,805. 


Why stop your advertising at Pittsburgh’s city limits when you travel 


Java Plant Back your salesmen beyond? Routed together over the same territory 
” | ’ . . . ° ° . . 
increase sales. 

In Production | they’re an invincible combination that is bound to ea e 5 

AKRON. Under two flags since : E s @ The Post-Gazette has the 
a va aa a oe Good- Only in the Post-Gazette will your Pittsburgh market newspaper terete ceihiiiie ab tae LF 
year ire u er 0. 1S again in ee e ° . . ones es 
the company’s possession and has advertising work effectively with your salesmen in selling the million Pittsburgh daily newspaper! we 
resumed partial ‘production, Geod- central city folks—and then travel with them to help sell the two y) &% 
year officials have announced. ks - 4 5 Bi 

million more people who live in the neighboring 144 cities and towns. 







Located at Buitenzorg, near Ba- 
tavia, capital of the Dutch East | 
Indies, the Goodyear plant was cap- 
tured by the invading Japanese in | i 2 ,) 
1942. Goodyear recently regained | Concenteate Cae /ritabueghd 


possession of the property and | 


has been rehabilitating production 

equipment. Tubes are already being 

manufactured, and it is expected 

that production of automobile and ae 
be resumed this 


cycle tires will 

month, according to George K. Hin- | 
shaw, vice-president and production One of Americas Great Newspapers 
manager of Goodyear foreign oper- 
ations. 





REPRESENTED NATIONALLY BY MOLONEY, REGAN & SCHMITT, INC. 
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Proposed N. Y. Vehicle Tax 


Branded ‘Discrimination’ 


Representatives of New York 
City automobile and truck owners 
joined in a public hearing May 14 
in denouncing the city’s proposed 
motor vehicle use tax as discrim- 
inatory class legislation. 

Commercial vehicle operators 
condemned the plan as an addition 
to the long list of levies to which 
they are already subjected. They 
warned it would result in an in- 
crease in the already high cost of 
doing business in New York and 
place the city at a competitive dis- 
advantage with other ports. 

* * * 


$1,200,000 Gas Tax Claim 
Annulled in Conn. Measure 


A measure permitting gasoline 
distributors to retain $1,200,000 in 
taxes and penalties allegedly owed 
the state for the period 1935 to 
1945 has been favorably reported 
by the Connecticut legislative ju- 
diciary committee. 

The gasoline distributors up to 
1935 were deducting 1 percent of 


































































In the Hopper 


their taxes and retaining it as 
expenses for bookkeeping and 
other charges. In the printing of 
the 1935 laws, however, a sentence 
permitting the continued deduc- 
tions was omitted, and the error 
was not discovered until 1945. 

As a result the state attorney 
general is suing the distributors 
for $800,000 in back taxes and 
$400,000 in penalties, an assessment 
which the pending legislation would 
cancel. 

* * * 


Drivers’ Security Bond Bill 


Goes to California Senate 


California’s Assembly has passed 
and sent to the state Senate a bill 
which would require uninsured 
motorists involved in accidents 
causing death, personal injury or 
property damage to file security 
bonds with the state department 


of motor vehicles. 
* * * 


Pa. House Approves Boost 
In Vehicle Length 


Length of motor vehicles would 
be increased from 396 to 420 inches 


When Bostonians really want to buy — 

. or sell— or rent— they unerringly select 
the right newspaper—The Boston 
Globe. In fact, so many of them know 
the pulling power of Boston’s best-read 
newspaper that last year they placed 
463,770 classified ads (4,565,753 lines!) 
in The Boston Globe. 


This was more individual ads than car- 


ried by all other Boston papers com- 


MORNING - 


| 
under the provisions of a measure MOTOR SALES 
passed by the Pennsylvania House 
by a vote of 203 to 0. 

The measure also permits the} 
issuance of duplicate certificates | 
of title for the purpose of record- 
ing a lien on motor vehicles. 

© * * 


Texas Retailers Warned 


To Expect Sales Tax 


Texas should get ready to accept 
a retail sales tax if the large num- 
ber of proposed expansions of gov- 
ernmental functions included in 
appropriation bills are passed by 


\ 





posing a state constitutional! 
|amendment to increase the state's 
gasoline tax from 2 to 3% cents 
|a gallon, with the additional reve- 
|}nue to be used for county roads 
land city streets. 

If approved by the House, the 
|}amendment will be referred to the 
voters in November, 1948. The 
|measure would allocate 1 cent of 
|}the increase to counties, the re- 
|maining one-half cent would be 


| distributed to municipalities with 
sweet |@ population of 750 and over. To 


\‘Morees | obtain benefits, cities and towns 


which now levy municipal gasoline 


‘ y ; | 
“You'd think he’d get busy and | taxes would have to abolish them. 


the state legislature, it was de-| make a few new cars himself in- a 


clared by State Senator James E.| stead of waiting around for them 


Taylor in an address before the|to come in!” 








Texas retailers convention. 


Taylor, chairman of the senate | Connecticut legislative motor ve- 


pointed out |hicles committee. 
Although 


finance committee, 
that “a deficit calls for a tax bill’ 


eliminating the 
and declared that a sales tax would |quirement of semi-annual inspec- |. 4 ‘tities 


Illinois Bill Gives Counties 
| Vehicle, Driver Licensing 

A Republican proposal calling 
for establishment of county offices 


for handling motor vehicle licenses 
drivers’ licenses and 


be the most feasible means of rais-|tions, the bill would permit the/|) permits, along with collec- 


ing new revenue. 
e * * 


Conn. Moves to Abolish 


State Inspection Lanes | ah ; ‘ 
Legislation to abolish motor ve- | Missouri House Gets Bill 


hicle inspection lanes and charges | Proposing Gas Tax Vote 
for semi-annual inspections has 


* * * 


state motor vehicle commissioner 
to establish a system of inspec- 
tions, but specifies that it will not 
be by state-owned inspection lanes. 


tion of the sales tax and issuance 
of liquor and cigaret stamps, has 
been submitted in the Illinois leg- 
islature. 

New offices would be set up and 
administered by the state revenue 
department, a code division under 
|Gov. Green, the bill proposes. A 


Missouri’s Senate has passed and | statement by the four senators 


been favorably reported by the/sent to the House a resolution pro- | sponsoring the bills said the con- 








We call it “GLOBAL SIGNIFICANCE” 


bined; over one million lines more than 


the next Boston newspaper! 


If you’re a smart advertiser too, you'll 
recognize the significance of this classi- 
fied success story—what it means in 
reader confidence . . . in reader re- 
sponse .. . and sales in the two-billion- 
dollar Boston Market for any product 


advertised in The Boston Globe! 


Khe Boston Globe 


EVENING . 


National Representatives: J. B. Woodward, Inc., New York, San Francisco, Los Angeles Osborn, Scolaro, Meeker & Co., Chicago, Detroit 


SUNDAY 


solidation would save $3,000,000 in 

the next two years and eliminate 

confusion and duplication of effort. 
+ + + 


Compulsory Annual Check 


|Proposed in Wis. Measure 


A bill before the Wisconsin leg- 
islature would make annual in- 
spection of cars compulsory. The 
bill would require all motorists to 
| have their cars and trucks checked 
|by licensed inspectors and, if 
found faulty, to repair them with- 
in 15 days. 

An inspection fee of $1 would 
be charged by authorized garages 
| and filling stations equipped for 
| the inspection job. The Wisconsin 
| Motor Carriers’ Assn. is opposed 
to such a law. 

a * os 





Maine Lawmakers Approve 
$38,000,000 Road Budget 


Maine’s legislature has given 
final approval to a general high- 
way fund budget totaling almost 
$38,000,000 for the two years end- 
ing June 30, 1949. 

Sen. Harley D. Welch, chairman 
of the ways and bridges committee, 
estimated that revenue would to- 
tal more than $31,000,000, including 
$21,500,000 from the state gasoline 
tax increased from 4 to 6 cents 
a gallon. 





* * * 


Mass. Hikes Speed Limit 
10 Miles Per Hour 


Gov. Bradford has signed into 
Massachusetts law a bill lifting 
the legal speed limit, in open coun- 
| try, from 30 to 40 miles per hour. 

* ” * 


Fla. Road Financing 


A bill which would permit the 
Florida improvement commission 
|to construct roads and bridges by 
| issuing revenue certificates against 
| anticipated county gasoline tax 
revenues has been given final pass- 
|age by the Florida legislature and 
ome to the governor for signature. 

* a * 


| Wis. Sign Curb Killed 
| 


A bill which would have lim- 
| ited the size and number of signs 
advertising gasoline prices at fill- 
ing stations has been killed by the 
Wisconsin Assembly. 

* * * 


Fla. Toll Road Killed 


A resolution proposing construc- 
tion of an express toll highway 
from the Georgia line down the 
east coast of Florida has been de- 
|feated in the Florida House of 
| Representatives. 
| * * * 


Defeat Me. Gas Hike 
Legislation proposing that 
Maine’s four-cent-a-gallon gasoline 
|tax be increased by two cents has 
| been defeated in the House of 
| Representatives. 

* * * 


| Mich. Kills Gas Tax Hike 


The Michigan House of Repre- 
sentatives has defeated a proposal 
|to boost the state’s gasoline tax 


from three to five cents a gallon. 
| The vote was 51 to 41, 
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House Approves 
Longer Deadline 
On Road Funds 


WASHINGTON. — The Cunning- | 


ham bill to extend the time limit 
on availability of funds authorized 
under the Federal Aid-Highway 
Act of 1944 was passed by the 
House last week and sent to the 
Senate. 

This bill makes the annual $500,- 
000,000 fund available to the states 
for two years after the close of 


each fiscal year for which funds | 
instead of one} 


were authorized, 
year afterward, as originally pro- 
vided in the act. This allows the 
states to take full advantage of 
federal funds in spite of the recent 
setbacks due to materials shortages 
and high costs. 

Highway officials report that 
about $309,000,000 of the first year’s 
authorization is covered by ap- 
proved plans or by formal project 
agreements with the states. The 
second year’s authorization became 
available May 13 of last year, of 
which only $85,000,000 is reported 
covered by approved plans. The 
third year’s $500,000,000 was appor- 
tioned May 12 of this year and is 
available now. 

Road officials anticipate that the 
state program will be speeded this 
year by lowering costs and better 
supply of construction materials. 
If so, allocation of federal aid 
funds will be greatly accelerated 
and, conceivably, the second and 
third years’ authorizations under 
the program might not require ex- 
tension of the existing one-year 
grace period. 

The grace limit for the first 
year’s authorization, however, is 
June 30 of this year under the 
1944 act. 


Goodyear Shows 


New Farm Lines 


AKRON.—Complete new lines of 
farm service tires and tubes for 
each of the four brands it mer- 
chandises have been introduced by 
the Associated Tire and Accessory 
Line Sales division of B. F. Good- 
rich Co., it was announced last 
week by Chester E. Carroll, divi- 
sion general manager. 

The division handles sales of 
Hood, Miller, Diamond and Bruns- 
wick lines. Appointment of E. P. 
Weckesser as manager of farm 
service tire and tube sales for the 
Associated Lines division also was 
announced by Carroll. 





Scooter Trend 
Many Coast Dealers 
Adding Line 

LOS ANGELES.—A growing 
trend among West Coast auto deal- 





ers is the addition of motor scoot- | 


ers to their line. 
Typical of such dealers is Roy| 


Frankson, of Burbank, Calif., who | 
is a partner in operation of Mon-| 


roe & Frankson (Hudson) and 
who also operates Frankson’s 
Scooter Mart (Salsbury Imperial), 
in an adjacent building. 
Frankson, who has operated in 
both fields for several years, says 
the combination has a number of 
profitable advantages from the 
sales viewpoint, but warns dealers 


to avoid certain service difficulties. | 


One of the chief advantages, 
Frankson declared, is 


that the} 


scooter agency provides him with | 


an early introduction to teen-age 
drivers—“tomorrow’s potential au- | 
tomobile buyers.” 

“From experience, ”" Frankson 
continued, “we’ve learned that au- 
tomobile and scooter service de-| 
partments just won’t combine. For 


that reason ours are entirely sep- | 


arate.” 


U. C. Dealer Fined $3,500 


For Price Violations 

WINDSOR, Vt.—Found guilty 
of selling cars over OPA ceiling 
prices and of keeping inadequate 
records, Henry W. Rock, Burling- 
ton used-car dealer, was fined $3,- 
500 and placed on two years pro- 
bation by the U. S. District Court 
here. 

Rock withdrew a previous plea 
of not guilty and admitted more 
than a dozen charges involving the 
sale of automobiles. 


| 


| 





Commercial Car Registrations, 42 States for March, 1947-'41 
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Commercial Car Registrations, 26 States for April, 1947-1941 
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McDermott Gets Post 


With Steudel Motors 

George E. McDermott, Dodge 
manager for the Cleveland-Akron- 
Canton area, will join Steudel Mo- 







Dealer Doings 


Park and 150 feet on Roselle. Offi- 
cers include H. E. Shepard, vice- 
president and secretary, and Mrs. 
Joseph H. Walsh sr., chairman of 
the board of directors. 
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building of Brogan Cadillac-Olds- 
mobile Co., Thomas J. Brogan, 
president, announced last week. 
One of New Jersey’s largest deal- 
ers, with headquarters at Pater- 
son, the firm has branches at Pas- 
saic and Ridgewood. 
The new location will represent 
an investment of $140,000. 
af * > 








tors, Inc., Cleveland, as sales mana- 
ger and assistant general manager, 
it is announced by William O. Steu- 





Up from Ranks 


Preston General Manager 


Of Standard Auto (Ford) 
Harry I. Preston has been ap- 


TO PROVIDE FACILITIES for increased service, John M. Stokes (Oldsmobile), Bell- 
flower, Calif., recently constructed this building. Modern lighting is used throughout. 
A body and fender shop is partitioned off from the service repair department, and a 
spacious parts department is entered directly from street for convenience of customers. 








del, president. McDermott had been 
with Dodge for 10 years, two of 
which he spent as district mana- 
ger. 








« * > 
Walsh Opens New Building 


In Jacksonville, Fla. 


Joseph H. Walsh Co., Jackson- 
ville, Fla., automotive sales and 
service firm, has opened its newly 
completed superservice station. The 
building is at Park and Roselle 
Sts. 

The new building is of one story 
reinforced concrete and steel con- 
struction with block masonry walls, 
and a reinforced concrete roof. 
Provision has been made in the 
construction to permit the addi- 
tion of a second floor. The build- 
ing has a frontage of 250 feet on 




















































Six Employes Promoted 


By Rebsamen Motors 


Rebsamen Motors (Ford), Little 
Rock, Ark., in keeping with its 
policy of promotion from the ranks, 
has announced the appointments of 
the following employes: 

Jack Greer, to service manager; 
Lee Morgan, service superintend- 
ent; Martin Lienhart, shop fore- 
man; Norman Petty, service man- 
ager, truck department; Champ 
Clark, service salesman, truck de- 
partment, and Manuef Lozano, ser- 
vice salesman. 

> * > 


Brogan Breaks Ground 
For $140,000 Building 


Ground has been broken in 
Ridgewood, N. J., for the new 


pointed director and general man- 
ager of the Standard Auto Co. 
(Ford), Grand Rapids, Mich., it has 
been announced by R. F. Springer, 
president. 

Preston has been associated with 
the automobile business for over 
25 years, both in wholesale and 
retail activities, having left Chry- 
sler Corp. to take over his new 
position. Before joining Chrysler 
he was with Ford for many years. 

. + * 


Willys Line Shown at Opening 


By Newlin Motor of Lansing 


Newlin Motor & Equipment, Inc., 
2328-30 W. Main St., Lansing, Mich., 
has announced its official opening 
as exclusive dealer for Willys- 
Overland products, including the 
Jeep fire truck, industrial and farm 


equipped Jeeps, Jeep station wag- 
ons, Jeep pickup trucks and sedan 
deliveries. 

Representatives of Willys - Over- 
land Motors, Inc., were present at 
the program and moving pictures 
were shown to tell the story of 
Jeep conversion to peacetime uses, 
according to James M. Newlin, 
president. 

7 * as 


Redden-Rich Dealership 


Opened in Palestine, Tex. 


Redden-Rich Motor Co. has for- 
mally opened its Lincoln-Mercury 
dealership at Avenue A and Oak 
St., Palestine, Tex. 


* * 


Waco Board 
head of Bird- 


Kultgen on 
J. H. Kultgen, 
























A puncture-sealing tube 
for the tire that outwears prewar tires 

















eo What of it? Your tire 
won't go flat if you're riding on 
B. F. Goodrich Seal-o-matic tubes. 
When a nail, spike or piece of glass 
sticks into one of these tubes, you roll 
right along as though nothing had 
happened. 

Here’s how Seal-o-matics work: 
There’s a layer of very soft, sealing rub- 
ber inside the tube. The instant any- 
thing punctures the tube, this special 
lining surrounds it, seals the hole, keeps 
air from escaping. You don’t even 
know you've had a puncture. A week 
or a month later you can pull out the 
nails or other sharp objects your tire 


has picked up. ‘The self-sealing lining 


then fills the holes and makes perma- 
nent repairs. No patches, no expense, 
no need to take the tire off the wheel! 

B. F. Goodrich Seal-o-matics usually 
outlast two or more sets of tires. They 
not only have this self-sealing feature, 
but also are made with thicker walls 
than ordinary tubes. These thicker walls 
resist chafing and pinching. And be- 
cause air has less chance to work 
through the thicker rubber, Seal-o- 
matics hold air pressure longer—help 
tires to wear better by keeping them 
properly inflated. 

B. F. Goodrich Seal-o-matics give 
you greater safety too. A tire that would 
blow out if it had an ordinary tube in 


it may run hundreds of miles with 
Seal-o-matics. When you put these 
tubes into B. F. Goodrich tires, you 
have the greatest combination on 
wheels—tubes that give extra safety in- 
side tires that outwear prewar tires. 
Your B. F. Goodrich dealer may have 
both tubes and tires in stock right now. 
If he doesn’t, he'll gladly order for you. 
The price of Seal-o-matic tubes is the same 
as before the war. The B. F. Goodrich Com- 
pany, Akron, Ohio. 


B.F Goodrich 


FIRST IN RUBBER 


Kultgen Co. (Ford), Waco, Tex., 
has been appointed a member of 
the Waco city planning commis- 


sion. 
Dodge's Oldest 
French Marks 25 Years 


With Company 


The 25th anniversary of J. E. 
French Co., Dodge-Plymouth di- 
rect dealer in San Francisco, was 
celebrated by J. 
E. French, presi- 
dent, who now is 
the oldest mem- 
ber in point of 
service in the 
Dodge car  per- 
sonnel in the na- 
tion. 

In 1914 when 
Dodge Bros. an- 
nounced it had 
withdrawn from 
the Ford organ- 
ization and intended building its 
own car, French, who was then 
the manager of the San Francisco 
branch of Pennsylvania Rubber 
Co., resigned his post and became 
the first Dodge representative on 
the Pacific Coast, covering Cali- 
fornia, Nevada and Arizona. To 
him went the task of selecting the 
first Dodge dealers in the west. 

From a comparatively humble 
beginning, the J. E. French Co. 
grew into one of the world’s larg- 
est automobile distributorships. The 
firm now boasts of sales and ser- 
vice facilities in San Francisco, 
Oakland, Berkeley, San Rafael and 
Burlingame. The organization also 
includes a dealer body of 24 asso- 
ciates in San Francisco, Alameda, 
Contra Costa and Marin counties 
and the city of Vallejo. 

French is a past president of 
the San Francisco Motor Car Deal- 
ers Assn. and took an active part 
in the framing of many of the 
California state motor vehicle laws. 
His son, James E. jr., is now gen- 
eral manager of the firm and holds 
the post of president of the motor 
car dealer body. 

* * 


Back in 1912 
Dealer Jacobs Joined 


Auto Industry 


H. R. Jacob (Ford), Ardmore, 
Pa., is one of the few dealers who 
can boast association with the busi- 
ness for 35 years. 
Starting as ser- 
vice manager for 
Chalmers in Phil- 
adelphia in 1912, 
he later super- 
vised five coun- 
ties in addition 
to Philadelphia 
after Chalmers 
became a part of 
Maxwell and 
later Chrysler. 

In 1924 he be- 
came a Ford dealer and made his 
first expansion move when the 
Model A was placed in produc- 
tion, which was followed in 1930 
by moving into the present quar- 
ters. The dealership after this 
growth had 4,000 square feet of 
floor space. 

Three of Jacob’s 40 employes ac- 
count for 90 years of Ford experi- 
ence along with his. One of the 
most important departments in the 
dealership is its modern paint and 
body shop. 





eae 


J. E. French 








a 
H. H. Jacob 


* * * 


Scooter Sales Corp. 


Scooter Sales’ Corp., with maxi- 
mum capital of 500 shares at no 
par value, has been formed to deal 
in automotive scooters and parts. 
Curtis C. Keibler is president. 


* * * 


Bartels (Crosley) Opens 


Debut of Bartels Motor Sales 
(Crosley), Marion, Ind., was held 
recently. Herbert J. Bartels is pres- 
ident. 
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ance with recent settlements 
throughout the industry. 





Latest Labor Developments 


(Continued from Page 2) 
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and that strike votes woukd be 
taken in Briggs plants in Detroit 
and Evansville, Ind., this week. 









ATA Hits Plan 
For Air Lines 
By Ship Firms 


WASHINGTON.—Flat opposition 





Along with the same wage 
offer, Bugas said the second pro- 
posal would call for a new con- 
tract to become effective June 15, 
this contract to be the same as 


the old one but amended by any 
changes upon which the union 
and company could agree to by 
that time. 

Bugas reminded Leonard that 
Ford’s average hourly rate is about 
seven cents more than the average 
rate of its principal competitors. 

“This differential, which will be 
maintained by the proposed in- 
crease, has been officially recog- 
nized by your union,” Bugas said. 

Meanwhile, Henry Ford II, pres- 
ident, announced a 10 percent wage 
increase for all Ford Motor Co. 
salaried employes earning less than 
$1,000 a month. Reportedly, 20,000 
employes will receive the increase 
effective on June 1. 

The increase was also offered 
to “recognized collective bargain- 













A contract at Briggs expired 
May 15 and since has been re- 
newed by the company and the 
union on a week-to-week basis. Ne- 
gotiations were broken off last 
Tuesday, at which time Mazey de- 
clared: 

“Refusal of Briggs to bargain in 
good faith threatens to cause a 
strike in the company’s plants on 
June 5.” 

Mazey charged Briggs with at- 
tempting to break the union of 
its employes. “Most of the contract 
changes demanded by the com- 
pany,” he said, “represent drastic 
departures from the general pat- 
tern of collective bargaining rela- 
tionships in the automobile indus- 
try and from long established prac- 
tices in Briggs plants.” 

It appeared, however, that 
Mazey’s charge that Briggs was de- 
manding elimination of time and 
a half for Saturday work and 


to a proposal before Congress 
which would authorize steamship 
lines to operate their own trans- 
oceanic air service was voiced last 
week by American Trucking Assns. 





FRANK J, DENNEY, former Detroit automobile executive, is shown with J. F. Giles 
ir., right, Lincoln-Mercury manager for the Dalias and Houston district, as he signs the 
agreement for his new Lincoln-Mercury dealership in Midland, Tex. Denney recently 
resigned as national Lincoln sales manager. 


Vancouver Man Fined 


$1,000 in U. C. Gouging 

VANCOUVER, B. C.—Sentence 
of $1,000 fine or six months in jail 
was imposed on W. H. Arnold of 
Burrard Motors on a charge of 
selling 14 cars at prices above the 
ceiling authorized by the Wartime 
Prices and Trade Board. 

Special Prosecutor W. H. Camp- 


convicted of similar offenses on 
two previous occasions. In the first 
instance a fine of $2,500 was im- 
posed for the sale of 22 cars above 
ceiling price and the second charge 
resulted in a $500 fine for the sale 
of one car above ceiling. 


Matthews Motor Co. 
Ed Matthews Motor Co., 612 N. 


John V. Lawrence, managing di- 
rector of the association, told the 


House Interstate and Foreign Com- 


merce Committee that the truck- 
ing industry has consistently op- 
posed any change in existing legis- 
lation to permit one type of car- 
rier to invade the field of another. 
“We believe the proposal before 
this committee can well be consid- 
ered the first step to revise com- 
pletely the position of Congress 
expressed in legislative enactment 
for many years whereby competi- 
tion between the carriers and be- 
tween modes of transportation has 
been preserved,” he declared. 
Lawrence called the committee’s 
attention to railroad efforts to win 
legislative authority for their “in- 
tegration” scheme, under which a 


& 
= 


ing agents of those salaried em- 
ployes who are represented by 
duly certified unions.” 

However, the foremen’s strike 
was started to press demands for 
a new, expanded contract. Wages 
are not at issue. 

Elsewhere on the labor front, 
Emil Mazey, UAW-CIO director, 
warned the Briggs Mfg. Co. that 
the union would not agree to an 
extension of its present contract 
with the company beyond May 29, 


Olds 


(Continued from Page 1) 


right tools, proper working con- 
ditions and training. 

“Workers still respond to proper 
management and leadership,” Skin- 
ner explained. 

Asked what will happen after 
General Motors’ two-year dealer 
contracts expire next fall, Skin- 

ner said that Olds will keep all 
good dealers but will need addi- 
tional ones to handle the proj- 
ected production increase. He de- 
clared that only a very small per- 
centage of dealers had failed to 
do an ethical job. 

Noting that 1948 will mark Olds- 
mobile’s 50th year, Skinner inti- 
mated that next year’s models will 
be sufficiently different to properly 
commemorate that event. They will 
not appear until “sometime after 
the turn of 1948,” however. 

“There will not be any face- 

lifted jobs this fall,” he declared, 
commenting on reports that pro- 
duction delays this year might 
force some makers to postpone 
postwar cars still further. 
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“SILENTIZE with FENDIX’ * 





This demonstrator jis one of the 
many sales and advertising helps that 
are furnished to Fendix* dealers. It is 
effective in the showroom or shop. 


Actually demonstrates to your pros- 
pects how Fendix, the automobile 
underbody protective coating and 
sound deadener, stifles road and driv- 
ing noises. Fendix prevents rusting of 
fenders and underbody sheet metal. 

See the Fendix representative or write 
direct about the opportunity that 
“SILENTIZE with Fendix’’* offers. 


THE DAVISON CHEMICAL CORPORATION 


*TRADEMARKS SALTIMORE.3, MO 


REG. APP. FOR 


| invitation. 


| reau of Mines educational film ex-| fys¢ critical point—the family mailbox—is a long-time 


basic policy with R. L. Polk & Company. The Polk 













double time for Sunday could have 
stood some clarification, to say the 
least. 

Briggs officials admitted being 
against paying time and a half 
and double time for Saturday 
and Sunday work as such, but 
said they were willing to retain 
this provision in the contract if 
the union would withdraw some 
of its other “impossible” de- 
mands. 


Briggs is one of the few plants) 
paying time and a half for Satur- | 


day work and double time for Sun- 


day work to employes who may | 


have been absent on previous days 
during the week. 


Most plants refuse such overtime | 


payments to employes unless they 
have been in continuous attend- 
ance all during the week in which 
the extra time is offered, saying 
that some employes have been in- 
clined to remain absent on a week- 
day because the loss in salary 


could be more than made up by 


Saturday or Sunday work. 


Struck Wood Parts Plant 


Loses Chrysler Contract 
HELENA, Ark.—Loss of con- 
tracts for truck parts, boxes and 





furniture parts by Pekin Wood 
Products Co. here, a subsidiary of 
the Chrysler Corp. since 1925, has 
resulted in reports that the plant, 
strikebound since May 5, may re- 
main closed indefinitely. Twelve 
hundred members of the Interna- 
tional Woodworkers of America- 
CIO went on strike on that date. 

W. M. Linneberg, chief buyer of 
wooden truck parts for Dodge and 
Briggs Mfg. Co., canceled his firm’s 
contract last week. 

All forms, layouts and templates 
for wooden parts, with the excep- 
tion of those needed in finishing 
Town and Country bodies for 
Chrysler, have been removed from 
the plant here and shipped to other 
Chrysler plants. 

Several men, including some 
union members, returned to work 
May 19 at the invitation of the 
company, but there was no appre- 
ciable increase in their number 
during the week. The picket line 
was doubled after the back-to-work 


Storage Battery Movie 
Available From U. S. 


WASHINGTON.—“The Story of | yertising that will get maximum ATTENTION at the 


the Storage Battery,” a new Bu- 


plaining in simple language the 
operating principles and the man- 
ufacture of this product, is now 
available for showings to various 
organizations in this country, Dr. 
R. R. Sayers, director of the bu- 
reau, announced last week. 
Applications for short-term loan 
of the film should be addressed to 
the Graphic Services Section, Bu- 
reau of Mines Experiment Station, 
4800 Forbes St., Pittsburgh 13, Pa., 


|}and should state specifically that 


the borrower is equipped to show 
16-millimeter sound films. Although 
no charge is made for the use of 
the film, the exhibitor is expected 
to pay transportation charges and 
for loss or damage other than nor- 
mal wear. 


To feel the pulse of the industry, con- 
sistent reading of Automotive News is a 
necessity. 


| Planning, creating, and distributing Direct Mail Ad- 


organization adds RESEARCH to years of experience 


in planning your Direct Mail Advertising. 


BRANCHES AND PRODUCTION PLANTS: 


NEW YORK 


CLEVELAND 


bell told the court that Burrard 
Motors, now defunct, had been 


America is at Home... 10 FRIENDS 


Main St., Columbia, Tenn., has 
opened its new building. 


few giant transportation systems 
would be set up. 










The doors to all the homes in America lead through the 
family mailboxes. 


And, America’s families—properly approached—are 
hospitable folks. They'll listen ... . they'll accept you 
... and they'll BUY . . . if they like you. 


l When you call on America’s selected families, through 
! the productive medium of Direct Mail Advertising, 
s do you call as a FRIEND, or are you a “‘foot-in-the- 


door’’ salesman? 


Polk facilities are complete—consultation, research, 
planning, creating, producing and distributing. The 
people of America—your selected prospects and cus- 
tomers—are in Polk’s list files. Production plants—in 
seven strategic cities—are able to handle two million 


mailings daily. 


K.L. POLK AND COMPANY Direct Mail Advertising Division 


Headquarters: Polk Building 
431 Howard Street 


CHICAGO PHILADELPHIA Detroit 31, Michigan 


ST. LOUIS CINCINNATI TRENTON 








Triptane 


gine suitable for the use of pow- 
erful triptane, which has an effi- 
ciency of 40 percent in compari- 
son with gasoline’s 25 percent. 
The advance which Kettering is 
to discuss this week is expected 
to come through improvements 
based on experiments with triptane, 
which has an octane rating sev- 
eral times that of 80-octane gaso- 


line. 
* + + 


Guns months ago it was known | 


that GM had made strides in the 
manufacture of triptane at its pilot 
production plant, having reduced 
the cost of manufacture to about 
$1 a gallon from the original cost 
of $15,000 for the first gallon. 

Triptane is made through a 
rather complicated process of in- 


Economy in Wisconsin Cuts 
Safe Driving Clinic 


Abandonment of the traveling 
driver clinic of the Wisconsin state 
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a Tipoff? 
Ket’s Engine Revelation Believed to Involve 
Powerful Fuel, High Compression 


(Continued from Page 1) 


creasing the octane rating by 
stages. It is known that Kettering 
believed that it was possible to 
make the jump from gasoline to 
triptane in one leap, if the right 
chemical agent could be found. 


For many months he has had his 
scientists on the trail of that agent, 
which he hoped would quickly re- 
arrange the molecules of gasoline 
to produce triptane. 


Kettering’s laboratories have been 
working continuously on a gasoline 
experiment for about 35 years. 
From time to time, improvements 
have resulted. Triptane shows 
promise of being one of the most 
important advances. 

Triptane, of course is of no 
value in present engines. To util- 
ize this new fuel, General Mo- 
tors had to build an engine capa- 
ble of standing up under heavier 
loads. 

It is believed that Kettering’s 
revelations this week will be in 





traffic safety division has been an- 
nounced. Suspension of the trailer 
clinic which traveled throughout 
the state for the last decade as a 
major part of the highway safety 
promotion effort was explained by 
Commissioner B. L. Marcus as due 
to economy reasons. The depart- 
ment’s budget had to be trimmed, 
he said, as a result of the failure 
of the legislature to grant re- 
quested deficiency appropriations 
for the balance of the current fis- 
cal year. 

Since 1939, according to the 
safety division, more than 10,000 
persons annually visited the trav- 
eling clinic to take a series of 
tests to determine their reactions 
and their skills in driving. The 
trailer was used widely in the pub- 
lic schools of Wisconsin which 
have driver training and safety in- 
struction programs. 


TT 


connection with experiments in- 
volving this engine and fuels of 
higher octane rating under higher 
compression to produce economies 


in operation. 
+ * * 


HOWEVER, while it may be pos- 
sible to switch to new high- 
compression engines in the near 
future, it is believed that the oil 
industry is not in a position to 
produce fuels suitable for it in 
quantity at this time. 

That may explain Kettering’s ref- 
erence in Chicago to the fact that 
the development would not be im- 
mediately marketable. 


Sloan Motor Sales 


A certificate of partnership has 
been filed for Sloan Motor Sales. 
2425 Broadway, Sloan, N. Y. Part- 





A NEW SUPER-DUTY 6-wheeler has been developed for far western states opera- 
tions by Mack. Model LTSW, in truck or tractor types, for express highway duty, can 
handle huge loads either alone or in various combinations with semi-trailers or full 
trailers. Model LTSW-L is modified to meet the most strenuous demands of off-the- 
road duty in logging and similar operations. Standard power source is the Mack EN 


707A engine, latest of the Thermodyne series. This engine develops 196 brake horse- 
power at conservative speeds. For exceptional conditions requiring abnormal power out- 
put or the use of butane fuel the Hall-Scott Model 400 engine, developing 290 hp with 
gasoline or 206 hp with butane, is available. 


/ / 
Baker's Dozen 
Buy 12 Grafild Linings, 
Get Another Free 


A unique merchandising plan, 
consisting of 13 sets of Grafild pas- 
senger car brake linings for the 
price of 12, is being offered to deal- 
ers through distributors of the 
World Bestos Corp., it is announced 
by L. C. Kersgard, replacement 
sales manager of World Bestos. 


Because of its “thirteen for the 
price of twelve” feature, Kersgard 
said, World Bestos is calling it the 
“Baker’s Dozen Deal.” 


The deal consists of a packaged 
unit of 12 Grafild PF prescribed 
friction sets, with the thirteenth 
set given free to the dealer. The 
cost of the free set is shared be- 
tween manufacturer and distribu- 
tor, Kersgard said. 


Shirlington Motor Co. 
Shirlington Motor Co., Inc., 2790 
So. Arlington Mill Drive, Arlington, 
Va., with maximum capital of $250,- 
000, has been formed to conduct an 


ners are Alfred J. Gouba and John | automobile business. Joseph Char- 


P. Katalinas. 


ner is president. 








sQU this 1947 leader! 


BANTAM LED THE FIELD IN 1946, and already sales indicate 





Standard model Bantam. 
(Canopy set shown in large 
illustration is extra equip- 
ment—a good profit item.) 





The Bantam chassis. Used 
for special bodies of all kinds, 
hauling boats, etc. 


Manufacturers of SUPERCARGO truck trailers 


new high-production facilities . . 


organization, all mean better dealer servite .. . 


an even greater record-breaking year in 1947! 


MORE BANTAMS AVAILABLE THIS YEAR. More materials... 


. larger national sales 


more 


Bantams. Already dealers are cashing in! 


HIGHEST QUALITY PRODUCT, SOLD DIRECT TO DEALERS. Made 


by one of America’s leading truck-trailer manufacturers 


setting the pace for quality. 


ritories still available. 


POPULARLY PRICED. No other quality trailer can touch it. 
Mass production and national distribution make possible 
—low dealer cost . . . popular retail prices. 


EXTRA PROFIT FOR QUALIFIED DEALERS. Some excellent ter- 
Liberal discount . 


. . low freight 


rates ... attractive direct dealer plan. Write today! 
Samm UTILITY TRAILERS 


AMERICAN BANTAM CAR CO., 420 BANTAM AVE. + BUTLER, PA. 














Gear Lube, Greases 
Offered in Bulk 
At WAA Sales 


WASHINGTON. — Approximate- 
ly 2,750,000 pounds of surplus pe- 
trokum greases and gear lubri- 
cants, adaptable for use in auto- 
motive, industrial and marine 
maintenance and service, are be- 
ing offered by the War Assets Ad- 
ministration for immediate sale at 
fixed prices ranging from 4 cents 
to 10 cents per pound. 

According to the WAA, the 
greases and lubricants are of high 
quality. They are offered on an 
“as is” basis in original packages 
ranging in size from eight-ounce 
tubes to 440-pound drums, includ- 
ing one pound, five pound, 25 pound 
and 100 pound packages. 

Minimum quantity for purchase 
will be 440 pounds, except when 
a regional inventory of any item 
is a smaller quantity. No maxi- 
mum has been set. The materials 
are offered concurrently to prior- 
ity claimants and commercial 
users, including exporters. 

Inventories are held by WAA 
regional offices in Atlanta, Bir- 
mingham, Boston, Charlotte, Chi- 
cago, Cincinnati, Cleveland, De- 
troit, Helena, Los Angeles, Louis- 
ville, Minneapolis, Nashville, New 
Orleans. New York, Omaha, Rich- 


|}mond, St. Louis, Salt Lake City, 


San Antonio, San Francisco, and 
Seattle. Samples of items offered 
are available for inspection at the 


| regional offices. 


All sales are f.o.b. storage loca- 
tion and are subject to the stand- 
ard conditions of sale of WAA. 


Seek $55 Million 
For Conn. Roads 


HARTFORD, Conn.—A two-year 
state highway fund budget of $55,- 
100,179—of which $30,000,000 will 


| go for new construction—has been 


introduced into the house of rep- 
resentatives following approval by 
the legislature’s appropriations 
committee. The budget represents 
a $15,000,000 increase over that of 
the present biennium which ends 
June 30. 


The budget was drawn on the as- 
sumption that a one-cent gas tax 
increase, expected by highway offi- 
cials to produce a total of $16,000,- 
000 which includes matching fed- 
eral contributions, will be approved 
by the lawmakers. Under the bud- 
get, the motor vehicles department 
will obtain $3,456,067 and the state 
police $1,500,000. 


Mass. Dealer’s Project 


Blocked by Zoning Law 

NORTH ADAMS, MASS.—Follow- 
ing a public hearing, the municipal 
board of appeals has refused to al- 
low a variance of the zoning ordi- 
nance to permit the construction for 
Smith-Baker Co., local automobile 
dealership, of a $25,000 salesroom and 
service building, 140 feet long by 
70 feet wide, on property on State 
Road. 

Various persons among the 70 
residents who registered their ob- 
jections to establishing the auto- 
mobile salesroom said that its erec- 
tion would create a traffic hazard to 
school children and that the land 


| should be used for housing. 


It costs you about a penny-a-day to 
keep abreast of the automotive news—bet- 
ter renew NOW! 








| Credit 


(Continued from Page 2) 

|from operating or controlling a 
| financing subsidiary, but also pre- 
| vent them from recommending, in- 
|dorsing or advertising a financing 
plan for dealers and car buyers. 

Before the decrees, the two com- 
panies required their dealers to 
furnish financing on terms no 
|higher than those made available 
by the financing subsidiaries. 
Ford’s was Universal Credit Corp. 
and Chrysler’s was Commercial 
Credit. 

None of the companies insisted 
that its dealers do business with 
the subsidiaries. They supplied the 
service so that uniform financing 
rates would be available to dealers 
throughout the country. 

* 


* * 


GMAC’s Baldwin 


Warns of Excesses 

NEW YORK.—Terming over-ex- 
tension of consumer credit a 
symptom rather than a cause of 
depressions, William H. Baldwin, 
vice-president of General Motors 
Acceptance Corp., declared in an 
address here last week that con- 
sumer credit finance leaders should 
back a movement to inform both 
business men and consumers of 
the dangers of “all excesses” in 
the economy. 

Speaking at a meeting of the 
Credit Bureau of Greater New 
York, Baldwin charged that ignor- 
ance and irresponsibility were ba- 
sic causes of “hills and valleys” 
in economic conditions, although 
expansion of credit is often blamed. 

“Whatever materializes in the 
approaching well-advertised reces- 
sion or depression,” he said, “no 
one can blame consumer credit 
and certainly not durable goods 
financing.” 

Baldwin declared that over-ex- 
tention of credit usually occurs 
when other merchandising meth- 
ods fail and the market is no 
longer able to absorb production 
at going prices. Under such con- 
ditions, he said, credit is relaxed 
and is put under pressure to keep 
goods moving. Unbalanced produc- 
tion, investories or pricing condi- 
tions are the basic reasons for ex- 
cessive consumer credit, he said. 





Haisley Motor Co. 
Claude E. Haisley Motor Co. 
(Plymouth-De Soto) has opened for 
business in a $17,500 building on 
Green Ave., Taft, Tex. 


FASTER-FILLING 
NON-SPILLING 











No spilled gaso- 
line, no wasted 
time! Fifteen makes of automotive vehicles now 
include VENTALARM signal as standard fac- 
= equipment. That meons fast-fills — no 
spills, 


*T.M, Reg. U.S. Pat. Off. 





VENTALARM 


[i 
GAS TANK (¥< an 
=A a} 


FILL SIGMAL 





Jeep Station Wagon Bodies 
and 
Driver Cabs 






$138.50—FOB Olevelaad, 0. 
Distributor Price on Request 


STATION WAGONS INC. 
6619 Euclid Ave. Cleveland 3, 0. 








ADJUSTABLE PARTS BINS! 
WRITE FOR DESCRIPTIVE FOLDER 
SPERBER MFG. CO. 


1815 Trembly Ave. 
DETROIT 11, MICH. 
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JOHNSTOWN, Pa.— 
dustry doesn’t straighten 
out, public opinion will give us 
the medicine that will cure us,” 
Walter R. Suppes, president of 
Suppes (Ford) Motor Sales Co., 
said last week in advertising ref- 
erences to his new car and truck 
sales policy. 

A three-quarter page advertise- 
ment in the Daily Tribune set 
forth Suppes policy in no uncer- 
tain terms last week and answered 
charges made against the industry 
by the Philadelphia Inquirer con- 
cerning car rackets practiced in 
Pennsylvania. 

“During the first four months 
of this year,” Suppes_ relates, 
“heaters were included on 15.6 per- 


NADA 


(Continued from Page 1) 
and widespread public complaint 
against Regulation W may be 
imminent,” the statement said. 
“New car production is picking up 
rapidly and indications are that 
the 1939-40-41 production average 
soon may be achieved. A compari- 
son of passenger car production for 
domestic consumption shows: First 


“If our in- 


The Publie’s Medicine 


Johnstown Ford Dealer Warns Fair Practice Policy 
Is Needed to Win Sales Favor 
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cent of our new cars and radios | 
itself | were installed in 21.8 percent of 


the 114 new cars and trucks we 
delivered. Seat covers were includ- 
ed on 50 percent of the vehicles. 


There isn’t any indication of un- | 
due selling pressure in these fig- | 


ures.” 

Suppes also pointed out only be- 
eause of the insistence of public 
demand did his dealership finally 
install undercoating service. Be- 


tween 60 and 70 percent of the | 
new car buyers are asking for the 


service, he said. 
“In all other lines of our busi- 


ness we are trying to adhere to | 


the same policy of price sound- 
ness and fair public dealing. There 
is daily evidence that such treat- 
ment is bringing us an immeasur- | 
able amount of public goodwill,” 


Suppes related. 


quarter 1946, 187,791; first quarter | 


1947, 750,141. 
“In view of the recent increase 


in production, it may be that the | 


first quarter of 1948 would equal or 
exceed the same period in 1941 


when 1,198,175 passenger cars were | 


produced. 

“As this level of production is 
reached, public resentment 
against a credit regulation, which 
denies an honest man a new car 
on reasonable time payments, 
will be quick and decisive. 


“It is upon knowledge of these | 


conditions that dealers throughout 
the country have based their in- 
sistence that Regulation W should 
be abolished,” the statement said. 


Road Show 
Highway Builders Pick 
Chicago in 1948 


The “most spectacular” road 
show in the history of American 
Road Builders Assn. is scheduled 
for Soldier Field, Chicago, July 
16-24, 1948, according to an ARBA 
announcement last week. 


In announcing the first outdoor 
summer show, J. T. Callaway, pres- 
ident of the organization, stated 
that for the first time in the long 
series of road shows the construc- 
tion equipment manufacturers will 
have unlimited outside space for 
proper display of their machines, 
while exhibits requiring cover will 
be amply taken care of in expan- 
sive enclosed exhibition halls. 


“Because of the lapse of eight 
years since the last road show,” 
Callaway said, “‘we have decided to 
extend the show to nine full days 
to give the entire construction and 
roadbuilding industry and profes- 
sion a chance to see the new de- 
velopments in the machines and 
materials of construction and 
maintenance.” 

Tentative plans for holding the 
show in February, 1948 at the 
Chicago Dodge plant were aban- 
doned when investigation revealed 
adequate inside space would not be 
available there or 
site considered. 





in any other | 








WHEN THE Jackson (Mich.) plant ot | 
Goodyear celebrates its 10th anniversary | 
on June 5, it will have produced the 
15,000,000th tire since June 1, 1937. Kath- 
erine Fedosuk displays the first tire built 
in Jackson and the 15,000,000th. 


In keeping with the “fair deal- 
ings” policy advocated by Suppes, 
the dealership lists new car de- 
livered prices in its advertising 
and gives a full list of truck sizes 
and prices, delivery at Johnstown. 





$120,000,000 


With all the food they raise in Wiscon- 
sin, the Redbook families still feel the 
need of spending over $21,000,000 a 
year in their food stores. And if you 
don’t think that Redbook men-folk have 
something to say about the kind of 
food their wives buy, you don't know 


Redbook. 


Redbook families alone give Wiscon- 
sin drug stores over $3,000,000 worth 
of business annually. 83% of all Red- 


HIT EM WHERE 


me REDBOOK, U.S.A! 


Send for the Redbook State-by-State analysis of family buying power. 
Write or phone Redbook, 444 Madison Avenue, New York 22, New York. 







Rubber Testing 
90 Million Miles Run 


By Firestone 


AKRON. — “Most intensive tire 
testing program ever attempted 
now is being carried on to pro- 
| vide America’s motorists with new 
postwar tires that are safer and 
|that assure more miles of service 
per dollar, according to L. R. 
Jackson, executive vice-president 
of Firestone Tire & Rubber Co., 
who last week reviewed the ex- 
tensive test program completed by 
Firestone in 1946. 


“More than 90,000,000 tire miles 





big 


on the list. 


In fact, the cost of reaching all of this 
$120,000,000 market in Wisconsin 
is a lot lower than most people think— 
$77 a page is the pro-rata rate. The 
smart advertisers are putting Redbook 





HERE IS ONE of Nash Motors’ ‘Product Training Schools’ for zone organizations 
| as recently conducted for the Atlanta zone. The school was offered in two day and one 
night sessions and 90 percent of the time was devoted to motors, transmissions, differ- 
| entials, carburetors, distributors and body work. The program follows the general pat- 
tern established in a previous zone manager’ 8 school held at Milwaukee. 


were run under engineering ‘ob- 
servation by Firestone last year,” 
Jackson revealed. “This would be 
equivalent in mileage to rolling a 
tire around the equator for 200 
years at the rate of 50 miles an 
hour.” 

One test fleet of 140 truck and 
trailer units accumulated 65,000,000 
tire miles during the year while a 
smaller fleet of 11 1% to 8-ton 
trucks and 17-passenger cars ran 
10,000,000 tire miles over the high- 
ways of Texas. 


What do you want to buy, sell or trade? 
See Classified Want Ads, inside back cover 


this issue. 
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Chicago Opens 
Drive to Remove 


U. C. Lot Shacks 


CHICAGO.—A drive aimed at re- 
moving frame buildings on used-car 
lots has been started here by the 
city’s building department. 

The structures affected include 
new buildings erected without a per- 
mit and those which have been al- 
lowed to deteriorate. In both in- 
stances, it is charged, they violate 
the municipal building code. 

Following a meeting with the city 
building department, the Chicago 
Automobile Trade Ass’n last week 
advised its members of the situation, 
informing them that the campaign 
is in line with Mayor Kennelley’s 
policy of beautifying the city and 
adding that complaints by business- 
men have been lodged against the 
frame buildings as a fire hazard and 
target of vandalism. 

For the most part, the frame 
buildings serve as offices of the used- 
car operators. Five-day notices have 
been issued by the building depart- 
ment. The notices allow owners of 
the structures to come in and prove 
the right to retain them if grounds 
exist for such contention. 





fie ma 
The men get out and help their wives spend 


in REDBOOK, Wisconsin 


book, Wisconsin families own cars. 
More are buying them every day—and 
it takes two to make that kind of a bar- 
gain. The cost of getting both men and 
women readers in Redbook is low. 


THEY’RE YOUNG 


GOING PLACES! 


The majority of Redbook readers are 
35 or under. 


That means that their 


wants and needs are going to be satis- 
fied in great variety and often. It also 
means that they try new products, and 
become sold on old ones, through the 
advertising they 
read in Red 


bc 0k. 
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Car, Truck Output Estimates 


By Automotive News 
PASSENGER CARS 


30 


Daily Rate Increases... 


Holiday Cuts Output 






Discount Houses 
Assailed by Head 
Of Trade Council 
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Contributors to Research and 
Engineering Co., received stock in 
the new corporation at the rate 
of one share for each $25 previ- 
ously invested. 

Immediately following acquisi- 
tion of the former company by 
the new corporation, Fish declared 
that postal officials who declined 
to permit mail delivery to the new 
corporation were acting without 
authority. 

Fish said officials in Washing- 
ton had told him that the ban— 
enacted some time ago and deci- 
sion on which is now pending in 
court action in Washington—ap- 
plied only to mail addressed to 
him at the old company. The ban 
bad been enacted following gov- 
ernment decision that the previous 
business had been “fraudulent.” 

Postmaster Thomas Ashe said 
that his action in refusing to de- 
liver mail to the new corporation 
had the approval of the acting in- 
spector of the Boston postal area. 
He said the fraud order banning 
delivery of the mail to the carbure- 
tor engineer specified that mail 
should not be delivered to the com- 
pany or its agents or officers. 


10,137 units. 

Nash assembled an esimated 1,632 
cars last week, compared to 2,042 
the week previous. 


Studebaker’s output was esti- 
mated at 1,885 cars in the four 
days, elevating the South Bend 
firm above the 50,000 mark for the 
year. 


Packard manufactured an esti- 
mated 831 cars during the week, 
compared to 828 the week before, 
during which it also operated only 
four days. 

Willys assembled 589 station 
wagons last week and 641 the pre- 
vious week. 


Grody Appoints Plunkett 


As General Manager 


Israel Grody, president of Grody 
Chevrolet Co., Hartford, Conn., has 
announced appointment of James 
Plunkett as general manager, suc- 
ceeding Ned Pratt. 


For the past 22 years, Plunkett 
was connected with Chevrolet. Dur- 
ing the war, he served as GM’s 
supply manager. 


























Note: Combined U. S. and Canada car and truck output in the com- 


parable week of 1941 was 103,034 units. 
*Revised. Miscellaneous includes Autocar, Divco, Marmon H., Brockway, 


Four-Wheel Drive, Sterling, etc. 


ATA, Bus Assn. Rap Excises 
As House Hearings Open 


WASHINGTON.—Witnesses rep- 
resenting the American Trucking 
Assns. and the National Assn. of 
Motor Bus Operators were the first 
industry spokesmen to appear be- 
fore the House Ways and Means 
Committee last week in the drive 
to repeal certain federal excise 
taxes. 

Testifying for ATA was John V. 
Lawrence, its managing director, 
and for NAMBO, Jack G. Scott, 
its general counsel. Both received 
a sympathetic reception in their 
arguments. 

The witnesses mostly directed 
their testimony at those particu- 
lar phases of the excise taxes af- 
fecting their sections of the trade. 
However, the highway users in- 
dustry as a whole is seeking re- 
peal of all the auto excises, includ- 
ing those on new cars, gas, tires, 
pipeline transportation, etc., which 
are described as an overall danger 
to expanding highway transporta- 
tion by the National Highway 
Users Conference. 


The hearings before the House 


the ground that the tax proved 
difficult to collect and that cer- 
tain government agencies them- 
selves have recommended its re- 
peal even during the war “when 
every source of tax revenue was 
needed.” 

Lawrence said collecting the tax 
represents a costly and complicated 
administrative burden on the small 
companies which in the main com- 
prise the trucking industry. He 
said exemptions and interpretations 
as te the application of the tax 
cause added inconvenience and un- 
certainty. 

To illustrate the effect of the 
tax, he said that the average Class 
I carrier, operating only 32 trucks, 
must weekly calculate taxes and 
collect them on 2,200 widely vary- | 
ing freight bills. The burden is 
greater for smaller companies, he 
said. 

“The job of collecting this trans- 
portation tax is a real burden to 
the carrier and in the case of 
many freight bills is far more cost- 
ly to the carrier than the tax rev- 
enue that is derived from the 


ARTS BINS 
Hope Metal Bins provide 
quick, orderly expansion for 
parts departments. Patented 
slip-in shelf dividers require 
no bolts, screws or clips. Bins 
shipped built-up according to 


your specifications—ready for 
immediate use. Sturdily con- 





group are expected to lay the 
groundwork for action next year, 
when general tax revision is sched- 
uled. Airline and railroad witnesses 
are next on the stand. General au- 
tomotive excises are not due for 
discussion for several weeks, 
NHUC reported. 

The ATA witness concerned 
himself with the 8 percent trans- 





(De Soto-Plymouth), Pueblo, 


— HUNTER, a of Jess Hunter Motor Co. 
entertained crowd that attended the opening of his new sales and service 
Saildins as with oldtime western music. The opening ceremonies were broadcast from the| POrtation tax on freight ship- 


mew ments. He asked its repeal on 


transaction by the government,” 
the witness stated. 

Lawrence likened the tax on 
transportation to a general sales 
tax, because it “reflects itself in 
everything we eat, wear or buy.” 

While discussing principally 
the repeal of the 15 percent ex- 
cise tax on passenger transpor- 
tation, Scott strongly urged the 
elimination of all automotive ex- 
cise taxes as well. 





structed for long, rugged use. 
Used by leading auto dealers 
everywhere. Write for folder 
showing various models. 


Early Delivery 
HOPE METAL 


PRODUCTS, INC. 
1509 Rockwell Ave. 
Cleveland 14, Ohio 
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Used-Car Dealer News .. . 





District Plan Adopted 
To Spur NUCDA Drive 


WASHINGTON.—To give im- 
petus to its drive for members, 
the National Used Car Dealers 
Assn. has divided the country into 
four areas and 12 districts. 

Supervisors have been appointed 
for the areas and for some of the 
districts. 

Manager William I. Shuman re- 
ports the following divisions: 

1. Atlantic Coastline—Maine to 
Florida to Alleghenys. Manager 
Shuman to. supervise. Director 
Richard Cesare, of Providence, R. 
I., has agreed to take over Dis- 
trict 1. It will include all of the 
New England _§ states. Director 
Stewart Stone, of East Orange, N. 
J., will be responsible as super- 
visor for District 2, which consists 
of New York, Connecticut, and 
New Jersey. Director Cyrus Gor- 
son, of Philadelphia, Pa., will su- 
pervise District 3, consisting of 
Pennsylvania, Maryland, West Vir- 
ginia and Delaware. Director Al 
Purchase, of Norfolk, Va.,_ will 
take over District 4, consisting of 
Virginia, Kentucky, Tennessee, and 
North and South Carolina. Director 
John Aldridge, of Atlanta, Ga., 
will be supervisor for District 7, 


Light 


(Continued from Page 1) 
nounced two years ago, was shelved 
temporarily a year ago when the 
material situation grew worse. But 
research and development contin- 
ued while the corporation pondered 
the project’s fate. 

The subject was reviewed again 
by GM’s policy and finance com- 
mittees in January this year, but 
a decision was put off until May. 
At the session a few days ago, it 
is understood, GM’s policy com- 
mittee favored reinstatement of 
the project but the finance group 
turned it down for these reasons: 

(1) The clouded outlook for 
materials with which to keep 
even the regular divisions oper- 
ating; (2) Several Buick-Olds- 
Pontiac assembly plants are run- 
ning far below capacity and the 
light-car project would further 
drain materials from these es- 
tablished plants; (3) High costs 
which would nullify the main ob- 
jective of the light car, namely 
low price. 

In view of the project’s uncer- 
tain future, it was decided no use- 
ful purpose could be served by 
continuing research on the light 
car. 

General Motors already owns 97 
acres of land near Cleveland, on 
which it was planned to erect a 
new plant to manufacture the 
Chevrolet light car. However, after 
grading had gotten underway last 
year, the project was halted. 

There has been no _ indication 
what GM will do with this land. 


$1,516,000 Loss 
Reported by GM 


In Australia 


SYDNEY, Australia.—(UTPS)— 
Difficult conditions in the Austra- 
lian motor industry are illustrat- 
ed by the year’s loss reported by 
General Motors-Holden, Ltd., of 
$1,516,000, which follows a loss for 
the previous year of $400,000. 

The loss reflects low volume and | 
high costs, operating losses and | 
increased investment particularly 
in stocks. The loss was met by | 
transfer of funds from the contin- | 
gency reserve and by reducing the | 
carry forward from $598,000 to | 
$250,000. 

When projects for new plants are 
completed, the company will be in 
a position to produce much in ex- 
cess of the prewar output, the di- 
rectors add. The return to indus- 
trial stability and the resumption 
of a normal flow of supplies and 
services must be patiently awaited, 
they state. 


Evans Motor Sales 
A business name has been filed 
for Evans Motor Sales, Erie Rd., 
Angola, N. Y., by Sam Catalano. 








consisting of Georgia, Mississippi, 
Alabama, and Florida. 

2. Great Lakes and Middle West- 
ern States. Secretary - Treasurer 
Lynn Wertz will be responsible for 
overall supervision of Districts 5 
and 6, Michigan, Indiana, Ohio, 
Wisconsin, Iowa and Illinois. He 
has designated assistant and dis- 
trict supervisors for Districts 5 and 
6. District 5, Warren McClure, De- 
troit (president of Michigan 
UCDA); District 6, Ray Clopton, 
Des Moines, Michigan, Ray Wil- 
liams, Flint; Ohio, “Doc” Greiner, 
Toledo; Iowa, James Baxter, Dav- 
enport; Illinois, Milton T. Raynor, 
Chicago; Indiana, Carlh Marker, 
Fort Wayne; Wisconsin, Vin Koep- 
pel, Milwaukee. 

3. The Plain States—Texas to 
the Canadian line, and including 
the Rocky Mountain area. This 
area will be directed by President 
Charlie Hillard, Fort Worth. He 
will designate four supervisors for 
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Mich. U. C. Dealers Veto 


10 Percent Price Slash 


DETROIT. — Members of the 
Michigan Used Car Dealers 
Assn. declined last week to place 
the association’s support behind 
the NUCDA proposal to reduce 
used-car prices by 10 percent. 
At a meeting here, opponents of 
the plan contended an across- 
the-board cut would not be prac- 
tical at this time. 

Many dealers pointed out that 
most new cars offered to them 
are plant purchases by factory 
workers. State and city officials 
reported progress in their plans 
aimed at wiping out dealers op- 
erating illegally from gas sta- 
tions. 





Districts 8, 9, 10, and 11, covering 
the 12 states in his area. 


4. Covers the five states west of 
the Rocky Mountains, and all in 
District 12 will be under the direc- 
tion of Jack Prager as area su- 
pervisor. He will be assisted by M. 
D. Davis, Portland, Ore. Director 
Prager will also designate addi- 
tional assistants for his area as 
may become necessary. 
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two of a kind 


When these two get together — your smart car and our smart 
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SPECIAL SERVICE TOOLS for the engines of Plymouth, Dodge, De Soto and Chry- 
sler passenger cars are pointed out by J. W. McDougal (left), president of Miller Mfg. 
Co., Detroit, to C. B. Thomas, president of Chrysler Export, among the large display of 
maintenance tools and shop equipment shown at the formal opening of the Miller export 


exhibit and salesroom. 


Volkswagen Data | 


Given in Report 


WASHINGTON.—Design details 
and construction methods used in 
building the cheap lightweight 
automobile called the Volkswagen 
or “People’s Car,” for which large 
numbers of German people before 
the war made advance installment 
payments, are given in a report 
issued by the Department of Com- 
merce. 


Design of the Volkswagen was 


original in many respects, the re- 
port states. Mass production was 
about to start at the factory in 
Fallersleben near Hanover when 
the war broke out. The vehicle, 
with certain alterations was then 
made for military purposes. The 
civilian model was intended to sell 
for 1,000 marks ($400) and prewar 
plans called for an output of 1,000 
a day. 


To feel the pulse of the industry, con- 
sistent reading of Automotive News is a 
necessity. 


reader become the winning pair that make a lasting impression. To identify 


your name with the leaders, make Vogue readers conscious of your car. 































































NEW YORK.— Following’ the 
lead set last week by. Sears, Roe- 
buck & Co., Montgomery Ward & 
Co., and Spiegel, Inc., three New 
York City department stores and 
one Ohio tire manufacturer an- 
nounced tire price reductions last 
week. 

R. H. Macy & Co., Gimbel Bros. 
and Abraham & Straus, Inc., New 
York City retail department stores, 
cut tire prices about 15 percent 
below the prices set last week by 
Sears, Ward and Spiegel. The sale 
prices, it was pointed out, would 
probably last until present stocks 
of tires are cleared—only a few 
days. 

Dayton Rubber Co., Dayton, O., 
cut prices of its first line passen- 
ger car tires 2% percent at the 
factory price level, a spokesman 
said. None of the “big four” of 
the tire business— -U. 8. Rubber, 





General Resumes 
Production of 


C.D. Truck Line 


AKRON. — General Tire & Rub- 
ber Co. is resuming production of 
its premium C.D. truck line, which 
had to be discontinued during the 
five-year war period because of 
the standardization of tire build- 
ing during the emergency. 

Karl Dalsky, truck tire sales 
manager, announces that all sizes 
in this tire line are being produced 
with the early output being equal- 
ly divided to General’s sales out- 
lets throughout the nation. 

The improved methods of rubber 
compounding and tire construction 
developed during the war period 
have been utilized in the building 
of the new C.D., General said. 

Design and depth of the massive 
tread have not been changed in 
the new tire, but Dalsky reported 
that the development in rubber 
compounding pioneered by Gener- 
al’s technicians “makes the tread 
run longer and gives greater punc- 
ture and cut protection.” 

Carcass of the tire has also been 
improved, according to the pro- 
RRR AES ee 
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Corporation 


Tire Price Wars 


New York Department Stores Undercut Mail Order 
Houses in Sudden Reductions of Inventories 


nd) 
loth 


means taster vesa 3 


Collins é Aikman 


200 Madison Avenue, New York |b, N.Y, 


Syracuse Bank Praises 


Dealers for War Service 

SYRACUSE, N. Y.—Syracuse 
First Trust & Deposit Co. paid 
tribute to local automobile deal- 
ers for keeping the city’s auto- 
mobiles going during difficult 
war years. In a large newspa- 
per ad headed, “Hats Off to 
Syracuse Automobile Dealers,” 
the bank stated: 

“The war years forced upon 
the automobile dealer the re- 
sponsibility of maintaining his 
establishment to service his cus- 
tomers’ automobiles without the 
revenue of new-car sales. Upon 
his shoulders fell the responsi- 
bility of keeping the wheels of 
Syracuse transportation moving 
under the most drastic short- 
ages and restrictions. 

“Even though the war has 
been won, his responsibility has 
not lessened, and like other Sy- 
racuse establishments he is 
making costly improvements to 
serve you better.” 


Plant in York, Pa., 
Leased by G-P 
For Rototiller 








| 
| 
Goodyear, Goodrich and Firestone | 
—has announced plans for price | 
reductions at this time. 


As reported last week in Avuto- 
Motive News, the nation’s three 
largest mail order houses an- 
nounced reductions in retail pas- 
senger car tire prices that were 
as high as 12.5 percent. Truck tires 
and inner tubes were not included 
in the reductions at the time but 
truck tires and inner tubes were | 
included by the New York City | 
department stores. 

At the same time, it was an- 
nounced by H. D. Tompkins, vice- 
president in charge of sales, Fire- 
stone Tire & Rubber Co., that tire 
production would probably reach 
a total this year that will be one- 
third higher than*that in 1946. 

Sale prices of the three New 
York City department stores for 
the large-selling 600x16 tire is 
$10.98, excluding $1.16 tax. The reg- 
ular price for the size was $14.80. 
Price announced by the mail order 
houses for the same tire is $12.95, 
excluding tax. Former price of this 
tire by the mail order houses 
ranged between $14.65 and $14.80. 

A Macy representative is said 
to have stated that his company 
had some 7,000 tires for sale at 
the reduced prices and that about 
three days selling would exhaust 
the inventory. 


Work to Do 
Only Half of Rural Roads 


Are Surfaced 


According to Public Roads Ad- 
ministration figures, slightly less 
than one-half of the 3,012,371 miles 
of rural highway in the United 
States has all-weather surfacing. 

Of the non-surfaced mileage, 
680,814 miles have been graded and 
drained while 836,345 miles are 
classified as primitive and unim- 
proved. More than half of the im- 
proved mileage has gravel or stone 
surfacing. 

Of the remainder, low-type bi- 
tuminous predominates. That, it 
would seem, is something for the 
automotive industry and trade to 
__| think hink about. _ 






























York Industries, Inc.; has been 
leased to the farm equipment di- 
vision of Graham-Paige for the 


cording to the Chamber of Com- 
merce. A spokesman for Graham- 





had no comment. 

The plant will go into operation 
as soon as reconditioning, estimat- 
ed at $50,000, is completed and will 
employ 450 workers at the start 
of production. 

The corporation in moving its 
operations from the Willow Run 
plant to this city will include a 
sales, personnel, executive and en- 
gineering force of nearly 100 peo- 
ple. 

Approximately 80,000 square feet 
of manufacturing floor space is 
covered by the leased building, 
which will cost Graham-Paige $20,- 
000 per year for 10 years, with the 
option of buying the building at 
any time within that period for 
$225,000. 

The company has a backlog of 
90,000 Rototillers at a retail value 
of $50,000,000, it is reported. Parts 
costing $1,500,000 per month will 
be sub-contracted to local manu- 
facturing plants. 

Graham-Paige is said to be plan- 
ning to build a new plant here be- 
fore the end of the year to manu- 
facture tractors. 

F. L. Hopkinson, executive vice- 
president of the farm equipment 
division, negotiated the agreement. | 


Insurance Quiz | 


. + 

Urged in Wis. 

MILWAUKEE.—A state assem- 
blyman of Milwaukee, in address- 
ing the legislature on the sub- 
ject of car insurance, called for 
an investigation of insurance com- 
panies, as he thought the rates now 
in effect in Wisconsin were unwar- 
ranted. He said rates for liability 
and property damage insurance 
had risen about 50 percent in the 





past year. 
Another assemblyman said there 
was considerable dissatisfaction 


upstate regarding the high rates 
for car insurance. It was pointed 
out that car accidents in the state 
had jumped from 6,545 in 1943 to 
31,141 in the past year. 


Deal, Hunter, Orr Head 


Asheville (N. C.) Dealers 

| ASHEVILLE, N. C.—Walter A. 
| Deal, president of Thomas Buick, 
|Inc., is the new president of the | 
Asheville Automobile Dealers Assn. 
He succeeds Ben R. Pless. 

Joseph Hunter, vice-president and 
general manager of Parkland Chev- 
| rolet Co., was named vice-president 
of the association, and Edward Orr, 
owner of Ed Orr Motors, was elect- 
ed secretary and treasurer. 


Arrow Safety Catalog 
| Arrow Safety Device Co., Mount 
| Holly, N. J., manufacturer of auto- | 
motive safety lighting equipment, | 
announces that a complete new 
catalog is now available for dis- | 


tribution. 
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YORK, Pa—The East plant of | 


manufacture of the Rototiller, ac- | 


Paige at Willow Run said the firm | 


graphic techniques which show in 
| a graphic manner how the No-Spin 
| differential helps in remedying low 


Profit Puller 


No-Spin Truck Differential 
Explained in Movie 
DETROIT.—A new sound mo- 
tion picture, “Pulling for Profits,” 
which tells the story of the devel- 
opment and use of the truck axle 
differential, was first shown to a 
group of automotive executives | 
here recently by Detroit Automo- 7 
tive Products Corp., manufactur- able to wholesalers and retail agen- 
ers of the No-Spin differential. cies in both 16 mm and 35 mm 
The film embodies new photo- | size film. 


| traction conditions such as mud, 
| ice, sand and snow. 

“Pulling for Profits” is a 20-min- 
ute film which will be shown 
throughout the country by Truck- 
stell distributors, United States 
sales outlets for all Detroit Auto- 


motive Corp. products. It is avail- 








MUSTANG 
DEALERS 


get FARMING SEASON 
PROFITS 


ALUMINUM SEMI-TRAILERS FOR PICK-UPS 
INTERCHANGEABLE 
BODY STYLES 


3 Sizes 


@ Landing Gear 
@® Vacuum-Hydraulic 
Brakes 


@ Overload Springs 
@® Dual Wheels 
@ 5th Wheel 


| ACT TODAY | 


A FEW TERRITORIES STILL OPEN 





Wire or Phone 


MUSTANG TRAILER CO. 
6122 FOREST PARK ROAD 
P. O. BOX 5731—DALLAS, TEXAS 


DIXON R-3941 





SPECIALISTS IN AUTOMOBILE 
FINANCE INSURANCE 


The Resolute Fire Insurance 
Company specializes in low cost 
automobile finance insurance for 
independent finance companies 
and dealers financing their own 
time-sales. This specialization 
enables us to render complete 
service and INCREASE PROF- 
ITS TO THE AGENT. Write 
for full particulars. 
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350 MAIN STREET 
HARTFORD 4, CONN. 


A New England Stock Company Chartered in 1926 
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EXCLUSIVE  DISTRIBUTORSHIPS 


New auto accessory for HANCING GARMENTS or BABY BASKET. Fits 
tightly to ceiling, adjustable on all cars. Heavily plated, excellent con- 
struction. Retails $4.95. Proven seller service stations and new car 
dealers. Exclusive franchise in one or more counties. Fine opportunity 
for capable organization. Merchandise investment $288.00 per ' mil- 
lion population. Sample $4.00 postpaid may be returned for full refund. 


THE CARHANGER CO., 365 PARK AVE., ROCHESTER 7, N. Y. 
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A complete line of CHRO- 
MASTER furnishings is avail- 
able for your Modern Show- 
room. 





Me 802 TWO SEATER SETTER 
“oe 603 tenes haven serves 


* 
FREE Catalog upon request. 


KAY-DAVIS COMPANY 


886-890 GERARD AVE. NEW YORK 52, N. Y. 
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DETROIT.—Charges by the Vet- 
erans Administration and other 
groups that dealers are “loading” 
new cars purchased for disabled 
veterans has been disavowed here 
by all the dealers questioned by 
Automotive News last week. 


Outright indignation was voiced 
by many, some of whom claimed 
that the installation of the special 
driving aids was costing them 
money on the sale of the car. Olds- 
mobile dealers have already an- 
nounced publicly that they have 
taken lickings upwards to $200 per 
car on the delivered price. 

“The cheapest car we can de- 
liver plus the necessary aids usu- 
ally runs over the $1,600 allowed 
by the government, so our dealers 
have had to make up the differ- 
ence out of their profits,” D. E. 
Ralston, Oldsmobile general sales 
manager, said. 18,750 Hydra-matic 
shift cars have already been de- 
livered to veterans under the Val- 
iant Program initiated by Oldsmo- 
bile, according to Ralston. Not all, 
though, were paid for by the gov- 
— he was quick to point 
out. 


One dealer asserted that instal- 


‘Costing Us Money’ 


Dealers Scorn Charge That Disabled Vets Are 
Loaded With Extra Equipment Fees 


lation of the special equipment in | 


his line of low priced cars costs 


Obituaries 


Services Held 
For Sheahan, 
Of U. S. Rubber 





DETROIT.—Funeral services for | 


Emmet Sheahan, 58, assistant to | 


the president of the United States 
Rubber Co., were held here last 
week. 


A well known figure in the auto- | 
motive and rubber industries, Shea- | 


han rose in U. S. Rubber as opera- | 
tions manager of its Detroit and | 


Indianapolis plants, as head of the 
automotive division and as gen- 
eral manager of the tire division. 
He became assistant to F. B. 
Davis jr., president, in 1942. 
oe * 


: Ernest A. Palmer 
WINDSOR LOCKS, Conn.—Ernest A. 


Palmer, 67, of Warehouse Point, pioneer | 


in the automobile industry and sales in 
Connecticut, died May 17 at Hartford Hos- 
pital. He entered the automotive industry 
in 1902 when he joined the Pope Hartford 
Automobile Co., in Hartford, as a cashier. 
He held this position until 1912, when he 
became an automobile dealer. 
* * + 


J. Charles Prins 
SEATTLE.—J. Charles Prins, 52, for- 
mer owner of Midway Motors at Yakima, 
died at his home here of a heart attack. 
* * * 


Jacob W. Miller 
SALISBURY, N. C.—Jacob W. 
59, local automobile dealer, 
after a long illness. 
* * * 


O. P. Makepeace jr. 
_ SANFORD, N. C.—Oscar P. Makepeace 
ir., 36, local automobile dealer, was in- 
jured fatally May 17 when the airplane 
he was piloting crashed on a nearby golf 
course. 


Miller, 
died May 15 


* * * 


S. J. Davidson 
CALGARY, Alta.—Samuel J. 
46, 


Davidson, 


general sales manager of Motor Car | 


Supply Co. of Canada at Calgary, died at | 


his home recently following a heart attack. 
* * * 


L. H. Schueler 
MT. VERNON, Wash.—L. H. 
GMC truck dealer, 
the age of 61. 


Schueler, 
died here last week at 


* * * 


Raymond Weil 
BUFFALO.—Raymond Weil, 
nent auto dealer, died here recently. In 
the early 1930s, Weil formed Klein-Weil 
Chevrolet, Inc., in partnership with How- 
ard Klein. He was active in many other 
business enterprises. 


56, promi- 


* * * 
J. H. Burns jr. 

RED BANK, N. J.—John H. Burns jr., 
53, branch manager of the Frank Van- 
Syckle Dodge dealership here, died May 
21. He had been with VanSyckle 26 years. 

* * * 


Roland E. Schlei 
MILWAUKEE.—Roland E. Schlei, 50, 
vice-president of Steinbach-Schlei, Inc.. 
automobile dealership, died here last week 
following a heart attack at his home. 
* * * 


Clarence S. Reeves 
EASLEY, 8S. C.—Clarence 8. Reeves, 42, 
owner of the Reeves Motor Co. and part- 
ner in the Reeves-Evans Motor Co., died 
May 23 at his home after a long illness. 
* * * 


Samuel M. Fox 
SHEFFIELD, Mass.—Samuel M. Fox, 
69, first man to hold the Locomobile and 
Reo franchises in Great Barrington, died 
May 19 after a long illness. 





AUTOMOTIVE NEWS, JUNE 2, 1947 


him nearly $90 per car and that 
dealers are not particularly in- 
clined to go out of their way to 
solicit such trade. It has never 
come to his attention, however, 
that any authorized dealer has 
ever refused to provide veteran’s 
special driving aids when request- 
ed to do so. 

Most of the dealers questioned 
were of the opinion that it took 
“very little’ extra equipment to 
bring the delivered price of the 
average new car to within reach 
of the $1,600 figure. Veterans, it 
was pointed out, know they are 
permitted $1,600 under the gov- 
ernment provision and order what- 
ever extras are needed to lift the 
price to top level. 

“Our dealers and the factory 
don’t make a cent on the devices 
with which we equip the cars to 
make up for disabilities,” Ralston 
asserted in defending Oldsmobile 
dealers against the charges of the 
Veterans Administration. 

Paul Graves, president of Detroit 





Always something happening in the rich Pittsburgh Press 
market. Right now it’s Pittsburgh Consolidation Coal Com- 
pany starting a revolutionary 120-million-dollar plant that will 
convert solid coal into gas, oil, gasoline and chemicals right at 
the tipple . . . and support a 40-million dollar annual payroll. 
Most of the workers on that payroll will be Press readers. 


Most of the workers on current Pittsburgh payrolls are Press 
readers. Seasoned advertisers, whose advertising makes them a 
living year in and year out, know it. 
That’s why The Press, even after it 
very reluctantly threw out 3)4 million 
lines last year, carried 32% more ad- 
vertising linage than the second paper. 


They’re owl-eyed with astonishment 


Jonasson’s, Pittsburgh’s No. 1 
women’s specialty shop, and the 
nation’s No. 1 retailer of blouses, 
grew 500% in the past 15 years. 
Part of the explanation is in the 
record of the store’s newspaper 
advertising expenditures: 


CIRCULATION; IN CLASSI- 
FIED ADVERTISING; IN RETAIL ADVERTISING; 


IN GENERAL ADVERTISING; IN TOTAL ADVERTISING. 





IN PITTSBURGH; IN CITY 





SPONSORED BY the Wildwood (N. J.) Chamber of Commerce and the Cape May 
County Dealers Assn., the nine dealers of Wildwood displayed new cars and trucks on 
the ocean boardwalk which were viewed by more than 45,000 people. Shown above is 
part of the exhibit presented by Will Fitzpatrick Chevrolet Co. of Wildwood. 


Automobile Dealers Assn., when 
asked about the charges, said that 
that accusation by the Veterans 
Administration have no basis. 
“Our dealers have gone to great 
extent to provide these disabled 
boys with properly equipped ve- 
hicles,” Graves said, “and certain- 
ly the Veterans Administration is 
unfair and unkind to make such 
a charge in the face of the job 
which the dealers have done. We 
have bent over backward in sup- 
port of the program and the 
charges are without foundation.” 
Graves also stated that dealers 
had done much to help returned 


doctors acquire cars in order that 
they might return to active prac- 
tice. In the Detroit area alone, he 
said, 300 returned doctors were 
supplied with cars in the interest 
of community health. 





Crocher Takes 2nd Post 


Robert J. Crocher, president and 
general manager of the Burling- 
ton Motor Sales, Burlington, Vt., 
has been appointed advertising 
manager of the Northern Oil Co., 
Inc. He will continue in his capa- 
city with the automobile dealer- 
ship. 


Pesewseasoaeesate ——e“saneec eee eee eee ae 


a fever onthe owt cane 
every Saturday night, and at 
home all day Sunday is The 
Press. gravure section. Page 
readerships over 80% are the 
rule rather than the exception. 
Only two gravure sections in 
the country—onein New York, 
the other in Detroit—carry 
more advertising linage. than 
The Press gravure section. 




































about the newsprint situation, 
but they manage to squeeze 
an awful lot of advertising 
into The Press. You, 
may find it easier than you 
think to get in. . 
those golden results for which 
The Press is famous 

especially if you give alternate 
insertion dates. Try it. 


Howard Newspapers, 
New York City. 
cinnati, Detroit, Fort Worth, Philadelphia, 
San Francisco. 
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CATA Applauds 
Holiday Closures 
Over Weekends 


CHICAGO.—Most dealers here 
closed down for the weekend fol- 
lowing Memorial Day and plan to 
repeat the procedure on July 4, 
a survey last week by the Chicago 
Automobile Trade Assn. disclosed. 
Commenting upon the move, the 
association stated: 

“Since most dealerships close at 
noon Saturday, it would mean that 
employes would return for only 
a half day of work, if such a plan 
was not followed. Your association 
believes that it is splendid labor 
relations to give employes long 
weekends during these two holi- 
days.” 

Further expansion in CATA 
membership was announced by 
James F. McManus jr., president, 
who reported four more additions 
to the roster, as follows: 

Brady-Garrick Chevrolet Co.; 
Mack-International Motor Truck 
Corp.; O’Neill Sales & Service 
(Kaiser-Frazer), and Heinz Bros. 
Motor Co. (Ford). 


You get the best results in our Classified 
Section, inside back cover. 
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too, 


. and reap 


Represented by the 
National Advertising 
Department, Scripps- 
230 Park Avenue, 
Offices in Chicago, Cin- 
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AAA Sets Platform 


Federal ‘Invasion’ of Driver Licensing Denounced, 
Along With Trend to Local Taxation 


WASHINGTON.—Strong opposi- 
tion to federal “invasion” of the 
field of driver licensing has been 
voiced by the executive committee 
of the American Automobile Assn., 
H. J. Brunnier, president of the 
national motoring body, announced 
last week. 

At a meeting here the committee 
also: 

1. Called on affiliated motor clubs 


Financing Plan 
To Curb Resales 
Studied in Phila. 


PHILADELPHIA. — Curbing of 
new-car resales through a control 
plan conceived by Wilkie Buick, 
Inc., 1724 N. Broad St., here, is 
being taken under consideration 
by the Philadelphia Automobile 
Trade Assn., it was announced last 
week. 

The plan centers about a pro- 
posal that customers taking de- 
livery of a new car finance from 
$100 to $300 of the list cost for a 
six-month period. The cost of such 
financing, it is pointed out, is only 
$9.96 for $300 and the action itself 
is designed to curb resales for six 
months after the date of purchase. 

This is accomplished by the fact 
that the title remains in the hands 
of an agency which, at any time, 
can check up on any possible at- 
tempt at resale for profit. 

Some opposition to the plan has 
sprung up on charges that it 
amounts to coercion of the cus- 
tomer. 

J. E. Henry, originator of the 
plan and president of Wilkie Buick, 
asserted that the board of direc- 
tors of the Trade Assn. is consid- 
ering the proposal for possible 
general adoption by its 112 mem- 
bers in the city and 28 neighboring 
communities. 

Meanwhile, a recent announce- 
ment of the names of members of 
a “fair practices committee” of the 
Philadelphia Used Car Dealers 
Assn. aroused considerable criti- 
cism among citizens when com- 
plaints were made that several of 
the members of the committee ac- 
tually have been sending out form 
letters to purchasers of new cars, 
offering a substantial bonus for 
resale of the vehicles. 


Fewer Controls 


On Trade Urged 


TOLEDO, O.—Freer internation- 
al trade was prescribed last week 
by Marcel F. DeMuller, vice-presi- 
dent of Willys-Overland Export 
Corp., as a cure for the ailments 
of world commerce and a neces- 
sary condition for peace between 
nations. 

Having just returned from an 
extensive market survey trip in 
Europe, he strongly endorsed the 
U.. S. reciprocal trade policy as a 
means of creating an export-im- 
port balance and he warned against 
the policy of granting extensive 
loans to gain business abroad. 

“United States exports are about 
double its imports, resulting in the 
loss of billions of dollars and bal- 
ances held by America’s principal 
foreign customers,” DeMuller de- 
elared. “Europe and the rest of 
the world sorely need dollars for 
vital purchases from the United 
States and we must provide these 
dollars by buying as much as we 
sell.” 

To achieve this end, DeMuller 
advocated lowering U. S. tariff 
rates on commodities and finished 
products that we can use. He also 
suggested that the American pub- 
lic be, educated through all avail- 
able media about the critical im- 
portance of world commerce for 
peace and prosperity. 


tlie Dealers Hold 


9th Annual Spring Fete 


COLUMBUS, O.—The members 
of the Columbus Automobile Trade 
Assn. held their annual spring 
roundup recently. This was the 
ninth affair of its kind. Golf was 
played in the afternoon and a din- 
ner was held in the evening. 





throughout the nation to present 
a solid front against state legisla- 
tion which would impose taxing 
on motor vehicle owners for non- 
highway purposes. 

2. Sharply criticized the trend 
toward permitting counties and 
cities to levy motor vehicle taxes. 


3. Urged enactment of city or- 
dinances to regulate  privately- 
owned parking facilities in the in- 
terest of protecting motorists 
against loss of property and against 
exorbitant charges. 

On the subject of a federal driv- 
ers’ license law as proposed in a 
bill introduced by Rep. Marion T. 
Bennett, Missouri Republican, the 
committee said: ° 

“It would involve the establish- 
ment of a huge federal bureaucracy 
with branches reaching into all the 
48 states and the District of Co- 
lumbia and practically all of the 
nation’s more than 3,000 counties; 
it would add another tax burden 
to the already overburdened mo- 
torist; it would duplicate the li- 
censing authority now maintained 
by all but one of the states; it 
would give the federal government 
power to deprive citizens of the 
right to drive and thereby earn 
their livelihood, even in their own 
immediate neighborhoods; it would 
inject chaos and confusion into 
the administration of driver li- 
censing, which has shown steady 
progress toward uniformity.” 

The AAA called upon all states 
to bring their driver license laws 
up to national standards in order 
to “remove forever the threat of 
federal encroachment into this 
field.” 


7,984.Car Sales 
Listed in April 
By N. Carolina 


RALEIGH, N. C.—New car sales 
in North Carolina in April totaled 
7,584 against 1,682 in the same 
month a year ago, North Carolina 
Automobile Dealers Assn. _ an- 
nounced last week. The total for 
the year to date is 16,394. Trans- 
fers on new trucks in April totaled 
2,943. In the same month a year 
ago there were 961 sales. 

Car sales by make were as fol 
lows: Buick, 826; Cadillac, 177; 
Chevrolet, 4,216; Chrysler, 309; 
Crosley, 124; DeSoto, 238; Dodge, 
843; Ford, 3,499; Frazer, 146; Hud- 
son, 457; Kaiser, 226; Lincoln, 88; 
Mercury, 544;. Nash, 413; Oldsmo- 
bile, 830; Packard, 159; Plymouth, 
1,411; Pontiac, 1,129; Studebaker, 
500; Willys, 130; miscellaneous, 88. 

Trucks: Autocar, 20; Brown Cab, 
2; Chevrolet, 2,029; Corbitt, 18; 
Diamond T, 44; Divco, 20; Dodge, 
953; Federal, 68; Ford, 1,769; GMC, 
267; Hudson, 25; International, 
467; Mack, 87; Nash, 1; Plymouth, 
1; Reo, 162; Studebaker, 368; 
White, 121; Willys jeep, 335; mis- 
cellaneous, 20. 


Calling All Drivers 


Penn. Assn. Founds League 


To Promote Safety 


HARRISBURG, Pa. — Improved 
driving habits as a means toward 
greater safety on U. S. highways 
is the aim of the Pennsylvania 
Automotive Assn. in its current 
program of sponsoring the Penn- 
sylvania Safe Driver League. 

Approved by the Pennsylvania 
Department of Revenue and by 
the governor, publicity will be 
given to the program by the Com- 
monwealth, and stickers, gummed 
and numbered, will be printed and 


supplied to PAA for distribution | 


to all members. 

Membership in the Safe Driver 
League would be open to any li- 
censed operator in Pennsylvania 
who is of good character and who 
possesses a licensed vehicle in 
good mechanical condition. League 
members must observe the follow- 
ing rules: (1) Drive within the 
legal speed limit and with regard 
to road and weather conditions; 
(2) Come to a complete stop at all 
stop signs; (3) Refrain from driv- 
ing when drinking, and (4) Pass 
only when it can be done legally 
and safely. 











CLASSIFIED WANT AD DEPARTMENT. 


Kindly Acknowledge 


Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-cord 
will do and your courtesy will help 
us maintain the present high regard 
which this department enjoys. 
AUTOMOTIVE NEWS 


PARTS MANAGER, Chrysler product deai- 
er, Amsterdam, N. Y. Excellent oppor- 
tunity for right man. Write Box 247, 
Amsterdam, N. Y., stating references 
and experience. 

SERVICE MANAGER wanted by large 
dealer in Virginia. Must have thorough 
knowledge of automobiles, be able to 
handle men and meet the public. Appli- 
cant must be willing to instruct men 
and work on cars at times. Good sal- 
ary. Give age, experience, education and 
references. Replies kept confidential. 
Box 1774, c/o Automotive News, De- 
troit 26. 

PARTS MANAGER by DeSoto-Plymouth 
dealer in Ohio steel city. Must be able 
to take complete charge. State previous 
experience and salary desired. Reply 
held in strict confidence. Box 1775, ¢/o 








Automotive News, Detroit 26. 


ESTABLISHED DEALERSHIP in progres- 
sive south Georgia city, 12,000 popula- 
tion, wants individual capable of man- 
aging new and used car sales and serv- 
ice. Must be live wire, reliable, sober, 
dependable and a producer. This is a 
No. 2 spot with future in the business 
for the right man. Give age, marital 
status, education, a complete history of 
your automobile experience, and refer- 
ences. Your reply will be held in strict 
confidence. Box 
News, Detroit 26. 


SERVICE MANAGER, Chrysler 


1770, c/o Automotive 


product 
dealer, Amsterdam, N. Y. Excellent op- 
portunity for right man. Write Box 247 
Amsterdam, N. Y., stating references 
and experience. 


AUTOMOBILE MANUFACTURER WANTS 
a service traveler for Latin America. 
Position requires good education, ability 
to speak Spanish and knowledge of auto- 
mobile service and parts department 
operations. Single man preferred. Give 
full particulars in first letter. Box 1751, 
c/o Automotive News, Detroit 26. 


AUTOMOBILE MANUFACTURER WANTS 
service traveler for work in India. Must 
have thorough knowledge of automobile 
mechanics. Excellent salary. Age 30 to 
35, single man preferred. Give full par- 
ticulars in first letter. Box 1752, c/o 
Automotive News, Detroit 26. 





MALE HELP WANTED—Production Su- 
perintendent, to have complete charge 
of production in new modern plant re- 
building engines, carburetors, distribu- 
tors, etc., for Ford dealers. Must have 
production experience and thorough 
knowledge of Ford engines and parts. 
Present production approximately 400 
engines per month and 30 employes. This 
is excellent opportunity for right man 
to advance with new company. Write 
Box 1761, c/o Automotive News, Detroit 
26, giving experience, age, marital stat- 
us and expected salary. 


MALE HELP 
WANTED 

PARTS MANAGER by Ford Deal- 
er—65 miles outside New York City 
in New England. Must have thor- 
ough knowledge of ordering and 
merchandising Ford parts. State 
previous experience, present em- 
ployment, rate of pay expected for 
5%-day week. Your reply will be 
held in strict confidence. 


Box 1459 


c/o AUTOMOTIVE NEWS 
Detroit 26 


SERVICE MANAGER WANTED by large 
distributor of Chrysler Products in best 
city in western New York state. Man 
selected will be young enough to be ac- 
tive and progressive but with sufficient 
age to have mature judgment and plan- 
ning ability. If you have a record of ac- 
complishment, good habits and health and 
ambition to progress and make money, 
your application, in complete confidence, 
is invited. Give age, marital status, edu- 
cation and a complete history of your 
automobile experience. Applicants need 
not necessarily have had experience with 
Chrysler Products. Box 1722. c/o Auto- 
motive News. Detroit 26. 


WANTED — SERVICE MANAGER for 
Chrysler dealer with complete new serv- 
ice department. Organization located in 
Montana in the heart of the best hunt- 
ing and fishing. Housing can be ar- 
ranged. Wili pay top salary or salary 
and commission. Reply to Box 1749, 
c/o Automotive News, Detroit 26. 


POSITION WANTED 


GENERAL MANAGER, available now. 
Have broad experience in dealership 
management, merchandising of passen- 
ger cars, trucks, automotive equipment 
and automotive products, with large 
metropolitan dealers. Desire affiliation 
with large new car dealer or would con- 
sider proposition with smaller dealer in 
a suitable territory. Will furnish satis- 
factory references and records of sales 
activities. Box 1764, c/o Automotive 
News, Detroit 26. 





SALES MANAGER-MANAGER. The kind 
of man dealers need but have trouble 
finding. Experienced all phases manage- 
ment, specialized salesman training, clos- 
ing, appraising. Thoroughly familiar 
present used car merchandising. Family 
man, very trustworthy. Box 1763, c/o 
Automotive News, Detroit 26. 


SALES MANAGER-—18 years experience, 
capable of training and supervising sales 
personnel, handling appraisals and re- 
conditioning used cars. Familiar factory 
dealer procedure. Box 1754, c/o Auto- 
motive News, Detroit 26. 


THE FINEST AUTO AUCTION IN THE WORLD 


TEPS OUT 


BETTER 


TO GIVE YOU STILL 


SERVICE 


Starting TUESDAY—MAY 20th 


2 BIG 


USED CAR 
AUCTION 


SALES 


EVERY 
WEEK 


TUESDAY & WEDNESDAY 


SALES INSIDE OUR NEW MODERN BUILDING 


The 
Time 


12 


O'clock 
NOON 


SEE 


& THE 


Central Daylight Saving Time 


WE SELL A CAR EVERY 70 SECONDS 


See and Hear “PAT” PATTERSON—AUTO AUCTIONEER—IN FULL SWING 


BUY 
WITH 


CONFIDENCE 


EVERY 
CAR 


CHOICE 


CARS IN 
THE COUNTRY 


GUARANTEED 


Our Reputation Is Your Guarantee For Honest—Impartial and Efficient Service 


FOR REFERENCE 04" 


ING US CALL ANY BANK OR FINANCE 
COMPANY IN INDIANAPOLIS 


STUART « RAMP uc. 


1011 N. Pennsylvania 


INDIANAPOLIS 
INDIANA 


Riley 8781 





i POSITION WANTED 

‘OFFICE MANAGER—Accountant,  thor- 
| oughly experienced, auto agency pro- 
' cedure and accounting. Metropolitan 


ew York. Available now. Box 1740, 
"“mc/o Automotive News, Detroit 26. 





4 
) NUFACTURERS REPRESENTATIVES | 





lines, au- 
Excellent 


MANUFACTURERS 
supplies and parts. 
among jobbers and dealers 
16 years experience. Claude 
109 Monroe, Memphis 3, Tenn. 


WANTED 
tomotive 
following 
this area. 
Ward Co., 


PLASTICS 


Nationally known plastic firm has open- 
ing for sales representative to cover man- 
‘ ufacturing trade. The possibilities of plas- 
, tics are unlimited in creating new applica- 
tions by the extrusion method. Can be 
handled as sideline. Should be an asset 
to your present line. Full sales cooperation 
available. 
BOX 7064, 


217 SEVENTH AVE., N.Y.C. 





BUSINESS FOR SALE 


DISTRIBUTORSHIP for heavy duty trucks 
for entire southern state, $5,000 


1760, c/o Automotive News, Detroit 26 


FOR SALE—Garage, gas station, complete 
recapping plant and used car outlet. New 
building located on main highway in 
central Ohio. Showed net profit of $20,- 
0U0 last year. Reason for selling, health. 
Price, $40,000. Box 1773, c/o Automo- 
tive News, Detroit 26. 

AUTOMOBILE AGENCY and gas distribu- 
torship in southeastern college town. 
New modern building fully equipped, 
including new Bee Line’’ frame ma- 
chine. Now doing excellent parts, serv- 
ice, metal, paint and radiator repair 
business. Good used car outlet. Excel- 
lent business opportunity. Terms can be 
arranged. Will sell or lease building. Box 
1772, c/o Automotive News, Detroit 26. 


AUCTION SALE 


Greiner Motor Sales 
Date, Saturday, June 7, at 12:00 Noon 
Pemberville, Ohio 


Sixteen miles south of Toledo, Ohio, 
building and equipment will be sold sepa- 
rate, Building of concrete construction ap- 
proximately 25x80 feet. Insulated, auto- 
matic heat, office, showroom, etc. Equip- 
ment includes hoist, air compressor, test- 
ing equipment, parts, etc. Equipment to 
be sold in one group. 

Terms of sale—10% 
ance 30 days. 

Building open for inspection day before 
sale and day of sale. Car contracts avail- 
able. 


day of sale, bal- 


Write Greiner Motor Sales 
Pemberville, Ohio 








WHOLESALE DEALERS interested’ in 
outlet to Texas and Mexico, I am open 
for proposition to handle your cars. Au- 
tomobile row, San Antonio, Texas. Box 
1776, c/o Automotive News, Detroit 26. 

DISTRIBUTORS WANTED 

WANTED — ESTABLISHED DISTRIBU- 
TORS for restricted territories. Old line 
company manufacturers of tailored au- 
tomobile seat covers and other acces- 
sories. Box 1746. c/o Automotive News, 
Detroit 26. 


DEALERS WANTED 


DEALERS WANTED 
To Sell 
COMET MOTOR SCOOTERS 
Comet Pickup and Delivery Vehicles 


IMMEDIATE DELIVERY 
Write or Wire 


Comet Distributors, Inc. 
Distributors for Ohio 
22480 Lake Shore Bivd. 
EUCLID, OHIO 





DEALERSHIP WANTED 
WANTED TO BUY 150 to 250 car dealer- 
ship. Pay cash, can get factory approval. 
Prefer to lease real estate. All replies 
confidential. Box 1758, c/o Automotive 
News, Detroit 26. 

TO THE DEALER WHO WANTS TO RE- 
TIRE and enjoy the fruits of his la- 
bors, I will buy outright for cash any 
volume dealership with contract 500 cars 
or more, and located west of the Mis- 
sissippi. You need and deserve a rest, 
and I want to get back into the auto- 
mobile business. All replies treated 
strictly confidential. Box 1771, ¢/o Au- 
tomotive News, Detroit 26. 


DEALERSHIP FOR SALE 


GARAGE AND HOME FOR SALE—Long- 
established, most modern equipped ga- 
rage in northern Virginia. Now direct 
factory dealer for a popular General 
Motors car. Also modern 6-room brick 
home on premises. Box 1742, c/o Auto- 
motive News, Detroit 26. 








WANTED FOR IMMEDIATE DELIVERY, 
100 1947 cars, all makes, any 
sedans, coupes and convertibles 
wire or write Irvin Sachs, 
St., Philadelphia 39, Pa 


Phone 


CALIFORNIA dealer wants 1946 and 1947 | 


able 
For 


model cars from dealers who are 
to make delivery to Los Angeles. 
particulars telephone Buster 
PRospect 1225 or write 1225 
ueroa St., Los Angeles, Calif 


USED CARS WANTED 
1941 BUICK SEDANETTES, 1947 
Roadmaster, also jeeps. 


South 


Spot cash. Alle- 
ghany Motors, 68 to 74 Blackwell, Dover, 
New Jersey. 

WANTED EARLY MODEL Stutz or Mer- 
cer touring or runabout. C. W. teed 
17 Battery Place, New York City. 

USED CARS FOR SALE _ 

AUTO BUYERS—Best wholesale deal at 
LEO ADLER, INC., DeSoto-Plymouth, 
3000 Fenkell, 7 blocks east of Livernois. 
Detroit, Mich. UN. 3-7400. 





plus | 
inventory of parts. Trucks available. Box | 





model 


4539 Chestnut | 


Keiley at | 


Fig- | 


Buick | 


| 415 W. Main St. 
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USED CARS FOR SALE 


AUCTION AUCTION AUCTION 


BUY YOUR CARS 
AT YOUR PRICES 


|A new type wholesale auction of 
| automobiles is now being operated 


by Ed Hough (formerly with R. S. 


| Evan), in Philadelphia, Pa., 3900 


North Broad St. You can buy one 
or two hundred cars. All makes 
and all models. Shipping arrange- 
ments made on request. Sales held 


|every Tuesday and Friday at 12 
| noon, all dealers cordially invited. 


ED HOUGH 


Automobile Auctioneers 
CASH FOR YOUR CAR 


BONDED BONDED BONDED 


CAR AUCTION 


EVERY SATURDAY—1 P.M. 
Dealers Buy—Everyone Sells 
SALE UNDER-COVER 
$10 Sold—$2 Unsold 


Toledo Car Auction 
2802 Summit St. 
TOLEDO, OHIO 
PO 7021 Sat. 


WHOLESALE 


250 CARS—'47 to '39 
ALL MAKES AND MODELS 
Large Selection of Late 
Model Convertibles 


IRVIN SACHS 
45389 Chestnut St. 
PHILADELPHIA 39, PA. 
Phone or Wire Allegheny 4-4450 
**Philadelphia’s Largest Used Car Dealer’ 


DEALERS ATTENTION: 
only. Plan to attend one 
of the greatest automobile auctions in 
the land today at Joplin, Mo. The cross- 
roads of America where 66 and 71 high- 
ways cross and the East meets the West, 
auction every Friday. Inside sale al- 
ways over 300 automobiles to choose 
from, each sale. Owned and operated by 
Col. Joe H. Burtrum, Joplin, Mo. 


AUTOMOBILE 
Ford dealers 


We have on hand and can deliver as 
many clean 1939 to 1947 cars that you 
want anywhere in the United States. 


Wholesale List of Cars and Prices Matled 
Weekly on Request 


SAM GREENFIELD Cv. 
6619 Euclid Ave. Phone HE. 
Cleveland, Ohio 


0231 


DOC GREINER 
AUCTION 
Thursday 12:00 Noon 


Most cars entered are brought 
in by new car dealers. 


Come Buy — Come Sell, — $10-$5 








Col. Marker, Auctioneer 
DOC GREINER 


The Flying Dutchman 


1701 Madison Ave. Adams 6397 
Toledo, Ohio 


* THE BIG DEALER * 


AUCTION 
EVERY THURSDAY 


KEN SCHAEFER CoO., INC. 
915 N. Illinois St. Indianapolis, Ind. 
Also Every Monday in New Albany, Ind. 


AUTO AUCTION 
Inside 
Every Monday—12:30 
OVER 100 CARS 
Dealers Only 


GOOD PLACE TO BUY 
GOOD PLACE TO SELL 


Join the Crowd at 


Woodruff Motor Sales 
Montpelier, Ohio 





‘~ TRUCKS WANTED 

WANTED—1940 Plymouth % T. pickup, 
new or used cab. Faulkner Motor Co., 
211 E. Sixth Ave., Emporia, Kansas. 








TRUCKS FOR SALE 


AUTO TRANSPORT—1946 Dodge 2 ton, 
2-speed axle with Whitehead-Kale trailer 
in good condition. Ready to go. David- 
son Bros. Motor Co., Inc., 709 North 
7th, Kansas City, Kan. 


5-TON COE truck tractors, fifth wheel, 
air brakes, Autocar, army 4x4, open 
cab. Under 4,000 miles. Sacrifice price, 
$1,395. Orange Motor Co., Inc., 799 Cen- 
tral Ave., Albany, N. Y. 2-3361. 


ONE '46 INTERNATIONAL K-8-F six- 
wheeler 401 engine, equipped with 10- 
yd. dump body delivered Feb., ‘47. Only 
2,800 miles. A real buy. Pollard Motor 
Co., Elmhurst, Illinois 


FOR SALE—Brand new Dodge _ truck 
Model WJA-56. Fully equipped with 
900x20 10-ply tires and 4-yard Garwood 
dump body. Immediate delivery. Mc- 
Evoy Motors, Inc., Dodge-Plymouth 
dealers, 79 Howell St., Rochester. N. Y. 








FOR SALE 


1945 Federal tractor, sleeper cab, saddle 
tanks, fifth wheel, Sanders, brake control 
Very good condition. For particulars write 
or call. 


DRAPER CHEVROLET COMPANY 
Saginaw, Michigan 


TRUCK EQUIPMENT FOR SALE 


NEW 
750 GAL. TANK BODY 


With Complete Fittings for Mounting 
Heil Make, Welded Construction 


2 compartments, 375 gal. each. 

10” manhole cover with lock. 

2” faucet, 1” hose, front and rear mud- 
guards, tail and stop light. Two 5 gal. 


cans. 
Adapted for 158” to 164” 
Dimensions 135”x95”x60”. 


Weight, empty 2,200 Ibs. 
Shipping weight, boxed, 


$377 


F.0.B. DETROIT 
Terms 50% With Order, Bal. C.0.D. 


E. M. GREGORY 


9133 Gratiot Ave. Detroit 13, 


wheelbase. 


3,533 Ibs 


Mich. 





BUSES WANTED 
NEW SCHOOL BUSES, 42 or 48 passen- 
ger wanted. Cash waiting. Also 1942 
Chevrolet sedan buses, 15 passenger. 
Write, wire, McLaughlin Bus & Equip- 
ment Co., 1224 No. Main St., Provi- 
dence, R. I. 
BUSES FOR SALE 
USED SCHOOL BUSES, good condition, 
will meet all safety requirements. Wayne 
and Hicks bodies on Dodge, Chevrolet 
and International chassis. Industrial Bus 
Lines, Delphi, Indiana. Phone 32. 
PARTS WANTED 
WANTED—Left front fender and long 
running board for 1938 HD “%-ton truck. 
N. Willis Garage, Mercer, Pa. 
WANTED—Right rear fender and front 
bumper with irons for 1938 Buick 40, 
2-door sedan. Write J. W. Dillree Motor 
Co., Shaw Ave. and Chestnut St., Lewis- 
town, Pa. 


PARTS FOR SALE 


FOR SALE—New 1936 Plymouth frame 
No. 650608. Will ship C.O.D. for $29. 
Rahall Motors, Charleston, W. Va. 

WANTED—Rear deck lid complete for 
1941 Buick Series 51-C. Convertible Phae- 
ton, super four door. Bakes Garage, 
Wadesboro, N. C. 


DE NEG SPARK PLUGS. 
cents, get acquainted price, box 10 de- 
livered, $4.50. Superior product, thou- 
sands in use. Easy starting, less gas 
used. Guaranteed 99% foul proof in 
normal motor. DeNeg Chemical Co., 314 
Watts Bidg., Birmingham, Ala. 

1937 FORD ROOF ASSY. Tudor or For- 
dor, new part No. 78-704750-B. Archer 
Motor Co., 350 Monroe Ave., Rochester, 
N. Y. Phone Monroe 474. 


ARMY PARTS 


Large inventory, GMC 6x6, 
4x4, Studebaker and _ International 
Dodge ‘'+-ton. New government issue. 
mediate delivery. 

BOX 1778 
C/O AUTOMOTIVE 
DETROIT 26 




















Retail 85 





Chevrolet 
6x6. 
Im- 


NEWS 


PONTIAC 
Parts Wholesaler 


Thousands of items in stock. Prompt 
courteous treatment. 25% Discount to deal- 
ers on regular discount items. We ship 
everywhere. We can help you. 


THOMS PONTIAC 


Phone Forest 8992 
5225 Delmar Blvd. 
ST. LOUIS 8, MO. 


NASH PARTS 


LARGE STOCK OF MECHANICAL 
AND BODY PARTS 
Out-of-town Mall 
Orders Filled 
The Same Day 


25% DISCOUNT TO DEALERS 


NASH CENTRAL 
MOTORS INC. 
3705 Carnegie 
CLEVELAND, OHIO 


EX. 5800 





PARTS FOR SALE 


PARTS FOR HUDSON—Rebuilt 

block assemblies, $150. Exchange, 
valves, reground tappets, narrow valve 
seats, ground crankshaft, new bearings, 
pins, sealed power rings, matched cam 
ground Silicon aluminum pistons, tim- 
ing gear. $25 extra without rebuildable 
trade-in. Water pump kits, $8.77; tim- 
ing gears, $7.58; throw-out bearings, 
$4.75; center steering bearings both 
types; other bearings available. Less 
25%, six less 35%. Rebuilt transmis- 
sions and differential assemblies. Indian- 
head Mfg. Co., Box 303, Lima, Ohio. 


GENUINE FORD PARTS—What you want 
we have. Orders filled the same day. 
Clem Davis, Inc., 991 E. Michigan Ave., 
Jackson, Michigan. 





MOTORS, transmissions, rear ends, body 
parts. Over 100 wrecked cars and trucks, 
1929 to 1942. John Gee, Victoria, Va. 


Front Shock Absorbers 
$4.75 Each 


Guaranteed Rebuilt 1947 A B © D 
Fits 1937-47 Pontiac and Oldsmobile 
Immediate Shipment 


University Motor Sales 
1971 Massachusetts Ave. 
CAMBRIDGE 40, MASS. 


ATTENTION 
GENERAL MOTORS DEALERS 


Upper control pin and _ bushings 
GM part No. 506512. Immediate 
Special prices in lots of 100. 


GOLNICK’S 
320 S. Blakely St. 
DUNMORE, PENNA. 


Bohnalite Pistons 
(FORD) 


Johnson Bronze Bearings 
(FORD) 


Clawson-Bals Bearings 
(FORD) 


- for - 


FORD ENGINES 


Discounts on Above Up to 


70% 


Call or Write Donald Neese 
1917 Biscayne Boulevard 
Miami, Fla. Phone 9-4761 





SHOP EQUIPMENT FOR SALE 


TWO No. 6A 3400 RPM 110 voltage, sin- | 


gle phase AC strand flexible shaft grind- 
ers with adjustable stands. Complete 
with all attachments. Practically new. 
Make offer. Queen City Chevrolet Co., 
Sixth and Sycamore Sts., Cincinnati 12, 
Ohio. 

NEW 333—7,000 Van Norman brake drum 
lathe. New 7066 grinding attachment for 
above. Both in original crates. Brown 
Motor Co., 12 North 8th St., 
Indiana. 





FOR SALE—One new complete Weidenhoff | 
motor analyzer and one Distrib-U-Scope | 
North 8th St., | 


at Brown Motor Co., 12 


Richmond, Indiana. 


FORD LABORATORY test set complete, 
$100. Weidenhoff generator and magneto 
test set, $175. Kwik-way boring 
model ‘‘F’’ (like new), $400. Engine 
stands complete with large casters 
drip pan, brand new, $39.25 each. 
cess equipment, ready for immediate 
Market Motors, Inc., 816 E. Market 
Akron, Ohio, 

GARAGE EQUIPMENT for sale. Van Nor- 
man No. 303 senior brake drum lathe. 
Front end ramp. New equipment 
sale: Hall hardseat grinder. Weaver 
turning radius gauges. Model 70S Man- 
bee dynamic wheel balancer. Ellis 
Co., Carroll, Iowa. 


Ex- 


St., 





Richmond, | 


35 


EQUIPMENT FOR SALE 
MACKS—E. F. 84-102-120 CA 825x20 
tires. Late models, rebuilt. Whites WA14, 
20-22—-1941-42, rebuilt. Brockway, ‘41, 
model 166, rebuilt, 19-foot frame, 
20 tires. GMC Model 403-453, 12 foot 
1941, 825x20 tires. Closed bodies. Side 
doors, as is. Box 1777, c/o Automotive 
News, Detroit 26. 


AUTO EQUIPMENT FOR SALE 


TOW PILOT—$17.50 


(Dealers) 
Improved 1947 Model 
RED ARROW BARS—$38.82 


Complete with Guide Cables 


Tow Bar Sales Company 
FACTORY DISTRIBUTORS 
100 S. Clinton St. Chicago 6, Til, 


TRAILERS FOR SALE 


WILL SELL at less than cost, 
tang Aluminum semi-traifers. 
grain bodies. 
and Booster brake kits. Write Box 1744, 
c/o Automotive News, Detroit 26. 
ANTIQUE CARS FOR SALE 


1911 BUICK model 10 touring car in ex- 
cellent running condition. Cash or trade. 
Ervin Motors, Mt. Pleasant, Iowa. 


TIRES WANTED 


WANTED—tTires, new or used 34x4.50. 
Chivington Auto Sales, Marion, Ohio. 


ay TIRES FOR SALE 


TIRES FOR SALE—$25.00. 10.50x18 10-ply 
mud grip rayon tires. Practically new, 
leading brands. Have about 75, 

price, tire and tube, 

Jackson, Miss. Madison Truck & Equip- 
ment Co., Jackson, Miss. 


~ ©RACTORS FOR SALE 





FOR SALE 
1947 G.M.C. tractor ACR522, 308 cubic 
inch engine; 2-speed axle; fifth wheel; air 
brakes; 900x20 tires, new spare; 13,500 
miles; looks, performs like new, never 
damaged. Price $3,650. Will deliver. 


FLEET OIL COMPANY 


Phone 277 LaFollette, Tenn. 


ACCESSORIES FOR SALE 


BUICK DEALERS 


Replace the broken circular bombsight 
hood ornaments with Plastic Rings, red, 
Install permanently, direc- 

tions furnished. 


Special to dealers 78 cents each, 100 lots. 


Mayfair Plastics ‘Co. 
8125 Frankford Ave. 
Philadelphia 36, Pa. 


MISCELLANEOUS 


LIMITED SUPPLY—Weatherhead 
valves new No. 


half ton 41-47, $5.00 each, No. 598815. 
WANTED: 16-inch car wheels. Auto Sur- 
plus Co., 1426-32 Zuni, Denver, Colorado. 


ENGINE RE BUILDIWN G—Crankshaft 
grinding and metalizing. 
Hughes Motor Co., Inc., 800 Commerce 
St., Lynchburg, Virginia. 


DEALER ACCOUNTING 





bar | 


and | 


for | 
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COURSES 


Cc. P. A. INSTRUCTORS 
Day Classes Start June 10 
Beginners-Advanced 
Available Under G. I. Bill 


Write or Phone for Catalog 
Rooms for Out-of-Town Students 


17TH YEAR—CO-ED 


The 
PINKERTON SCHOOL 


| Granite Bldg. Pittsburgh 22, Pa. 
AT. 0414 


use. | 


New Wholesale 
HEADQUARTERS 


BEST USED CARS IN 
“THE MID-WEST” 








E. J. (Mac) MecDERMOTT 


6535 Carnegie Ave. 


Henderson 6330 


CLEVELAND, OHIO 





Starting this month, this Diesel-powered 
train of the future will bring to many 
leading American cities a preview of some 
of the luxurious comforts in store for 
railroad travelers. 


This new and wonderful train is unlike any 
that ever rolled into your local station. As 
yet, it.isn’t on the schedule of any railroad. 
But in it you’ll see equipment and appoint- 
ments which we hope will provide new 


enjoyment, comfort and utility in future 
railway travel. 


Stroll through the Train of Tomorrow and 
see the many new and better things for the 
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It’s years ahead of schedule 
General Motors’ Ex L it ing N CW 


rain of ‘lomorrow 


first time assembled .in one complete train. 


Conceived by General Motors engineers and 
stylists, this new train, from the powerful 
Diesel locomotive to its unique and beauti- 


ful observation car, is packed throughout 
with vivid and 


stimulating ideas 


“ d Be 
for future travel a oe 
pleasure. Among ENERAL 
these is the Astra 


Dome, a 32-foot 
glass-enclosed ob- 


into the roof of 
every car — giving 


Moros 


| ’ “THE PEOPLE PROFIT 
servation deck built |) WHEN A BUSINESS PROSPERS 


passengers a giraffe’s-eye view of the 
passing landscape and skyscape. 


You’ llseearoof garden diner—a sleeping car 
rich in space, good taste and comfort. You'll 
see a super-restful, roomy chair car—a luxu- 


riously appointed 
observation lounge. 


Local newspapers 
will tell you when 
this blue and silver 
dream-come-true 
will be on display 
in your section of 
the country. Be 


Why does General Motors, which does 
not manufacture railroad cars, create this 
Train of Tomorrow? 


Because Electro-Motive, Frigidaire, Hyatt 
Bearings, Delco Products and Detroit 
Diesel Engine Divisions of General 
Motors provide the railroads with such 
important products as Diesel locomotives, 
Diesel-Generator sets, anti-friction jour- 
nal bearings and refrigerating and air- 
conditioning equipment. 


Because all through our history we have 
been interested in the improvement of all 
forms of travel, and creating this train 
has given us still another opportunity to 
fulfill our aim of “MORE AND BETTER 
THINGS FOR MORE PEOPLE.” 


On the Air: HENRY J. TAYLOR, Monday and Friday evenings, 


sure to see it. over 350 Mutual stations, coast fo coast. Heor him! 


CHEYROLET + PONTIAC + OLDSMOBILE + BUICK + CADILLAC + GMC TRUCK & COACH «+ .BODY BY FISHER + FRIGIDAIRE + GM DIESEL ~- ELECTRO-MOTIVE ¢ DELCO PRODUCTS «+ HYATT BEARINGS 
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